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A line that is bringing good profits 
to every jeweler who stocks it—and 
pride of ownership to everyone who 
buys it. 


Alvin Patterns 
become more popular 


The demand for Alvin patterns has 
outgrown all expectations. Alvin pat- 
terns are “best sellers.” They make 
satisfied customers. And Alvin fast 
turn-over is bringing good profits to 
jewelers many times during the year. 


Stock Alvin Silver. Display and 
recommend Alvin patterns in your 
store, 


ALVIN SILVER COMPANY 
SAG HARBOR, NEW YORK 


NEW YORK CHICAGO 
20 Maiden Lane 10 Su. Wabash Ave. 
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Training ex-Soldiers to Become Jewelers and Watchmakers 





Former Invalids of the War Are Being Made Self-Supporting at the Estab- 
lishment of the Reco Mfg. Co. in Long Island City 
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UCH interest has been evinced in the 

jewelry trade in the work being done 
in Long Island City in the way of training 
disabled and former invalid soldiers to be- 
come watchmakers and jewelers. This work 
which is done by the Reco Mfg. Co. has 
been referred to several times in THE 
JEWELERS’ CircuLAR, but much more de- 
tailed information is given in the- article 
published in the November Bulletin of the 
New York Tuberculosis Association from 
which the following is extracted and to 





STUDENTS TAUGHT JEWELRY MAKING 


whose courtesy we are indebted for the il- 
lustrations used herewith. In the course 
of the article the Bulletin says: 

“The Federal Board of Vocational Edu- 
cation having a large number of ex-service 
men suffering and recovering from tuber- 
culosis, proposed to the National Tuber- 
culosis Association and the New York 
Tuberculosis Association that a workshop 
for such industrial rehabilitation be estab- 
lished in New York city. 

“The New York Tuberculosis Associa- 
tion, after preliminary investigation of suit- 
able trades and the best location, opened, on 
June 15, 1920, a model workshop in Long 
Island City for the training, under ideal 
sanitary conditions, of arrested cases of 
tuberculosis. It is incorporated under the 
name of the Reco Mfg. Co., and is under 
the direction of an active committee of 
public spirited business men, headed by Fred 
M. Stein, who established some years ago 
the Altro Shop, the first successful work- 
shop of this kind for the needlework trades. 

“The shop has now been running five 
months. It is situated in the newly de- 
veloped manufacturing section of Long 
Island City, in the Borough of Queens. 
The building is new, has light and air on 


all sides, is up to date in every respect, and 
is within five minutes’ walk of the subway 
from Manhattan. The plant is on _ the 
third, and highest, floor of the building. 
The workrooms have large windows on 
all sides, and there’ is a maximum of air 
and sunlight for its occupants. The shop 
is equipped with hygienic and sanitary 
fixtures. 

“At present only men with arrested or 
quiescent tuberculosis and negative sputum 
are received by the Reco Mfg. Co. The 
men now under training are largely ex- 
service men, but civilians who are suitable 
patients and anxious to take up any of 
these trades will be accepted if they are 
prepared to spend the full period of ap- 
prenticeship. They should apply or be re- 
ferred to the Manhattan Office, at 10 E. 
39th St., at 9 a. M., daily, except Sunday. 
Properly qualified visitors are always wel- 
come and arrangements for such visits will 
be made on request. 


“All applicants are subjected to a 
thorough medical examination before ad- 
mission. Close and exhaustive histories of 
each patient are taken and the effects of 
the work carefully noted: but, it is a work- 
shop and not a sanatorium, rest-camp or 
health school. Care is taken that the medi- 
cal and social work, while thorough, is not 
obtrusive. All examinations are made in 
Manhattan at the offices of the New York 
Tuberculosis Association. After a man is 
admitted to the shop and has started train- 
ing, he is re-examined at the end of the 
first week and later once a month to de- 
termine the effects of the work. If his 
condition is at all questionable he returns 
oftener. In case of a relapse men are re- 
turned to the sanatoria or hospitals for 
proper care. Only one such case has oc- 
curred so far. Close supervision is kept of 
all men under training by means of these 
periodic examinations, and also by the 
trained nurse, who is at the shop several 
hours daily and takes temperature and 
weight of each man weekly. 

“The amount of work that each man is 
first allowed to do, as well as any increase 
of it, are specifically prescribed by the 
medical officer. A first aid kit is kept at 
hand: the nurse’s room has a couch and 
emergency facilities in case of need. 

“It is intended that the shop be like any 
other well conducted factory, with the 
added fundamentals of teaching non-in- 
jurious, well paying trades, by part or full 
time training under strict medical super- 


vision, and under the best obtainable 
hygienic surroundings. A cafeteria lunch- 
room has been installed and nourishing 
meals are served at cost. A rest room will 
be provided on the roof, protected and fur- 
nished with reclining chairs, tables and 
reading matter. The men are encouraged 
to rest after their lunch and work periods. 

“The home conditions of the men receive 
equal attention. Much of the good work 
may be undone at the home, where bad 
conditions beyond the patient’s capacity to 
remedy may be present. A trained social 
worker investigates and visits regularly 
the home of each man. The benefit of her 
experience and advice is freely given: the 
best use of the rooms and resources avail- 
able are pointed out. . Family cares and 
worries are cheerfully shared; children in 
need of building-up are cared for; the ad- 





WATCH MAKING DEPARTMENT AT RECO MFG. CO. 


vice of the physician is emphasized and 
followed up. : 
Trades Taught 

“The trades selected to be taught at the 
shop are watch repairing, jewelry manu- 
facturing and cabinet making; these were 
chosen only after careful investigation. 
They are deemed most desirable because 
not injurious to the lungs nor especially 
fatiguing. Workmen in these trades are 
very well paid and there is a great de- 
mand for men skilled in these particular 
occupations. The instruction is carried out 
by experienced men who are experts in 
their respective trades. According to con- 
servative experience, the present wages 
men may earn in these trades are from 
forty to seventy-five dollars a week. 

“When the students in the shop have 
gained enough skill to do marketable work 
they are paid wages on a piecework basis. 
The skill that some of the men have de- 
veloped has been surprising; without any 
previous mechanical experience, some have 
become proficient enough to make salable 
articles within two and a half months on 
only part time training. 

“It is the intention to make the city 
model workshop the last step in the train- 
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.~ and the treatment of the tuberculous. 
~~ is the aim to gradually increase the 
working hours of the man with arrested 
tuberculosis until he can do a full day’s 
work; to teach him a well paid trade, 
keeping him all the while under medical 
observation until his ability and physical 
condition warrant discharge ; finally, to 
find him a suitable position. Thus trained, 
hardened and re-established in life, his 
chances of again falling a victim to tuber- 
culosis will be minimized, and he can take 
his place in the community as a healthy, 
self-respecting,’ self-supporting citizen. 


Christmas Seals Support Workshop 

“While the enterprise will eventually be 
self-supporting through the sale of manu- 
factured articles, and while the tuition fees 
from the Federal Board for Vocational 
“Education give some support, yet the initial 
cost and overhead charges have been and 
will be considerable. . These are borne by 
the New York Tuberculosis Association, 
which in turn is supported by the Annual 
Christmas Seal Campaign.” 








Radium—A New Element in the 
Safety Movement 





ADIUM, the most mysterious and most 

powerful element known to science, 
which has the greatest power of all discov- 
ered sources of energy, has now been linked 
with the safety movement and will lend its 
power to the prevention of avoidable ac- 
cidents. So great is its power that one 
gram is sufficient to raise a ton of water 
from the freezing to the boiling point. If 
one ton of it were harnessed to a ship 
equipped with 1,500 H. P. engines, the ship 
would be propelled at the rate of 15 knots 
an hour for 30 years. 

Radium is best known to the world 
through its curative properties in the 
treatment of cancer and through its com- 
mercial value in making radium luminous 
material. The power of radium was made 
known only a few years ago through the 
efforts of a Polish woman scientist, and 
a French and an American professor. Ra- 
dium now treats thousands of cases of 
cancer annually, preventing death and 
eliminating a great deal of suffering. 
Radium’s role in industry as a life safer is 
less spectacular, but perhaps even more im- 
portant than it is as a therapeutic agent. The 
great mass of accidents in factories, in 
mines and in other industrial institutions 
where darkness is a creator of danger, are 
being eliminated through the newest in- 
vention of science—radium luminous ma- 
terial. Radium illuminated watches are 
familiar articles. The same material that 
illuminates these is now being employed in 
great factories on all power line switches 
where fumbling might mean electrocution 
to the operator. 

High pressure gatiges, which are in- 
stalled as an insurance against dangers, are 
deprived of a great deal of their safety 
value through inconstant lighting. Their 
dependability as indicators is increased tre- 
mendously through making them safe 24 
hours a day by the application of radium 
luminous material, which is invariably lum- 
inous in the dark. Steam gauges and water 
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gauges of all sorts are making use of 
radium to increase safety. 

Electric switches are often set in places 
which are unlit. This includes electric 
lighting equipment, which is usually visible 
only after the light it controls has been 
turned on. A spot of radium luminous 
material on the bottom or switch makes 
them easily located in the dark, so that in 
emergency they may quickly be made use 
of, 

Likewise, a fire alarm or a fire extinguish- 
er is deprived of a good deal of its effici- 
ency through being invisible in the dark. 
Radium luminous material acts as a quick 
locator for them. Telephones which are 
often necessarily found quickly in the dark 
in emergencies, various emergency all 
bells, and revolvers are made more useful 
through the application of undark. Gun 
sights, illuminated, insure accuracy of aim 
in the dark. The need of luminating poison 
bottles, so that they may stand out warn- 
ingly in the dark, has been demonstrated too 
often to need further dwelling on. An in- 
teresting safety device is the safe combina- 
tion whose dial is radium luminated, so 
that no artificial light need be used for it. 

The industrial uses of radium luminous 
material are many. Bolts that are neces- 
sarily attached to the dark underportions 
of machines and equipment are being 
touched with dabs of this luminous mate- 
rial, with a consequent great saving of 
bloodshed. In mines where the carrying 
of oil lamps or the placing of electric light- 
ing equipment is not feasible, radium has 
been found to be a boon to humanity. There 
are dark corners in the dark underground 
channels which miners must traverse, 
corners where danger lurks—these are made 
safe through the unvarying luminosity of 
radium. 


The value of radium to mariners is com- 
mencing to be recognized. Not only the 
compass dials, but the steering wheels, the 
gauges, and other instruments which should 
be instantly and wuninterruptedly visible, 
have been touched with radium. Motor- 
ists, motor cyclists and the operators of 
any machinery which has indicating dials, 
or gauges which tell of the speed of the 
motor or the quantity and mixture of fuels 
and oils, are finding the solution of their 
difficulties in radium luminous material. 
The hazard of uncertainty has been reduced. 

While radium is the most valuable ele- 
ment in the world—a gram of radium, 
which is about a thimbleful, costs $120,000, 
as opposed to $150 for an ounce of plati- 
num. So powerful is it when mixed with 
other materials that even the minutest par- 
ticle is effective in: making material self- 
luminous for years. It is this quality 
which makes radium luminous material 
commercially possible. 

The great value of radium is due to its 
scarcity, and to the great difficulty in iso- 
lating it after it has been found. Much of 
the radium of the world is now found in 
America, in carnotite fields. A great por- 
tion of this comes from the Undark Radi- 
um mines in the Paradox Valley of Colo- 
rado. 

The ore is found in narrow seams in the 
ground. It is sorted and packed in one 
hundred pound ‘sacks and transported 60 
miles to the nearest railroad station on the 
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backs of burros and mules. Thence it is 
shipped in carload lots 2,900 miles across 
the continent to an extraction plant in Or- 
ange, N, J. 

Two hundred and fifty tons of ore treated 
with an equal amount of chemicals and 
water yields one gram, which is about the 
size of a pin head. 

The power of radium lies in the penetrat- 
ing character of its rays, which disintegrate 
and travel at the rate of 3,000 miles a 
quarter of a second. 

In addition to the use of radium luminous 
material on machinery in industrial plants, 
it is used extensively for the marking of 
any corner or spot which should be visible 
in the dark. Angles of tables and chairs, 
corners in rooms, numbers to _ indicate 
cubby holes or doorways on which there is 
no other illumination are touched with a 
spot of undark. Even the valuable electric 
torch increases its efficiency when it has a 
touch of radium on it so that it can be 
reached instantly in an emergency in the 
dark. 

When other lights fail, when fuses blow 
out, wires break down—radium will glow 
dependably without danger of explosion or 
burning. 

The employment of radium to help solve 
our medical and industrial problems of life 
safety is as yet in the first stages of: its 
development. What the future will bring, 
no one knows. 
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By S. A, CHANDLER 


A hang-dog look’never won a prize posi- 
tion, 
* * * 
The man who says, “I can,” seldom is 
canned. 

*' xk * 

Catch a man off guard, and you’ve got 
him whipped. 

* * * 

One second at the right time is worth 
more than a thousand tomorrows. 

* * * 

It has been said that ignorance is bliss, 

but that doesn’t apply to business. 
, *x* * *x 

Low-brows match pennies because it re- 
quires little mental concentration; high- 
brows match wits for the opposite reason, 

*x* * * 

You can’t tell what’s in a man’s head by 
looking at its shape any more than you can 
tell what’s in a barn by looking at the door. 

* * * 

Trust a poor common dub who knows 
that he’s not over-intelligent in preterence 
to a really intellectual sap-head who’s fully 
aware of his brilliancy. 

* * * 

Don’t ask for a raise on the theory that 
the boss ought to give you more; make 
yourself worth more than you're getting, 


‘and then ask what you are worth. 
* 


* Ox 
Two ways of breaking a _ friendship: 
strike a man on the bean or touch his 
pocket-book. But for safety’s* sake, choose 
the lesser course, and leave his pocket-book 
alone. 





*Copyright, 1920, by S. A. Chandler. 
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AN ODD COINCIDENCE 





New York Jeweler Finds State Dept. Official 
the Only One Who Can Prove He Is 
a Natural Born Citizen 


WasuHincTON, Nov. 10—A romance of 
days of the gold-seeking “forty-niners” with 
a Washington sequel has just been brought 
to light through official action taken by the 
State Department to help a New York 
jeweler bring his mother-in-law from Ger- 
many, according to a story sent by a spe- 
cial correspondent of the New York Times 
to his journal in New York. Incidentally, this 
story goes on to Say, the event reveals one 
of the strangest coincidences ever recorded, 
a coincidence that enabled the department 
to make a favorable decision in a case that 
on its face would have had no standing. 

’ The story goes back to California of 70 
years ago. A young man named Jerome 
Moore, attracted by the discovery of gold 
in that State, had gone there and estab- 
lished a placer mining camp in Grass Val- 
ley. His partner was another young man 
named Mulford, who was accompanied by 
his wife. One evening in 1850 Mr. Moore 
and the Mulfords were astonished at seeing 
a man and a woman wending their way 
down the mountainside toward the camp. 
When they arrived at the camp, they asked 
for shelter, as the woman, the wife of the 
man accompanying her, was weak and ill. 
That night a boy was born to the woman. 
How the baby lived under the hardships to 
which his mother had been subjected and 
the circumstances of his birth without medi- 
cal attendance was a matter of wonder to 
Mr. Moore and the Mulfords. 

Colonel J. Stanley Moore, now chief of 
the Visé Section of the State Department, 
is the son of Jerome Moore, the “forty- 
niner.” Colonel Moore entered the mili- 
tary service in the world war and was trans- 
ferred from the office of the Director of 
Military Intelligence to the State Depart- 

ment, where his duties comprise passing 
upon applications of residents of enemy 
countries to enter the United States. 

As a boy Colonel Moore had often heard 
his father tell of the dramatic appearance 
of the young husband and wife at the Grass 
Valley camp and the birth of the baby in 
that rough surrounding. Jerome Moore 
and his wife are dead. So are the Mulfords. 
It was 70 years ago when the boy baby 
was born and Colonel Moore is the only 
person living who had heard the circum- 
stances narrated by his father or the Mul- 
fords. 

Colonel Moore was sitting ‘at his desk 
in the State department building when a 
man, accompanied by a young woman, en- 
tered and asked: 

“Is this the place where applications must 
be made to get people out of Germany?” 

The man was vigorous looking and had 
the appearance of being much younger than 
the age which he subsequently gave. He 
explained that the young woman was his 
wife. She was born in Germany and her 
mother, a German subject, was now in that 
country. There was a reason for having 
her come to America, which Colonel 
Moore’s visitors deemed to be imperative 
and they were anxious to obtain from 
Colonel Moore the authority necessary to 
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enable her to enter this country. Colonel 
Moore was impressed with the reason given, 
but he explained that his action would de- 
pend upon whether the man was a citizen 
of the United States. 

“Yes,” said the man, “I was born in this 
country, but the difficulty is that I can’t 
prove it.” 

“How is that?” asked the chief of the 
Visé Section. 

The explanation given was that all the 
persons who knew of his American birth 
were dead. 

“My father and mother are dead,” said 
the man, “and so are Jerome Moore and 
Mr. and Mrs. Mulford, who could have 
testified that I was born in a mining camp 
in California.” 

Colonel Moore sat up in astonishment. 
He could scarcely believe what the man 
was saying. When he recovered from his 
amazement he asked abruptly: 

“Were you born in Grass Valley, Cali- 
fornia, in 1850?” 

It was the turn of his visitors to register 
astonishment. Nothing had been said about 
Grass Valley or California or the year of 
the man’s birth. 

“Yes,” said the man at last. “I was born 
in Grass Valley, California, in 1850.” 

“Then,” said Colonel Moore, “I am the 
only person living who can make affidavit 
that you were born in the United States, 
and I'll do it right away.” 

Not only was Colonel Moore the only 
person living, who could make such an 
affidavit, but he was the only person who 
was authorized to grant permission for an 
American visé of the passport issued by 
the German Government to the mother-in- 
law in Germany. This visé is absolutely 
necessary to enter this country. 

Colonel Moore verified the details of the 
story as given here, but he said that he felt 
that he could not disclose the identity of 
the man who had applied to him for per- 
mission for the wife’s mother to come to 
America. All he cared to say was that the 
man born in Grass Valley, California, in 
1850, was a prosperous New York jeweler. 








‘Truth in Advertising’—How to 
Apply the Principle 


MUCH has been said about the absolute 

necessity—the cash drawer value—of 
truth in advertising. Therefore, the follow- 
ing statement, which has been sent out by 
the National Vigilance Committee of the As- 
sociated Advertising Clubs will be of special 
interest, because it tells just how to apply 
truth in advertising. The statement was 
circulated, recently, among merchants of 
Louisville by the Better Business Bureau 
of that city, and similar statements have 
been issued in other cities having such bu- 
reaus. Said the Louisville Bureau: 

“The basic principle of advertising is 
truth. And by truth is meant the state- 
ment of all the important facts regarding 
the article advertised, without the suppres- 
sion of any detail which, if omitted, would 
tend to make the article seem more desir- 
able than it really is. 

“Truthful advertising, therefore, must be 
prepared with careful reference to the fol- 
lowing points: 
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“The Origin of the Merchandise. ‘Special 
Purchase’ must not be used unless the mer- 
chandise has been bought at less than the 
usual price. ‘Overstock,’ ‘Clearance,’ ‘Rem- 
nants,’ and similar expressions, must be 
used only when they represent the exact 
facts in the case. If some of the advertis- 
ers’ own merchandise is included in a sale 
of specially purchased goods, this fact 
should be noted. 

“The Description of the Merchandise. 
Sizes and colors should always be given 
with absolute accuracy. Expressions like 
‘all the wanted shades,’ when the assort- 
ment may include only five or six shades in 
all, should be tabooed. If merchandise is 
slightly defective, the expression ‘seconds,’ 
‘slightly imperfect,’ or ‘run of the mill,’ 
should be given a prominent place in the 
description. Merchandise which is old or 
out of style should not be represented as 
new and fashionable. Quantities should al- 
ways be indicated. If a lot is small, the 
advertisement should so state. 

“The Value of the Merchandise. Com- 
parative values have no place in truthful 
advertising. By comparative values is 
meant the statement that an article is 
‘worth’ a price in excess of the selling 
price. Such statements of worth are usually 
the optimistic opinion of the one man or 
woman who bought the merchandise, and 
are usually exaggerated. Where an article 
up to the time immediately prior to the ap- 
pearance of the advertisement, has been 
selling in the advertiser’s regular stock, at 
a higher price, it is entirely permissible to 
mention this. Such a statement is a fact, 
and capable of being verified. The use of 
a comparative’ price several months old, 
however, is likely to be misleading and 
should be avoided. 


“The Use of Trade Names. There are a 
number of articles which bear misleading 
trade names. For instance, Spanish leather, 
which is neither Spanish nor leather; 
Palmer Linen, which is all cotton; Hudson 
Seal, which is not seal, but dyed muskrat, 
and so the use of these names should be 
avoided. In cases where fabric is part cot-: 
ton and part silk, or part cotton and part 
wool, this fact should be prominently men- 
tioned in the description. Such expressions 
as ‘Crepe de Chine,’ for a .part-cotton 
fabric, ‘Wool Underwear,’ for wool-and- 
cotton underwear, ‘Linen Table Damask,’ 
for half-linen and _ half-cotton damask, 
should not be tolerated. 


“Tllustrations. These should always 
faithfully represent the object advertised, 
and should not convey any false or mis- 
leading impression of its size or appearance. 
The custom of using illustrations which do 
not directly refer to the article advertised 
should be discontinued, unless such illus- 
trations are clearly used only as a deco- 
ration to the advertisement or as an iden- 
tification of the class of merchandise, ad- 
vertised. 

“Store Signs. Store signs and windows 
and other merchandise displayed must con- 
form to the same standard of truthfulness 
as the advertising. 

“Sales People. Advertisers must use 
every possible effort to see that representa- 
tions made by sales people are in con- 
formity with the advertising.” 
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Platinum and Allied Metals in 1919 





By James M. Hill 


A Report Prepared for the United States Geological Survey and Which Will Form Part of 
“Mineral Resources of the U. S., 1919.” Part I. 

















WasuincTon, D. C., Nov. 10.—The De- 
artment of the Interior has just made 
ublic a report on platinum and allied metals 
4 1919 prepared for the United States Geo- 
fogical Survey, by James M. Hill, of that 
bireau. This report will form pages 9-18 

“Mineral Resources of the United 
States 1919, Part I,” when issued, but 
through the courtesy of the Survey and 
that of its director, George Otis Smith, 
Tue JEWELERS’ CIRCULAR is enabled to pre- 
sent immediately to its readers the facts con- 
tained in this report, which are as follows: 


i» DOMESTIC PRODUCTION 

Crude Platinum 
Owing to the fact that the statistics of 

e production of mines for -the calendar 
year 1919 are being collected in co-operation 

ith the Bureau of the Census, Department 
of Commerce, no authentic data are avail- 
able at this date (Apr. 30, 1920) concerning 
the output of crude platinum by the mines 
in the Western States. 

It is known that approximately 583 
ounces of crude platinum from mines in 
California, 119 ounces from mines in Ore- 
gon, and 22 ounces from mines in Alaksa— 
a total of 824 ounces—was purchased by 
refiners in 1919, indicating an increased pro- 
duction of crude platinum by domestic 
mines, which produced 647 ounces in 1918. 


Refined Platinum Metals 
. NEW METALS 
Reports received from refiners of plati- 

num, gold bullion, nickel and copper indi- 
cate that 45,109 troy ounces of refined new 
metals of the platinum group were recovered 
in 1919, a decrease of 14,644 ounces, or 25 
per cent., from the new metals recovered in 
1918. About 11,759 troy ounces of the new 
metals recovered in 1919 is believed to have 
been derived from domestic materials. 


New PLatinum AnD ALLIED METALS RECOVERED BY 
REFINERS, 1915-1919, 1n Troy OuNcEsS 


Iridosmine- 

Plati- Irid- osmirid- Palla- Rho- 

Year num ium ium dium dium 
See 6,495 274 355 1,541 Ree 
i)! 24,518 370 315 2,885 eee 
_ | Se 33,009 210 833 4,779 vid es 
a 54,399 465 539 4,024 326 
an 40,220 401 402 3,807 - 279 


Some of the platinum recovered and re- 
ported, particularly by gold and copper re- 
finers, is probably obtained from scrap ma- 
terial, though there is no way in which this 
quantity can be determined, as the platinum 
metals are recovered only after a consider- 
able length of time and from the slimes 
obtained from treatment of all the material 
passing through the electrolytic process. 

The figures include recoveries in domestic 
plants of all foreign and domestic material. 
Thus, the recovery of platinum and palla- 
dium from the Sudbury nickel mattes is in- 
cluded in the figures of total recovery, but 
not in the figures of platinum metals that 
are believed to be of domestic origin (11,- 
759 troy ounces). 


SECONDARY METALS 
By secondary metals are meant those 
metals which are recovered by refining 
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scrap metals, sweepings, and all waste prod- 
ucts of manufacture that contain the plat- 
inum metals. The quantities reported un- 
doubtedly cover some duplication, as plati- 
num metals may be recovered from scrap 
several times in a year. Yet it is believed 
that information on this subject is of great 
importance, for the yearly output of new 
refined metals is not sufficient to meet the 
demand, which, therefore, must be supplied 
by reworking waste material of all kinds. 
Refiners report recoveries in 1919 of 61,- 





PLATINUM AND ALLIED METALS ImpPpoRTED FOR CONSUMPTION IN THE UNITED States, 1918 anp 1919. 











1918 1919 
€ A ee 
Quantity Quantity 
Metal (troy Value (troy Value 
ounces) ounces) 
Platinum or crude platinum and unmanufactured products, 

PIE TD) SONU IED. 60:6 d.0: 5:9 0.0 ccccatemebbesnicdaaaae 54,963 $4,949,855 54,550 $5,229,309 
Platinum, manufactured products, vases, retorts, etc........ (a) 8,597 22 b 17,213 
Iridium tee e nee e eee e eee anes ee eesseesensaeesenes eseeue 1,126 126,282 5,808 975,174 
IID 58 .0.650'0:4:64.0.4[0i8 0% 0.0606,0 endear aaememmeeceaawaanes 427 46,321 1,374 112,403 
OE ee ney TA ee re ey ee A ie dd6néad 2,339 132,097 
i NL OE OT Oe PPR RET Fe Ste a ee me 240 6,853 3,739 250,777 
ROS dar ewan. Widow 64-6044 dada audencsacneennaadna scathate secnnes 222 30,474 

56,756 $5,167,908 68,054 $6,747,447 


a Quantity not given. 


bIncludes wire to the value of $11,720 imported under 15 per cent duty, quantity not given, and 
“all other” to the value of $2,821, quantity not given. 











PxLatinum Importep INTO THE UNITED StTaTEs, 1918 anp 1919. 























Unmanufactured. 
cr —. —, Ingots, bars, etc. 
Quantity cr A os, Manufac- 
(troy Value. | Quantity tured 

ounces). (troy Value. products, Total 

1918.4 ounces). vases, etc. value. 
ONES actu Wein, 6<.a/0-0:4:d ea'emaiace 376 $39,006 cee, “nwenmeeee, - |) ibemeratall $39,006 
TI oti tania cwkiwsiecae 193 17,948 202 $19,910 $11,458 49,316 
NOUN © 0 i6:bkcsce diecccoae's isad>  smenemes ‘eda eo Raadeeea ; 433 433 
CORO is 5:50 -00-60bi0 0h 75 7,924 200 20,978 51,634 30,536 
COME FNS a:0s,peaieeendineteces Sec. . ethean ‘ 3 SOO “ackenews 500 
PRMD: sik. ncde ik okecaewee 471 43,439 872 75,040 & eee ed 118,479 
MCR edie. 6 6B G0: 8G.086 058.64. 01008 eth. “meeteacada 6 O0e  wdapeud - 575 
NINES a:fisd. aig 010,06.0'5) 6 /occuse esac 27 Sele: sae, | ceaesee . ~dommene 2,312 
Ce eae deat site néeneiees 142 12,099 seve“  @dmeeemee< owmtatinn 12,099 
COUN waecawcddedcsaussce 22,974 1,973,090 7,569 657,524 6700 2,631,314 
Dominican Republic.......... wloiate rere 3 ae wcadudes 214 
Ua Pe we dad ansensesnenaaes 3 300 ieee ‘jeaeseakas ovedeaee 300 
RIGUEINE cu lineinseen ce tecevees eae. * eeweseee 2 219 cousdnen 219 
WINE 0 tcawiedeieewowecaze 16 1,610 8 rrr ‘ 2,048 
ee rere 423 34,267 «o> (@xeaewen! & leaeunen 34,267 
Dutch East Indies..........0. 21 1,339 eae: Wteennee » ) decuakeas 1,339 
pe eee 112 11,406 228 ys; er 37,657 
ee ener 21,000 2,000,000 Jaan? edaatainss = «wemamden 2,000,000 
British South Africa......... sell eaedea Pn re 36 3,366 dacdamia 3,366 
45,833 $4,144,740 9,129 $805,015 $14,225 $4,963,980 

Ingots, bars, Vases, retorts, etc., 
Unmanufactured. plates, etc. for chemical use. 
— 
Quantity Quantity Quantity 

(troy Value. (troy Value. (troy Value All other Total 

1919, ounces). ounces). ounces). platinum. value. 
DUBIN. aarslee dioica 50 4,959 $514,197 454 $49;218 . o-00% eee $2,737 $566,152 
Netherlands ......... «kal, | saneens 5 446 1 $489 Shes 935 
CDAME” 0.08 db viecee eas Preah e 65 2”. re Ree 84 6,909 
MAMENG. Gadncdesess 17,554 1,793,276 3,431 382,324 10 1,046 11,720 2,188,366 
COMIN icsiowedesesncs 72 7,419 106 9,889 11 1,137 Pee 18,445 
WOURMINE 0 6éeaceuiceaes 1,032 84,902 adi ** Odea “dane ovat sues 84,902 
Mexico Waruaisiieaoe OR eer i A 2 y:. Serer ceee éeue 210 
[PION D icPewewesieeen locas. —Vacewmas 2 i ee eee éues 175 
CM ied cowisescebawaee 43 5,210 sees,  ledeaa “san sae pyre 5,210 
ME de civic kieawse ces 33 2,997 jacel  _<avtenks caulk 2,997 
COMIN 's 68 see tigs tai 23,585 2,087,061 2,461 216,150 ‘ wae cade 2,303,211 
BOON dda vedadewacas aos 12 961 eta, ht cet see chhe “aes 961 
RIPE bis c0cciceews 4 420 es ee ee eae ates eae 420 
VGUIEMO ib deiiciccncce 16 1,683 2 100 cue e inde 1,783 
CRN wae ec aienow cies 84 8,355 45 CS are ose a 13,055 
British [sidids.....<0 wave” "p Wamereas a 200 sses céee seed 200 
CC) eer ats iciets 80 6,979 1 112 éede 7,091 
Russia in Asia........ 400 35,000 eee 4 > > ees eye eee dea 35,000 
, 44 5,400 witli eae nae ead sede 5,400 
New Zealand......... 2 206 soca ~~? eeaees seus séée seed 206 
British South Africa.. 27 2,287 27 yt ee esed esac 4,894 
47,947 $4,556,353 6,603 $672,956 22 $2,672 +=$14,541 $5,246,523 


a Does not include platinum manufactures “not specially provided for” in the tariff act, upon which 


a duty of 50 per cent is imposed. 
b Six months, January to June. 
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16 ounces of secondary platinum metals, 
uted as shown below. 

PuaTINUM AND ALLIED MEtALs REcov- 
Seconmatep, 1915-1919, 1n Troy Ounces 


Platinum Iridium Palladium 
me .. 42,149 863 958 
|... (45,156 1,535 1,284 
me "59,007 9,832 3,347 
ee" 40,378 3,410 1,795 
mee | 54.545 3.504 3.467 


The increase of 35 per cent over the re- 
coveries in 1918 can be attributed to the 
great demand from jewelers, which was 
largely met from secondary metals. 
IMPORTS 
The imports of platinum and allied metals 
for consumption in 1919, as given by the 
Bureau of Foreign and Domestic Com- 
merce, were approximately 20 per cent. 
than those in 1918, practically as large 
gs in 1915, and more than half as large as 
the prewar imports, which averaged about 
110,000 ounces. See tables of imports on 


vid will be seen from tables on the pre- 
ceding page, Colombia continues to be our 
chief source of supply for crude platinum. 
England and France, however, contributed 
#398 ounces during 1919, most of which 
was presumably refined metal. 
EXPORTS 
Exports of platinum reported by the Bur- 
au of Foreign and Domestic Commerce in 
1919 were 522 ounces of unmanufactured 
platinum, valued at $75,066, and manufac- 
tures of platinum to the value of $54,529. 
CONSUMPTION ; 
Two methods of calculating the consump- 
tion of platinum in the United States are 
available. One, followed in the report for 
1918, is the tabulation of information sup- 
plied by dealers and refiners. The follow- 
ing table shown at the end of this column 
giving the results of this method for the 
years 1918 and 1919, is of particular value, 
as it shows the consumption by industries. 
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parent consumption is given in the follow- 
ing table. This is the first year in which 
the data necessary for such a table has 
been available. It will be noted that several 
assumptions must be made, as the statistics 
of imports and exports of the Bureau of 
‘Foreign and Domestic Commerce are not 
susceptible of exact interpretation as to the 
character of materials imported, and in some 
items quantities are not given, 

It will be noted that the total quantity 


’ of affairs. 


97 


There is some question as to the accu- 
racy of the figures in these tables; it is 
certain, however, that they reflect the trend 
It must be admitted that we 
are drawing heavily on supplies that are not 
adequate and that probably will not be 
adequate for some years, at least. The 
stocks of iridium and of palladium are near- 
ly the same for 1918 and 1919, but the 
stocks of platinum have been lowered about 
43 per cent. 








PLATINUM 


Stocks on hand Dec, 31, 1918 (unmanufactured and manufactured) 


Production, new metals, 1919 


Production, secondary metals, 1919................. 


Importsa . 


Total available for consumption.............. 
Stocks on hand Dec. 31, 1919 (unmanufactured and manufactured) 


ROCIO rips ane ohne als os AS iin cane OSU Reo 


APPALSM -COMGUMNPAOWG «6.566 iieiic dss vedere reds 


MetaLts CONSUMED IN THE Unttrp STATES IN 


1919, 1n Troy OvuNcEs. 











Platinum. Iridium. Palladium. Total 

51,504 3,224 10,086 64,814 

ard Ne Kabat 40,220 401 3,807 44,428 
ere eee 54,545 3,504 3,467 61,516 
«ais tela 19,939 5,808 3,739 29,486 
Saige ih mata 166,208 12,937 21,099 200.244 
29,228 3,359 10,235 42,822 

136,980 9,578 10,864 157,422 

teen e ee eeee 1,000 avy are ears 1,000 
Fete er eeees 135,980 9,578 10,864 156,422 


a The figures used above include imports of manufactured platinum, iridium, and palladium, and 
a figure which is the difference between the item in the first column of the table on page 12 and the 


quantity of crude platinum that refiners report they used during 1919. 
interpreted as representing imports cf refined platinum. 


This difference has been 
There is also added 122 ounces of manu- 


factured ware which has been included under platinum, thcugh this material may have contained some 


iridium, 


b Exports not given in quantity for all classes by Bureau of Foreign and Domestic Commerce; 


estimated as 1,000 ounces of platinum. 








of platinum metals consumed as calculated 
above—156,422 ounces—is very close to 154,- 
743 ounces, the figure arrived at by the first 
method of computation. It is, therefore, 
eatirely reasonable to assume that the con- 
sumption of platinum metals of the United 
States in 1919 was approximately 155,000 
ounces. 

STOCKS OF PLATINUM METALS 

Refiners and dealers in platinum metals 
reported stocks of 43,432 ounces on Decem- 
ber 31,, 1919, as compared with 64,814 
ounces on December 31, 1918. 








Ptatinum METALS Usep IN THE UNITED STATES IN 





19!8 AND 1919 By CoNsUMING INDUSTRIES, IN TROY 














OUNCES. 
1918. Percentage 
Industry. Platinum, Tridium. Palladium. Total. of tctal. 
eh if fel s 0 6. 4 Sag lala ose ae bere 6 8-88 45,391 Vis 834 46,942 41 
Ta Ss suk ay ig ys wR aK 24,982 3,107 594 28,683 25 
Ete ao yrs aa gee h OR COON 11,461 418 7,371 19,250 17 
a6 PSGi5 hw aieehngelavigena te 13.541 721 42 14,304 12 
Ne i sec hahaa se 5.435 339 212 5,986 5 
en Se caine NSD onan siaaibtie cmnaaicietitini 
109,810 5,302 9,053 115,165 100 
9 
Chemical we Re a ss coke tae rt enn! 10,759 41 63 10,863 7 
DN aiid snc Rees cig trnietave ds palo 23,875 3,534 1,283 28,692 19 
ice Gc ts. fb Gialy Wa.e ie Gee WGN See 110'7 185 10,311 21,543 14 
ES es, oe eee re rar 82,397 3,145 1,460 87,002 56 
ER RE Elm ee 5,€02 596 445 6,643 4 
133,680 7,501 13.562 154,743 100 
This table shows that whereas during the Stocks or Pratrnum Meats on Hanp Dec. 31, 


war the essential industries, chemical, elec- 
trical and dental, used 83 per cent of the 
platinum metals consumed, in 1919 they 
used only 40 per cent.; on the other hand, 
the jewelry industry, which in 1918 was per- 
mitted to use only 12 per cent. of the supply, 
in 1919 consumed 56 per cent. It is be- 
lieved that the figures for consumption in 
1919 are more nearly normal and give a 
fair measure of the platinum industry under 
ordinary conditions, though it is probable 
that the consumption by jewelers was a 
little above the average. 

The second method of computing the ap- 


1918 anp 1919, in Troy OUNCES. 











Unmanu- Manufactured 
Metal factured. articles. Total. 
1918. 
PIQGMUWM 20.005. 17.740 33,764 51,504 
THiGIGM: ...600%- 2259 965 3,224 
Palladium 7,141 2,945 10 026 
27.140 37.674 64,814 
1919 
Platinum ..'..... 21,720 7,508 29,228 
i, a Te 2.970 389 3,359 
Palladium ...... 8,540 1,695 10,235 
CUREP. j6 cance ces 42 5€8 610 
33.272 10,160 43,432 








The stocks on hand December 31, 1919, 
represent supplies of about 22 per cent of 
the platinum, 45 per cent of the iridium, 
and 75 per cent of the palladium that will 
be consumed in 1920 if the rate of con- 
sumption remains the same as in 1919. 
However, the rate of consumption is prob- 
ably increasing, so that the adequacy of 
the stocks is questionable. 

The next installment will deal with mar- 
ket prices, world production and platinum 


deposits. 
(To be continued) 








Three young men were arrested recently 
in connection with the breaking and enter- 
ing of the manufacturing jewelry establish- 
ment of the G. & B. Jewelry Co., Provi- 
dence, R. I., about a week previously. They 
were arraigned the following morning in 
the Sixth District Court before Judge Gor- 
ham. James Dorsey, 20 years old, pleaded 
guilty to a charge of breaking and entering 
a shop in the night time and the larceny 
of a sample case containing jewelry samples 
to the value of $173. He was held for the 
grand jury under $2,000 bonds. James F. 
Hassilly, 18 years old, and Robert Armour, 
29 years old, pleaded guilty to charges of 
receiving stolen goods. Hassilly was given 
a four months’ sentence in the Providence 
County Jail. A fine of $100 and costs was 
imposed on Armour. Dorsey was taken 
into custody by Inspector Bowen and when 
questioned at police headquarters he is said 
to have admitted that he broke into the 
G. & B. Jewelry Co.’s shop on the night of 
Oct. 23 and took the sample case. Acting 
upon information. received from Dorsey, 
Inspectors O’Malley, Armstrong, Godfrey, 
Tidd and Sergt. Cusick arrested the other 
two men, charging them with receiving 
stolen property. Hassilly is charged with 
receiving articles said to have been stolen 
by Dorsey, while Armour is charged with 
receiving some gocds from Hassilly. 
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“Wheeler Workmanship” 


(iv) 
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3086 3038 3552 





Rings of Character 


We are showing an unusual assortment of plati- 
num rings with Emerald cut, Navette cut and odd 
shape diamonds all mounted in the most attractive 
designs in platinum. 


The Wheeler standard of excellence is shown in 
every piece — prices are absolutely right, being 
figured on present-day costs. 


Why not send to us when you need diamond 
jewelry of character. We know we can satisfy 
the most critical buyer. 


Hayden W. Wheeler & Co., Inc. 
2 Maiden Lane New York 
Factory: 72 Spring Street 








— 
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DEATH OF WALTER G. CLARK 


Prominent North Attleboro Jewelry Manu- 
facturer Succumbs After a Long Illness. 


NortH ATTLEBORO, Nov. 10.—Walter G. 
Clark passed away Monday afternoon after 
an illness beginning in early Summer. Fre- 
quent rallyings were a feature of his illness, 
often leaving him perceptibly weaker and 
Jess able to resist the progress of his malady. 

He was a man of quiet tastes, home-loving 
to a remarkable degree, a manufacturer of 
over 40 years of active personal attention 
to the conduct of his business. He was held 
in high esteem by those in his employ and by 
all who came in contact with him in business 
and social circles. ‘ 

Starting in North Attleboro with the 
Whiting Mfg. Co. in 1870, where he learned 
his trade as silversmith, he afterward be- 
came associated with the H. F. Barrows Co., 
where he remained until he embarked in 
business on his own account with John F. 
Makinson, which firm, under the name of 
W. G. Clark & Co., continued until the with- 
drawal of Mr. Makinson in 1895. He con- 
tinued alone until 1901, when his son, E. 
Foster, and brother, Charles H., became as- 
sociated with him under the same firm name. 

In the early days of his business career 
he, like many of our older manufacturers, 
went “on the road” and there made the 
friendships with his trade that lasted all 
through his life and were a source of great 
comfort to him in his later years. Up to 
late in the Spring of this year he attended 
personally to the wants of his Boston trade, 
to which he was devotedly attached. 

He has been connected with Grace Church 
Parish since its beginning and attended the 
first meeting called for its formation in 1871 
and his name has always appeared on the list 
of vestrymen. 

He was married in 1875 to Miss Henrietta 
Foster, daughter of Dr. J. W. Foster, who 

passed to her rest on Nov. 11 1914. He is 
survived by his son, E. Foster Clark, and 
wife, two grandchildren, a sister and a 
brother. 

The funeral services were held Thursday 
afternoon from his late residence on South 
Washington St. Rev. George E. Osgood, 
rector of Grace Church, officiated. Burial 
was at the Mount Hope Cemetery. 








DEATH OF HANS C. PAULSON 


Sonora, Cal., Jeweler Passes Away After a 
Long Illness. 

San Francisco, Cal., Nov. 10—Hans 
Christian Paulson, or Sonora, passed away 
in San Francisco, Nov. 1, after a protracted 
illness. The deceased was one of the lead- 
ing jewelers of the State and was highly 
respected. , 

Mr. Paulson came to California from Den- 
mark 30 years ago and established himself 
in the jewelry business in East Oakland, in 
partnership with Peter Johnson. The firm 
moved in 1898 to Sonora and Mr. Johnson 
shortly afterward relinquished his partner- 
ship, Mr. Paulson continuing as one of the 
representative merchants of Central Cali- 
fornia. He was a member of Tuolumne 
Lodge, No. 8, F. & A. M.,, and of Pacific 
Commandery, No. 3, K. T., of Sonora, Cal., 
{slam Temple, Mystic Shrine and Odin 
Branch No. 1, Dania. 
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The funeral took place at Masonic Tem- 
ple, Van Ness Ave., Golden Gate Lodge, 
No. 30, F. & A. M. California Command- 
ery, No. 1, acted as guard. Pacific Com- 
mandery came down from Sonora and acted 
as pallbearers. Cremation was at Mount 
Olivet. The leading jewelers of the city 
were present to pay their tribute to the 
well-known pioneer. 

The deceased was 54 years of age. He is 
survived by a widow and a son, Melvin 
Paulson. His brother, E. Paulson, is well- 
known here, being a member of the E. 
Forestier Co. in the Jewelers’ building. 


START LOCAL ASSN. 


Retail Jewelers of Charleston, S. Car., Hold 
Supper—Hear H.E.Freund’s Address on 
Publicity and Agree to Organize. 


CHARLESTON, S. C., Nov. 10.—A very able 
address on advertising, from a national and 
local standpoint, with particular reference to 
the jewelry trade, was delivered at the 
Chamber of Commerce Monday night at a 











_meeting and supper of the jewelers of 


Charleston by Harry E. Freund, manager of 
publicity of the National Jewelers’ Publicity 
Association. As a result of this meeting it 
was decided that a local association be 
formed among the retail jewelers of this city. 

In the course of his address, the daily 
newspaper was declared a tremendous force 
in publicity by Mr. Freund, who stated that 
the National Jewelers’ Publicity Association 
expected to spend $300,000 in national adver- 
tising, through the mediums of daily news- 
papers, and weekly and monthly publications, 
as other industries have done. 

“The local daily newspaper is a most im- 
port link in the chain of these’ national co- 
operative advertising campaigns, and the. 
local merchant by his liberal advertising in 
its columns can reap a great financial re- 
ward,” stated Mr. Freund, “made possible 
for him by the national campaign.” 

Mr. Freund told of the remarkable adver- 
tising campaigns conducted by the California 
Fruit Growers’ Association, and other Cali- 
fornia organizations; by the National Dairy 
Council, by the Society for Electrical De- 
velopment and other bodies that had de- 
veloped the field and demand for their prod- 
ucts by national publicity. 

The National Jewelers’ Publicity Associa- 
tion, with which Mr. Freund is connected, 
was formed for the purpose of conducting a 
national co-operative publicity and advertis- 
ing campaign throughout the United States, 
and the slogan of the campaign is “Gifts 
That Last.” 

Mr. Freund after the meeting announced 
that he had secured 100 per cent. co-opera- 
tion from the local retail jewelers for the 
national advertising campaign of his associa- 
tion. 








SNEAK THIEF CAUGHT 


Colored Man Grabs Tray of Diamond and 
Runs, But Is Apprehended. 

WasuincTton, D. C., Nov. 10.—Armed 
with a piece of buggy shaft and a long carv- 
ing knife, Elbert Lee Moss, colored, walked 
into the jewelry store of Lew Callisher, 933 
Pennsylvania Ave., N. W., about 9 o’clock 
yesterday morning, seized a tray of jewelry 
valued at $1,000, knocked a clerk on the 
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head with the buggy shaft, escaped, and 
after a long chase was captured. The 
jewelry was recovered. 

Hundreds of pedestrians were passing the 
Callisher store yesterday morning when 
Moss walked in and asked a clerk, Charles 
S. Frantz, to let him see some rings. Frantz 
placed a tray containing diamond rings on 
the counter and turned his back. Moss hit 
him on the head, knocking him unconscious, 
seized the jewelry and ran out of the store. 

Jesse Augustus, a young colored boy em- 
ployed as a porter in the store, was coming 
in from the street when he met the negro 
robber running’ out. He took in the situa- 
tion at a glance and pursued the man for 
many blocks. Finally giving out, the young 
porter called to a fireman in uniform who 
was approaching, who took up the chase and 
finally captured the robber, taking him to 
the station house. 

Moss is said to have a police record. He 
was charged with assault and robbery and 
was remanded to await the result of Frantz’s 
injuries, which are reported to be not seri- 
ous. 








Imports and Exports of Platinum During 
September ; 

Wasuincton, D. C,, Nov. 10.—Figures 
just compiled by the Department of Com- 
merce, showing the imports and exports of 
platinum and allied metals during the 
month of September indicate that the total 
value of the unmanufactured platinum 
brought in during the month was $884,064, 
and the total value of the platinum ingots in 
bars, plates, etc., was $265,975. The value 
of the imports of iridium, osmium, etc., in 
combination with platinum amounted to 
$99,626. During the month we exported 
unmanufactured platinum to the amount of 
$833, and manufactures of platinum worth 
$2,058. The figures are as follows: 

IMPORTS. 
Iridium, Os- 
mlum, Etc., and 

















Native Combina- Platinum, 
tions Thereof Unmenu- 
with Platinum. factured. 

aay 

Ounces Ounces 

Countries. Troy. Value. Troy. Value. 
ee eome. — teeters 1,906 $191,845 
BN ee ee 96 9,168 
England ....... 625 $67,040 4,646 478,576 
POR sso. ds0.08 Pr ee 14 1,440 
Colombia ....... evades “ena 1,724 176,921 
Lee ee 82 5,000 “‘séeve. Staten 
Australia ...... 356 27,191 289 26,114 

OM cuaeees 1,063 $99,626 8,675 $884,064 

Platinum, Platinum Vases, 
Ingots, Bars, Retort, Etc., 
Plates, Etc Chemical Use. 
r A wos A———, 
Ounces Ounces 

Countries. Troy. Value. Troy. Value. 
Germany ...... 19 ° $200 iwrnssds.. ‘Scaban 
Netherlands . ages”! clean 6 $684 
England ....... 2,208 GAAS ééaas” ceil 
COMBE  icekiis 2 Seti eda. Gack 
Colombia ...... “G3 ‘SB7SS ke ER 

TUR Seatues 2,729 $265,975 6 $684 

EXPORTS, 
Platinum. 
. seisinieibaia —, 
Unmanufactured. 
Menufac- 
Ounces tures of, 

Countries. Troy. Value. Value. 
CM a cdwdscuateee 7 $833 $2,028 
PN dia cares ORemaiee ae aaen *30 

i aE er 7 $833 $2,058 
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WOLD ANNUAL MEETING 





mbers of Boston Jewelers’ Club Elect 
aia for Ensuing Year and. Plan for 
Developing of Business Interests 


Boston, Mass., Nov. 12.—The annual 
meeting of the Boston Jewelers’ Club was 
held last week, when plans for the banquet 
at the Copley Plaza were advanced. Colonel 
Harry L. Brown was re-elected president 
and Albert R. Kerr, secretary. Frank 'S. 
Sherry was made chairman of the executive 
board, which includes Messrs. Blake, Cole, 
Stone, Cram and Powers. 

Secretary Kerr, in his annual report, 
dwelt at length on the future of the club, 
having regard to the existing conditions, 


M 





COL. HARRY L. BROWN, RE-ELECTED PRESIDENT 


and formulated plans for the development 
of business interests. This is in line with 
the suggestion of President Brown at the 
last banquet that various committees be 
appointed to promote ‘the interests of the 
different phases of the trade, manufacturing, 
wholesale and retail. , 

President Brown is in Europe in behalf 
of the Waltham Watch Co. 








‘Samuel Futoran, New York, Files Schedules 
in Bankruptcy Showing Liabilities of _ 
$46,563 and Assets of $22,222 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
on Tuesday, Nov. 9, by Samuel Futoran, 
manufacturing jeweler, 68 Nassau _ St. 
Bankruptcy proceedings were instituted 
-against Mr. Futoran on Oct. 16, and on 
Nov. 3 creditors held a meeting at which 
time they agreed to accept 33% cents on 
the dollar in settlement of their claims. 

The schedules filed last week place the 
liabilities at $46,563, and are divided as fol- 
lows: Unsecured claims, $39,035.99; notes 
and bills which ought to be paid by other 
parties, $5,984.67; accommodation paper, 
$1,350, and other debts. preferred by law, 
$192.55. The assets are listed at $22,222.29 
and consist of bills, promissory notes and 
securities, $1,976.94; stock in trade, $10,000; 
/carriages and other vehicles, $800; other 
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personal property, $750; debts due on-open 
accounts, $8,445, and_ stocks, negotiable 
bonds, etc., $250. 

Among the=slargest unsecured creditors 
are: S. Brummer, $1,190; Elias & Eruchein, 
$248; B. Hanin, $338; Hammel Riglander 
& Co., $434; Leon Hirsch, Inc., $8,562; 
Hold-on-Clutch Co. $1,750; Krendel & 
Sherman, $991; Charles Kresney, $482; 
Charles Smith, $1,330; Luberman & Mor- 
rison, $234; Leon Watch Co., $475; Schless- 
Harwood Co., $7,240.67; Schultz-Goldman, 
$161; Tempor Watch Co., $281; U. S. Chain 
Co., $157; L. Lauter, $1,270; M. Adels & 
Co., $257; A. Willeiman, $378; S. R. Daw- 
son, $770; A. Suderov, $1,036; Public Na- 
tional Bank, $2,000; Kloville & Bernstein, 
$1,334; Max Rauchwerger, $414; Elias R. 
Wolf, $1,565; S. Goldberg, $1,236; L. Hel- 
ler & Sons, $2,137.62, and Loeb Bros., 
$1,455. 


DEATH OF M. P. D. NARDIN 











Prominent Swiss Chronometer Maker Dies 
at His Home in Chexbres 

Word was received in New York last 
week of the sudden death recently of M. P. 
D. Nardin, head of the celebrated firm of 
chronometer makers at Le Locle, Switzer- 
land. The information reaching here is that 
Mr. Nardin passed away on Oct. 5 at his 
home in Chexbres, Switzerland, at which 
place he had been living for the past year. 

The firm of which Mr. Nardin was the 
head enjoyed an international reputation as 
expert chronometer makers. Some years 
ago Mr. Nardin introduced the manufacture 
of marine chronometers and through the 
making of this special style of timepiece 
achieved a great deal of fame for his 
house. 

M. P. D. Nardin, while still a young man, 
succeeded his brother, Ulysse Nardin, 
founder of the well-known firm. Since tak- 
ing over the business from his brother, 
Mr. Nardin had made wonderful strides, 
and when he died was reported as one of the 
leading chronometer makers in business in 
Europe. 

Mr. Nardin was well known in this coun- 
try, especially among the Swiss Watch im- 
porters, who will learn with deep regret of 
his sudden death. 








LOCK CLERK IN CLOSET 





Thieves Then Secure Jewelry and Money 
and Escape from Boston Jewelry Store 


Boston, Mass., Nov. 12—Two gunmen late 
last Monday afternoon, entered the jewelry 
and art shop of Joseph H. Hatfield, 110 
St. James Ave., and after robbing Harry B. 
Wakefield, a clerk, of $80, a diamond stick- 
pin, a gold watch and silver cigarette case, 
locked him in a closet, and robbed the cash 
drawer of about $50. 

Wakefield kicked the panels out of the 
closet door and notified the police of the 
robbery. 

The men are described as follows: No. 1, 
about 25 years old, 5 feet 7 inches tall, 
weighing 140 pounds, medium complexion, 
smooth faced, and wearing a dark suit and 
hat; No. 2, 23 years old, 5 feet 7 inches 
tall, 140 pounds, smooth faced and wearing 
a soft hat and a dark overcoat. 
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PASSES BOGUS CHEQUES 





“Salesman” Obtains Employment with San 
Francisco - Jeweler and Then Secures 
Diamond Ringsfor Which He Gives 
Worthless Personal Cheques 


San Francisco, Cal., Nov. 10—A unique 
scheme for a jewelry robbery was put over 
last week here by Jack Calvert, 30 years 
of age, good-looking and evidently no novice 
at the jewelers’ trade. 

Calvert applied for work as salesman. 
Leon A. Lazarus, 711 Market St., gave it 
to him. The stranger told a hard-luck story 
about having been beaten-up in Denver by 
thugs who had attempted to steal $6,000 
from him. He showed newspaper clippings 
in substantiation of his statements, and they 
included a “cut” portraying him bandaged, 
in a hospital. Detectives now think these 
may have been from some Chicago paper. 

Asking where Mr. Lazarus banked, Cal- 
vert said he had decided to deposit his 
$6,000 there. He did deposit $1 on a savings 
account. He is believed by the police to 
have entered the bank in the noon rush of 
the day preceding election and asked for 
and secured a cheque book, by stating it was 
for Mr. Lazarus. 

On the afternoon of Election Day, a sales- 
man for L. A. Coplin, 742 Market St. en- 
tered Mr. Lazarus’ store with some diamond 
rings he wanted to sell. Mr. Lazarus was 
just going out. Calvert examined the rings 
and decided to buy one worth $520. “If the 
cheque’s no good, you know where I’m 
working,” he stated as he gave a cheque for 
the ring. He told his employer of this ac- 
tion, and Mr. Lazarus retorted that it was 
no way to buy a diamond. 

Early the following morning, Calvert bor- 
rowed $30 from his employer to pay his 
board bill, as it was too early to go to the 
bank. He took a taxi to move to the board- 
ing house Mr. Lazarus had recommended, 
and did not return. Becoming anxious, Mr. 
Lazarus telephoned to L. R. Coplin and was 
told: ‘Calvert was here this morning and 
we sold him another ring on a cheque for 
$650.” 

R. L. Coplin swore out a warrant, charg- 
ing Calvert with passing worthless cheques. 
Police believe he has left the city. It is 
thought he was probably connected with 
some pawnbroking establishment on State 
St., Chicago, from the knowledge he showed 
of the city and of the pawnshops. 

“Calvert” is believed to be an alias. He 
said he was French, but his accent is one 
that those who heard him speak cannot 
place. It is not French. He wears a large 
signet ring on his little finger. Mr. Lazarus 
believes that window-robbing was his origi- 
nal intention. A well-dressed man of about 
40, apparently a friend of Calvert’s, is being 
sought by the police, as he came in and 
examined some valuable diamonds in the 
store of Mr. Lazarus, who now thinks he 
did so with felonious intent. 








A certificate of dissolution has been filed 
in the office of the Secretary of State by 
the William & Morris Jewelry Co., 216 
Market St., Camden, with Edmund Gross- 
man as agent, by which the concern will 
cease to do business in New Jersey. Wil- 
liam Balter was the secretary of the concern. 
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New Tax Ruling on Amber and Meerschaum 





Revenue 


Department Decides That Manufacturer Who Mounts These Cigar 
and Cigarette Holders Is Not Subject to Tax—Retail Sales of 
All Are Taxable Under Jewelry Schedule 














ee 
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WASHINGTON, D: G. Nov. 11.—Acting on 
the protest and suggestions made by a com- 
mittee from the jewelry trade headed by 
M. D. Rothschild, chairman of the Jewelers 
War Revenue Tax Committee, the Treasury 
Department has issued a new ruling in con- 
nection with the tax on sales of articles 
made wholly or in part of amber or meer- 
gchaum where these have been subject to 
further manufacture by the addition of 
precious metal or precious stones. Under 
the new ruling, the sales of such articles 
are clearly made subject to the jewelry tax 
under Section 905, and the manufacturers 
thereof who have simply added the jeweled 
ornamentation are in no way subject to 
tax under Section 900, though the manu- 
facturers of the original meerschaum or 
amber used will be subject to tax. 

This decision in great part overrules the 
previous attitude of the Department, which 
held that the manufacturer in the jewelry 
trade who produced the completed article 
by the addition of precious metal orna- 
mentation, mounting or the addition of 
precious stones, also came under the tax 
under Section 900 upon the manufacturer 
or producer of such article. But the orig- 
inal ruling would have produced great con- 
fusion if carried out and might have caused 
exemption of the article from the final sales 
tax with loss to the Government. The De- 
partment now holds, in a letter sent by 
Acting Deputy Commissioner Holden to the 
Jewelers’ War Revenue Tax Committee, 
that cigar and cigarette holders made wholly 
or in part of amber or meerschaum and 
without ornamentation consisting of pre- 
cious metals or imitation thereof, or ivory, 
or precious, semi-precious or imitation pre- 
cious stones, are subject to the tax under 
Section 900 of the Revenue Act when sold 
by the manufacturer, importer or producer ; 
but that for the purpose of the tax, orna- 
mentation of such articles with precious 
metals or gems or ivory, is not manufacture 
and the person who performs this opera- 
tion is not subject to the tax under Section 
900. It holds that all cigar and cigarette 
holders so mounted or fitted with precious 
metals or imitations or precious metals or 
precious or imitation precious stones are 
subject to tax under Section 905 when 
sold by a dealer for consumption and use. 








The committee that went down to Wash- 
ington, besides Chairman Rothschild of the 
Jewelers’ War Revenue Tax Committee, 
consisted of Frank T. Sloan and Louis J. 
Donniez, Jr., of Sloan & Co., and Robt. 
Burnet, of A. J. Casse & Co., this com- 
mittee having been appointed at a recent 
meeting held at 15 Maiden Lane, New York, 
for the purpose of considering the various 
complications that may ensue as a result 
of the enforcement of the previous rulings 
as to amber and meerschaum articles. 

In an interview, Wednesday, with Deputy 


Commissioner Holden (who is the acting 
sales deputy of the Department), the com- 
mittee presented all the facts in connection 
with the regulations now in force relating 
to these smokers’ articles and showed that 
the manufacturer who further manufactured 
the cigar and cigarette holders by adding 
precious metals or precious or imitation 
stones, was technically liable to pay an ad- 
ditional tax of 10 per cent. They pointed 
out the injustice that might be done to the 
jewelry trade and the complications that 
might ensue were the old rulings continued 
and enforced, and after hearing all the facts, 
Deputy Commissioner Holden adopted the 
suggestions made by the Jewelers’ War 
Revenue Tax Committee way back in 
March, 1919, and finally ruled as follows: 


1. Cigar or cigarette holders and simi- 
lar smokers’ articles made of meerschaum 
or amber, when sold by the manufacturer 
of those articles, are subject to 10 per cent 
tax; 

2. When they are further ornamented 
with precious metals or imitations thereof, 
or precious or semi-precious stones or 
imitations thereof, and sold to dealers or 
retailers, they are not subject to further 
tax: 

3. When finally sold by the retailer, if 
ornamented as above described, they are 
subject to the regular tax of five per cent 
under Section 905 of the Act of 1918. 


The decision of the Commissioner was 
conveyed officially to the Jewelers’ War 
Revenue Tax Committee in a letter sent 
Wednesday from Washington to Chairman 
Rothschild and which reads as follows: 


OFFICE OF 
COMMISSIONER OF INTERNAL REVENUE. 
Treasury DepartTMENT, Washington, 
Nov. 10, 1920. 
ST-ACH. 
Jewelers’ War Revenue Tax Committee, 
6 W. 48th St., New York, N. Y. 


Gentlemen: 
Attention: Mr. Meyer D. Rothschild. 


With further reference to your calls at this 
office on Oct. 4 and Nov. 10, 1920, and to previous 
correspondence on the subject of the tax on cigar 
and cigarette holders and smokers’ articles under 
the Revenue Act of 1918: 

Tt appears from your statements that prior to 
the effective date of Section 905 of the Revenue 
Act of 1918 your committee presented to the de- 
partment the question of the tax on smokers’ arti- 
cles ornamented, mounted or fitted with precious 
metals or imitations thereof, or ivory, or with 
precious and semi-precious stones and imitations 
thereof, taking the position that in your judgment 
these articles should be taxed under Section 905 
when sold for consumption or use; that these arti- 
cles were included in your. tax primer, which was 
approved by the department, and was issued to 
the jewelry trade; and that the trade has paid 
the tax on such articles under Section 905. 

It also appears from the facts presented by you 
that since the effective date of the Revenue Act of 
1918 manufacturers of such smokers’ articles as 
are composed wholly or in part of amber or 
Meerschaum have been paying the tax on such 
articles under Section 900 of the act with respect 
to sales to manufacturing jewelers; but that such 
manufacturing jewelers have not paid a tax under 
Section 900 with respect to these articles, but have 
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sold them to retail jewelers with no addition of 
this tax. Also that where such manufacturing 
jewelers have added precious stones or precious 
metals to these articles, and sold the completed 
article for consumption or use, they have returned 
and paid the tax under Section 905 of the act. 

It appears from certain of the exhibits that it 
would be absolutely impossible, were it not for the 
ornamentation, to determine whether a given article 
were taxable. In other words, certain cigar and 
cigarette holders would be taxable under Section 
900 of the act, whereas certain other articles 
made of imitation amber would not be taxable 
under this section. Under the ruling proposed 
by you both of these articles, if ornamented or 
fitted with precious metals or imitations thereof, 
would be taxable under Section 905 when sold for 
consumption or use, and only the genuine article 
taxable under Section 900 when sold by the orig- 
inal manufacturing jeweler. 

In view of all the circumstances, therefore, the 
department takes the position that cigar and 
cigarette holders made wholly or in part of amber 
or meerschaum, and without ornamentation con- 
sisting of precious metals or imitations thereof, or 
ivory, or precious or semi-precious stones and imi- 
tations thereof, are subject to tax under Section 
900 of the Revenue Act of 1918 when sold by 
the manufacturer, producer or importer thereof; 
that for the*purpose of the tax the ornamentation 
of such articles with precious metals or imitations 
thereof, or ivory, or precious or semi-precious 
stones or imitations thereof, is not manufacture, 
and the person who performs this operation is 
not subject to tax under Section 900 of the act 
with respect to a sale; that all cigar and cigarette 
holders ornamented, mounted or fitted with precious 
metals or imitations thereof, or ivory, or precious 
or semi-precious stones and imitations thereof, are 
subject to tax under Section 905 of the act when 
sold by a dealer for consumption or use. As pro- 
vided in the Regulations it should be noted that a 
manufacturing jeweler selling an article of this 
character for consumption or use is held to be @ 
dealer for the purpose of the tax. 


Respectfully, 


(Signed) A. C. Hoxpen, 
Acting Deputy Commissioner. 








DEATH OF E. J. GUILFORD 


Superintendent of Hamilton Watch Factory 
Succumbs to an Attack of Heart Trouble. 


Lancaster, Pa., Nov. 12.—Edward J. Guil- 
ford, superintendent of the Hamilton 
watch factory, died this morning from heart 
trouble, in his 63rd year. He was born at 
St. Charles, Ill.; learned dial manufacturing 
at the Elgin watch factory, and came to 
Lancaster in 1880, taking charge of the 
dial department of the Keystone watch fac- 
tory (now the Hamilton). When the Key- 
stone company went out of business in 1885 
he associated himself with the Rockford 
Watch Co., but in 1897 returned to Lan- 
caster, remaining here ever since as dial 
manufacturer and superintendent, succeed- 
ing W. W. Dudley, resigned, about a year 
ago. 

He had the distinction of having invented 
the mechanical process for transferring fig- 
ures to dials. Mr. Guilford served a term 
in City Council, was a director of the Ham- 
ilton Watch Co., and of the Home Build- 
ing and Loan Association. He took an 
active interest in St. Joseph’s hospital, be- 
ing one of its advisory board. 

His widow, a son, Major Edward F. Guil- 
ford, a soldier of the world war, and three 
daughters survive. 











Henry Fischer, a diamond broker at 48 
Rue Simons, Antwerp, Belgium, and 344 
Amstel, Amsterdam, Holland, is in no way 
associated with any one else of the same 
or a similar name, 
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GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Importers of 
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Pearl Necklaces | 

















Most women select the finer things in life 
with extreme care. In indestructible pear! 
necklaces, invariably the choice is 
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HELD FOR GRAND JURY 





Phillip Schwarz, Pittsfield, Mass. Jeweler, 
Must Answer to Grand Larceny Charge 
in Connection with Disappearance 
of Gems Which Were Found in 
Cellar Wall. 

PirrsFieLD, Mass., Nov. 11.—Phillip E. 
Schwarz, jeweler, waived a hearing in the 
district court today and was bound over to 
the January sitting of the grand jury ona 
charge of larceny of diamonds valued at 

000, the property of Charles Marx of 
New York. The gems were left by Joseph 
C. Newman, a diamond salesman for Mr. 
Marx, with Mr. Schwarz for deposit in his 
TRasinee and Newman, the day the gems 

- disappeared, went on an automobile trip to 

Springfield, 50 miles distant. On their re- 
turn at night, Mr. Schwarz told Newman 
he was going home, but to the police ad- 
mitted that he returned to his store, shortly 
before a patrolman notified that the “bur- 
glar” light over the safe was out. 

After several days’ search detectives 
found the diamonds back of an old sewer 
pipe in the cellar of Schwarz’s store. Later 
Schwarz was arrested on charge of larceny 
of the diamonds, and after hearing, when 
he denied his guilt, was liberated on bail 
of $15,000, his parents, Mr. and Mrs. 
Schwarz, being surety. 

The court room was crowded when the 
case was called today, the occupants being 
mostly women, added interest in the case 
being manifested because of the discovery 
of a secret room connected with Schwarz’s 
store. This room, locally called “the throne 
room,” was furnished luxuriously and con- 
tained a dais draped so as to give one the 
impression of a throne. 

Charges under the Volstead act and the 
State automobile laws have also been pre- 
ferred against Schwarz. 

B. L. Scott of the Pinkerton detective 
force; Mr. Newman, the diamond sales- 
man; Elliott B. Smith, an optician who has 
an office in Schwarz’s store; Basil B. White 
and Robert A. Semple, clerks employed by 
Schwarz, were each ordered to guarantee 
personally in the sum of $500 for their ap- 
pearance as witnesses before the grand jury 
in January. 

Other witnesses prepared to testify are 
Chief of Police Sullivan, Inspector Mc- 
Colgan, Officer Herbert A. Volin, who re- 
ported the light out; Captain John H. Hines 
and Inspector J. N. Shepardson. 








Creditors Start Bankruptcy Proceedings 
Against Boston Firm After Reported 
Loss of Cash and Diamonds Total- 
ing $20,000. 

Boston, Mass., Nov. 12.—A petition in 
bankruptcy has been filed against Colmes 
& Co., Washington building. Thomas L. 
Wiles, 84 State St., attorney, has been ap- 
pointed receiver by Judge Morton. Jacob 
W. Tushins, 1105 Kimball building, 18 Tre- 
mont St., is acting for M. S. Page & Co., 
a of the principal creditors. The sched- 
ule of liabilities and assets has not yet been 


filed. 


Recently Mr. Colmes, who had returned.. 


to Boston from Rutland, Vt, and on the 
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day of his arrival in this city, notified the 
police that while he had returned momen- 
tarily to a bank for his gloves, bags con- 
taining diamonds valued at $5,000 and cash 
amounting to $15,000 had been stolen from 
his automobile outside the bank, 

A hearing will be held tomorrow in the 
bankruptcy court. 








Silver Trophy Presented as a Memo- 
rial to the Late Fred Davis 





S a memorial to the late Fred Davis of 
Boston, a man who was widely known 

and extremely popular with breeders and 
fanciers, a silver trophy was presented at 

















THE FRED DAVIS MEMORIAL TROPHY 


the annual dinner of the Boston Terrier 
Club of America, Nov. 11. 

The trophy, which is silver, was designed 
and made by the Gorham Co. It was pre- 
sented by Dr. W. G. Kendall, who origi- 
nated the idea of the memorial. It stands a 
little more than three feet high, including 
the pedestal, which is of mahogany, with 
silver plates to .carry the names of the 
winning dog and the owner from year_to 
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BANDITS IN CHICAGO 





Three Jewelers Report Experiences with 
Thieves Who Held Them Up in 
Their Stores 

Cuicaco, Nov. 11.—Two local retailers 
have reported experiences with jewelry 
bandits. One of them, Herman Iglowitz, 
3323 W. Roosevelt Road, is congratulating 
himself that he, like many jewelers who 
work alone in the store, had a mirror placed 
in such a position that he could see people 
who enter. He thanks this. mirror for his 
life, or at least for the fact that he is not 
in some hospital. 

Hearing someone enter the _ store 
Iglowitz glanced in the mirror in time to 
see a burly negro with a heavy sledge 
hammer poised to strike him. One jump 
and he was out of the way and in a few 
more: jumps he was giving the alarm. 

The negro then fled by way of the back 
door and escaped. There was no-loss: and. 
no damage but just a scared jeweler... — 

Chester S. Wilson, of Kenritz & Wilson, 
4330 Lincoln Ave., was not so fortunate. 
Two men stepped from a large touring car 






the door drew revolvers and com 
Mr. Wilson to come forth and: be, 
He was tied tightly, a towel stuffé jiHhis 
mouth and he was placéd in a corfi¢r, While 
the bandits took ‘about $200 from’ the vsafe 
and -picked out more. than $1,000° worth of 
jewelry from the cases and windaw. ° 

‘A customer entered while the bandits 
were at work arid. the Customer was also 
promptly relieved of the cash’ he*had and 
also locked in the wash .room. 

The bandits fled in thé car, in which the 
third*man had rémained and kept the en- 
gine going. A neighboring merchant en- 
tered the store soon after and_ released 
Wilson and unlocked the wash room. 

Clarence H. ‘Hannaca, 79th and Normal 
Sts., has the hardest story of all to tell. 
Three times in less than that many weeks 
bandits and burglars have invaded his 
place. A little more than two weeks ago 
he was notified by the police during the 
night that his place had been broken, open 
and when he came to the store found sev- 
eral articles missing. 

Last Saturday five men with revolvers 
entered and while one stood guard over 
him the others took his keys, opened the 
safe and got the cash and papers from there 
and many valuable pieces of jewelry. So 
roughly did they treat him that he suffered 
for days. He had barely recovered from 
the fright when it was discovered that the 
back door of his store was broken open and 
what jewelry he had left and purchased re- 
cently was gone. 

Mrs. Hannaca told a JEWELERS’ CIRCULAR 
reporter that they hope they may not be 
molested again as three times is all they can 
stand. 








Wm. B. Durgin Co., Concord, N. H.,, 
which some time ago went into the manu- 
facture of induction motors has issued a 
new catalogue in flexible colors and printed 
on heavily glazed white paper in. which is 
illustrated the different types of .motors 
manufactured. by the concern tegether with 


-. descriptive matter_relative to. these. motors. 
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J. MEHRLUST 


Manufacturer of diamond jewelry of the highest class. 
Gems and diamonds and precious stones of every description. 


Main Office and Factory Downtown Office 





6West48th Street 12&14. John S treet 
TELEPHONE {1332} BRYANT TELEPHONE {33§} CORTLAND 
New York City- 
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Oriental Pearl NecKlaces 


Loose Pearls for Additions 











Fancy Cut DIAMONDS and PRECIOUS STONES ' 


Frederick W. Rauch 


522 Fifth Avenue, New York 
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ROB OLD GOLD SHOP 





Veteran Jeweler Bound and Gagged in His 
Philadelphia Store and Thieves Escape 
with Loot Worth $20,000 

PuravetPHiA, Nov. 13.—After they had 
overcome Henry Murray, proprietor of an 
old gold shop at 113 S. 2nd St., in a hand- 
to-hand battle, without weapons, three rob- 
bers today bound and gagged him and then 
robbed the place of $20,000 in jewelry. 
They escaped. 

Eleven thousand dollars’ worth of set 
jewels, reposing in an old cigar box on 
Murray’s desk were overlooked by the rob- 
bers as they fled. Many of these settings 
were extremely old and of historic value. 
They were within easy reach of the thieves. 
The latter’s attention, however, was con- 
centrated on the open safes and the cigar 
box was not molested. 

The robbery, committed while scores of 
persons walked unheedingly past the store, 
followed a scheme which had led Murray 
to take a bag of diamond rings and unset 
stones from a bank safe deposit box. 

Murray, who is 73 years old, with gray 
hair and slight of build, believes a “cus- 
tomer,” a shabbily dressed man who had 
called at his store two weeks ago, was a 
confederate of the three men who committed 
the actual robbery. The “customer” 
wanted a diamond ring and made arrange- 
ments to see a variety of rings today. 

The “customer” called this morning and 
was shown a 2.20 carat diamond ring worth 
$975; a 1.5 carat ring, valued at $675 and 
a 133 carat ring worth $485. He said he 
preferred the $485 ring and promised to re- 
turn later and purchase it. 

“This morning the man came in shortly 
after 9 o’clock,” said Mr. Murray. “I locked 
the front door and showed him the stones. 
While showing them to him, he remarked, 
‘You better look out that you don’t lose 
some of these goods some day. You had 
better get a good dog.’ 

“After he walked out I went out after 
him to wash the show windows. As I did 
so three men came up to me—a heavily built 
man and two younger ones. The thick set 
man asked to see a certain watch inside the 
store. I walked in with him. The other 
two followed. 

“T had started back of the counter to get 
out the watch when the man seized me 
around the neck and pulled me close against 
his body. I put up a fight of course, but 
the other two men jumped in and over- 
powered me. While the big man held me 
they got some rope and tied me tightly.” 

Murray exhibited the marks of the ropes 
on his wrist an hour after he had freed 
himself. 

“They stuffed a rag in my mouth so I 
could not shout for help,” he continued. 
“At no time did they use any weapons. They 
did not search me, and left untouched a 
diamond ring I was wearing. They threw 
me back in the corner of the shop like a 
sack of meal. I struggled but could hardly 
move and could not make a sound. 

“Then they systematically went through 
the stock and took out diamond and ruby 
rings and less valuable stuff, worth at least 
$20,000. I could hear them rooting around 
among the stock. Then they went out. I 
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‘couldn’t see them and don’t know whether 


they used an automobile or not. At last I 
managed to work free and ran to 2nd and 
Chestnut Sts. and got a policeman.” 

After the bandits had fled, Graves and 
Flynn, district detectives, recovered a ring 
and a La Valliere valued at several 
thousand dollars. These were dropped as 
the robbers ran from the store. 

Among the most valuable of the gems 
stolen, according to Murray, were diamond 
rings containing stones of 2.50, 1.50 and 
1.30 carats valued at $2,000, and a pair of 
earrings set with 4.25 carat diamonds val- 
ued at $4,000: 

The old gold shop is conducted under the 
name of William H. Lee, a former owner 
now dead. Mr. Murray, as employe and 
owner, has been in the place for 40 years. 
In his early manhood he was a professional 
boxer. He now lives at 1515 Oxford St. 

Murray was robbed two years ago by sev- 
men who overpowered him and stole a num- 
ber of rings and other jewelry. 








GET LOOT WORTH $1,500 





Burglars “Jimmy” a Rear Window at the 
Store of Baltimore Jeweler and Escape 
BattimorE, Md., Nov. 12—Burglars 

“Jimmied” a rear window of the jewelry 

store of Wm. N. Yeaple & Co., 107 N. 

Howard St., yesterday and stole jewelry 

valued at $1,500, according to a report made 

by the proprietors to the police. Detective 

Lieuts. C. A. Kahler and J. H. Kratz were 

assigned to make an investigation. 

The thieves entered the store after re- 
moving a steel grating which covered the 
window. Mr. Yeaple discovered the rob- 
bery when he arrived at the store at 8.30 
A. M. The booty was taken from show 
cases and cabinets. 

No attempt was made to open the safe 
which was illuminated by a bright light 
and could be seen from the street. 

The attack on the Yeaple store is the 
first to happen in the jewelry district since 
a special patrol and guard system was es- 
tablished by Police Commissioner Charles 
D. Gaither two months ago. 

Quick work by local police resulted in 
the arrest of two men charged with stealing 
jewelry valued at $400 from the jewelry 
store of Morris Gross, 212 E. Pratt St., 
Baltimore, Md., Thursday night, the arrests 
being made and the jewelry recovered be- 
fore Mr. Gross knew that his store had 
been entered. The prisoners gave their 
names as Michael Black, 20 years old, 132 
W. 57th St., New York city and Edgar K. 
Van Horn, 20 years old, 505 Central Ave., 
Brooklyn. The two youths were arrested 
in a lodging-house by Sergt. Henry Kriss 
and Patrolman Joseph Seidl, and taken to 
Central Police Station. Several hours later 
Gross reported the robbery. He was asked 
to come to the police station where he im- 
mediately identified his jewelry. The store 
was entered by forcing a rear window. 
Both of the accused were held in bail by 
Magistrate J. H. Stanford for action of the 
grand jury. 








E. E. Barnard is the successor to J. C. 
Wakefield at Los Gatos, Cal. 
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DEATH OF JOHN I. HOLT 


Former Watch and Clock Dealer and As- 
semblyman Passes Away in Mercer 
Hospital. 

TrENTON, N, J., Nov. 11—John I. Holt. 
who for almost a quarter of a century was 
engaged as a dealer in watches and clocks 
in Paterson, N. J., died at Mercer Hospital 
here today at the age of 68 years. Mr. 
Holt, who was Assistant State Commis- 
sioner of Labor for New Jersey, had been 
suffering from poor health for several years 
and had been a patient at the institution on 
a number of occasions. He was removed 
from his home at 494 W. State St., not far 
from the Capitol, on Oct. 9 last, and from 
that time he gradually declined until death 
came shortly after 1 o’clock this morning. 
He is survived by his widow, Mrs. Henri- 
etta Holt, who has been residing at the 
Hotel Miller in this city since the fatal ill- 
ness of the husband. The funeral of Mr. 
Holt takes place from the undertaking par- 
lors of Ivins & Taylor here next Monday 
morning at 10.30 o’clock, with interment at 

Ridgewood, Bergen County, N. J. 

Mr. Holt was a member of the New 
Jersey House of Assembly from Passaic 
County in 1899, 1893 and 1894. He served 
as the Speaker in the latter year. He was a 
Republican. Mr. Holt was born on Dec. 4, 
1851, at Hawthorn, a suburb of Paterson. 
After attending the schools of his district, 
he entered business in Paterson, and while 
thus engaged he ‘served on the Board of 
Education of that municipality. He was 
president during the last years of his term. 





- In 1885 Mr. Holt entered the race for al- 


derman in Paterson and was elected. He 
was re-elected to the office in 1887. The 
following year he was selected president of 
the Board of Aldermen of Paterson. 
Running for office in the House of As- 
sembly in 1889 he was elected. Again, in 
1893 and 1894, he was successful as an As- 
sembly candidate. At the close of the ses- 
sion of which he was the Speaker, Mr. Holt 
resigned in order to qualify for New Jer- 
sey Riparian Commissioner, in which office 
he served for five years. At the conclusion 
of his term he was named as Assistant State 
Labor Commissioner. He was reappointed 
to the position several times. For a num- 
ber of years, Mr. Holt has made his home 
in this city not far from the scene of his 
labors in the State House. He was a popu- 
lar and highly esteemed citizen of Trenton. 





Princeton Jewelry Store Suffers Fire Loss of 
Over $4,000 


TRENTON, N.. J., Nov. 10—The jewelry 
store of Myron E. La Vake, 72 Nassau St., 
Princeton, was seriously damaged by fire 
during Monday night, the estimated loss be- 
ing from $4,000 to $5,000. 

The flames originated in a workshop on 
the second floor of the building and were 
discovered by a policeman, who turned in 
an alarm to the fire department. The fire 
had made great progress before the arrival 
of the firemen, and they were forced to use 
much water in extinguishing it. A major 
portion of the damage was created by water 
falling from the second to the first floor 
on the jewelry stock. The origin of the fire 
is unknown. 
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Henry E. Oppenheimer & Co. 


1 Maiden Lane, New York 


Pearls 


Pearl Necklaces 


Fine Pearls for Enlarging Necklaces 
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GEM BUYERS 
tells how to Judge Gems 


Many new and important facts about Gems are learned 
from a perusal of this booklet. 


For instance, there is an interesting account of the differ- 
ent’ processes used in the lapidary, together with the 
technical terms used and the machinery employed. 


There is another page illustrating the different cuttings 
and their trade names. Then, alphabetically arranged, is 
a list giving valuable information about Gems, such as 
their color, hardness, price, etc. 


No Jeweler should be without this booklet. 


Copy mailed upon request 


Espositer, Varni Co., Inc. 


LAPIDARIES 


and Importers of Precious Stones 


45 John St. New York 
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The. News from England 





Coal on Hand Enables Silver Plate Industry to Continue in Face of Strike 
Among Miners—Jewelry and Silverware for Holiday Trade—Conditions 
in Australian Sapphire Industry—Diamond Cutting at Brighton 














The effect of the coal mine strike on 
Sheffield industries has been almost in- 
stantaneous. Manufacturers found the 
utmost difficulty in dealing with trade con- 
ditions, the only people who have not been 
seriously handicapped being the cutlery and 
silver plate people. During recent years 
these manufacturers have in most part 
used electricity and gas power. The cor- 
oration electrical stations were well 
stocked with coal Hence the silver plate 
and table cutlery manufacturers have been 
able to continue “ vas 

The Russian head-dress, shaped like a 
coronet with a point in front is becoming 
most popular again for evening wear. The 
interest in this head-dress from the jewel- 
er’s point of view is that the wire frame, 
which serves as a foundation, is first cov- 
ered with gold or silver tissue—usually 
gold or silver leaves flatly sewn on to it. 
Jade tissue also is used. Ornaments in 
precious stones to suit the design and se- 
lected coloring are then placed in position. 
A theater cap of jet with black velvet band 
and paste ornaments also is much worn 
by the women here just now. 

x * * 

The jewelry shops of the metropolis and 
the provinces are beginning to feature sil- 
verware for the Christmas holidays. Little 
card sets of minute sterling silver labeled 
“Lucky Christmas Pudding Sets” are fea- 
tured in most window trims. These sets 
consist chiefly of a “bachelor button,” a 
tiny pig, a spoon and a bell. The bell 
is labeled “the belle,” the spoon “spoony” 
and so on. The idea seems to be to put 
these articles in the Christmas pudding 
when mixing them. Another silver line be- 
ing displayed for the yuletide is the “pot 
pourri” set. Silver hand mirrors, cruets, 
toilet sets and very small mesh bags also 
figure prominently as Christmas presents. 
A line that is very much in demand now is 
the expanding wristlet watch of gold. Five 
out of six women wear the expanding 
watch bracelet. These sell from 20s up- 
wards and are made a special display fea- 
ture in all jewelry windows. 

x * * 

According to a fashionable West-end 
jeweler youth has filched the lorgnette from 
old age with the result that young women, 
well on the right side of 30, may now be 
seen at the smart restaurants, and at the 
play, using the instrument with practiced 
deliberation. The jeweler says the lorg- 
nette, to suit the younger people, however, 
has to be a much more decorative affair 
than formerly. He sells them in chased 
gold and silver, and in metal and tortoise- 
shell inlaid and set with stones. 

x * * 

Another champion. for the much-dis- 
cussed Nobel Company of Hamburg has 
leaped into the ring. This is none other 
than the Fremdenblatt which states it is 


able to say by reason of information from 
an authoritative quarter that the dynamite 
company is truly making diamonds of ex- 
cellent quality. According to the journal 
the British diamond monopoly (De Deers 
Company) already is preparing to take over 
the patent. The Fremdenblatt suggests that 
in view of the enormous economic impor- 
tance of this artificial diamond discovery 
to Germany it should be fully secured for 
the Fatherland. The claim that perfect dia- 
monds are being turned out under this 
special process of the Hamburg firm is 
reiterated, 
* * * 

W. Augustus Steward, editor of the 
Watchmaker and Jeweler has informed the 
London Daily Chronicle that the Australian 
sapphire miners are in a bad way as a re- 
sult of the trading in artificial gems now 
carried on. Word first came of the increase 
in unemployment among the sapphire mines 
by way of Sapphirestone, Queensland. One 
of the workers there wrote to the Daily 
Chronicle in London. “We are threatened 
with starvation in the gem-fields if the boy- 
cotting of our beautiful blue, green, yellow 
and parti-colored sapphires still continues 
on the oversea gem market,” said the 
writer. “Inquiries among the 1,400 miners 
here show our situation to be very criti- 
cal. What is wanted is urgent intervention 
by the British authorities to promote our 
Colonial gem-mining industry and to in- 
vestigate the trade in artificial gems, sold as 
the real thing.” Mr. Steward says this 
is quite true, and that the number of men 
engaged in gem mining has been reduced 
to about half of what it was a year ago. 
Their troubles, according to the journalist, 
are due largely to a ring of buyers who 
“pear” the market. Eighteen months ago 
the price for “first blue” sapphires was £125 
an ounce. At a recent sale in Queensland 
prices were about £30 an ounce. As a rule 
the gems are bought on the field. Nowa- 
days the miners cannot make a good living 
wage on their sales. According to Mr. 
Steward this, however, is likely to be 
altered. A buying office may shortly be 
opened in London which will deal through 
an agent on the spot. This agent will be 
empowered to buy at fair prices, since there 
undoubtedly is a strong demand (Steward 
thinks) for the Australian gems. 


* * * 


Bernard Oppenheimer anticipates a great 
future for his diamond cutting and polish- 
ing works at Brighton, England, which, it 
is claimed, are now the largest in the world, 
although as the diamond magnate says, the 
works on the south coast are as yet only 
in their swaddling clothes. The diamond 
merchant says he expects, within the next 
three or four years, to pay out an annual 
wage bill. of a million pounds sterling. 
There is no question of obtaining a mon- 
opoly, he says. His people are on the most 
friendly terms with the diamond cutting 
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firms of continental Europe. One thou- 
sand, seven hundred diamond cutters and 
polishers can now be accommodated at the 
Brighton works. Stones worth more than 
£500,000 cut and polished at the fashionable 
watering resort recently, were shipped to 
Antwerp. An order worth £300,000 has 
just been executed for the Far East. Paris 
and New York also are being supplied with 
the gems from Brighton. One of the finest 
brilliants finished at the factory was recently 
sold to Parisian jewelers for a very large 
sum. The largest diamond received at the 
factory to date weighed 600 carats. It was 
cut into 40 large stones and a number of 
smaller ones. Just now about £250,000 
worth of rough diamonds received from 
British Guiana are being cut and polished 
at Brighton. The experience of the Eng- 
lish factory is that the world demand for 
good stones shows no abatement and large 
quantities of raw material are being pur- 
chased to meet this demand. Nearly all 
the machinery used in the cutting and 
polishing work is made in Sussex county 
on the south coast and any part can be 
duplicated in the engineering shop attached 
to the factory. The work is done exclusive- 
ly by disabled soldiers. The men got their 
schooling from Belgian refugees who were 
past masters in the art of diamond finishing. 








DEATH OF CHARLES C. WRIGHT 





Prominent Jeweler Falls from Second Floor 
of His Home in Louisville and 
Fractures His Skull. 


Louisvi.te, Ky., Nov. 10.—Charles Cooper 
Wright, prominent local retailing jeweler, 
operating a shop in the Tyler Hotel build- 
ing, died about midnight last night from.a 
fractured skull, resulting from a fall from 
the second floor of his home, in the Santana 
Apartments, 909 S. Ist St. Mr. Wright had 
been in poor health for some months, hav- 
ing suffered a nervous breakdown, which 
kept him from the store for weeks, and 
having another attack after returning. He 
recently returned from a trip to Martins- 
ville, Ind., where he spent some weeks un- 
dergoing treatment. On the evening of his 
death he felt better and told his wife that 
he was going back to the store. 

During the evening he started back 
through the house, took the wrong door, 
leading to the porch instead of the bath- 
room, and fell from the porch to a concrete 
pavement, a distance of 15 feet. 

Mr. Wright for many years was a clerk 
for the old George Wolf store, which went 
out of business some years back. He then 
opened a store of his own. Mr. Wright 
was 45 years of age the previous Sunday. 
He married Miss Eva Basye, of Louisville, 
some years ago, and had no children. Last 
Winter he suffered from attacks of la grippe, 
which left him in a weak condition. 

Mr. Wright is survived by his widow, and 
several brothers, including Ernest M. and 
Edwin T. Wright, Louisville; George O. 
Wright, Shelbyville; Rev. James R. Wright, 
Nashville; William H. Wright, Shelbyville; 
Frank R. Wright, Shelbyville, and Clarence 
L. Wright, Birmingham. 

The business is incorporated, Mr. Wright 
being the president, general manager and 
principal stockholder. 
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Send Us Your “RUSH” Orders! | 


and you'll be agreeably surprised at the speed and accuracy with which they 
will be filled,—and filled to your aie satisfaction. We stand ready 
to furnish ANYTHING in 


* PRECIOUS and IMITATION STONES * 


for manufacturing requirements. If you call for something UNUSUAL, we'll 
get it for you in the quickest possible time, for our manifold connections in 
the Trade make it possible for us to render you unexcelled service. 


H. NORDLINGER’S SONS, INC. 


oe New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse scams 63 Washington St. 
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SUCCESSFUL THEATRE PARTY 





New York Jewelers’ Benevolent Association 
Greatly Increases Fund to Be Used to 
Secure Home for the Organization 

Last Sunday evening, the New York 

ewelers’ Benevolent Association, held a 
monster theatre party at the Broadhurst 
Theatre, 44th St., west of Broadway, New 
York. The affair had been arranged for 
the purpose of raising funds to help secure 
a permanent home for the organization. In 
order that the greatest amount of money 
possible be realized, the entire house was 
engaged for the evening and the commit- 
tee of arrangements secured many of the 
leading vaudeville artists. The program 
was splendidly arranged and was carried 
through without a single hitch. 

Claire and Atwood, comedy acrobats, 
whose amusing antics kept the audience in 
continuous roars of laughter, opened the en- 
tertainment. They were followed by Lane 
and Smith, clever comedians and splendid 
singers, who continued the merriment begun 
by their talented predecessors. “The Mimic 
World,” a miniature revue, with quite a 
large company of people, was next pre- 
sented. This act contained many splendid 
singing and dancing numbers, as well as 
clever impersonations of prominent stage 
folk. The company’s efforts were well ap- 
plauded by an appreciative audience. Ben 
Bernie, a talented violinist and equally 
clever monologuist, brought the first part 
of the evening’s program to a close. His 
amusing stories were so well received that 
he was forced to respond to several encores. 

Ferns and Litt was the initial number of 
the second part of the program. These two 
black-face comedians proved themselves to 
be worthy rivals of the well known Bert 
Williams, and they proved a source of de- 
light to the audience with their droll dia- 
logue. Following this number, the jewelers 
were given an operatic treat for Cardo and 
Noll gave such a worthy recital of several 
familiar operas that they proved conclus- 
ively that not all the successful operatic 
stars necessarily come from Europe or 
South America. Meyers and Hanford, 
from the Greenwich Village Follies, were 
next introduced and made a big hit with 
the audience with their “hick” songs and 
dances. 

Last, and doubtless the best feature of the 
evening’s entertainment, was “The Second 
Chance,” a gripping drama of the under 
world, with Virginia Pearson, the well 
known film star, and Sheldon Lewis, 
equally well-known stage star,’in the lead- 
ing roles. This was the first presentation 
of this drama and was the special attraction 
of the evening. The play was well ren- 
dered and was a most fitting climax to a 
splendidly selected program of artists. 

All thanks for this splendid vaudeville 
program is due to Max Schoenbrun, chair- 
man of the entertainment committee, and 
also secretary of the association, whose un- 
tiring efforts were a great factor in mak- 
ing the occasion such a successful one. Mr. 
Schoenbrun practically assumed the re- 
sponsibility for the entire affair. Besides 
being the originator of the idea, he under- 
took to secure an attractive program for 
the evening, attended to the distribution of 
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tickets, and made all preliminary arrange- 
ments for the event. 

Considerable praise is also due to Louis 
Friedlander, president of the association, 
Charles Kahan and J. Goldstein for their 
untiring efforts to make the event a suc- 
cess. It was a source of regret to all that 
L. Lewis, one of the organizers of the so- 
ciety and one of the originators of the 
building fund, was unable to be present 
for the affair as Mr. Lewis was taken ser- 
iously ill Tuesday of last week and con- 
finement to his bed prevented his presence. 
His consistent work up to the time he was 
taken ill, helped along considerably. In 
connection with the affair, the association 
arranged a souvenir journal that was 
patronized by many prominent and reliable 
wholesale jewelers in New York and 
vicinity. 

About 1,000 people, not only retail jewel- 
ers and their wives, but also many repre- 
sentatives of the manufacturing and jobbing 
trade, were present and the building fund 
was satisfactorily increased to an amount 
aggregating about $25,000. 








Further Details of the Robbery at Chicago 
of Arthur Reich, New York Salesman. 


Cuicaco, Nov. 11.—For the second time in 
three weeks a room at the Sherman Hotel 
has been entered and a traveler’s trunk 
broken open and cleaned out. In the case 
of Sam Dietch, who lost more than $15,000 
worth of jewelry, as reported in the JEweEL- 
ER’s CrrCULAR of Nov. 6, entrance to the 
room was effected by a key to the door, but 
where the key came from remains a mystery. 
Not so in the latest hotel robbery, that of 
Arthur Reich, who .represents Reich & 
Rottenburg, New York, a brief note of 
which appeared in the last issue of THE 
JEWELER’S CIRCULAR. 

Mr. Reich is the son of Ignatz Reich, sen- 
ior partner, and had been in Chicago calling 
on the trade. He occupied room 518, but kept 
his trunks in the vault. Last Saturday he was 
joined by Jack C. Ahrons, also a jewelry 
salesman, who was assigned to the same 
room. On Sunday Mr. Reich ordered the 
trunks to his room in order to make neces- 
sary preparation to call on the trade the 
following day. They were sent up and he 
opened them, checked everything as all right, 
locked them again with heavy double locks. 
Soon after he and Ahrons went for an auto- 
mobile ride with a friend who lives in Chi- 
cago. About 5.30 they returned to the hotel 
and called for the key to the room. 

“Your key is out, sir,” was the reply of 
the clerk. 

Suspicious that something was wrong the 
two men rushed to the room which they 
found locked. Entrance was had by a pass 
key. They found the trunks had been broken 
open and the valuable goods from the trays 
was all gone. Dirty clothes were scattered 
over the room and the two suit cases had 
been used to carry away the jewelry. That 
the robber was discriminating was attested 
by the fact that among the clothes on the 
floor were found several pieces of inexpen- 
sive jewelry thrown out by the robber. 

The only clew was given by the clerk. He 
said that a well-dressed man had called for 
the key to the room. It is thought that he 
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had been watching the movements of Reich 
and Ahrons and when he saw them leave 
for a ride, called for the key ahd proceeded 
to rob the trunks. 2 

The diamonds and jewelry stolen: were 
valued at about $25,000 and was fully in- 
sured in Lloyd’s. City detectives and Pink- 
erton men were immediately on the job, but 
no developments have been reported. ' 








ALLEGED SWINDLER CAUGHT 


Quick Work by Police Results in Arrest of 
Man Who Is Charged with Passing 
Bogus Check 

HarrispurG, Pa., Nov. 12.—Quick work 
of the Harrisburg police department re- 
sulted in the arrest in Pittsburgh of Charles 
Singers, charged with passing a = bogus 
check for $700 in payment for a diamond 
ring, little more than 20 hours before at the 
Jacob Lousig’s Sons store in this city. The 
man admitted his offense, police say, Pitts- 
burgh police have possession of the ring. 

Singer went to the jewelry store Tues- 
day afternoon, selected a $700 diamond ring, 
and gave the name of a vaudeville’ per- 
former at the Majestic Theatre. The sales- 
man decided to accept the check. 

Harrisburg police were notified and 
learned that the man had boarded a train 
for Pittsburgh. Pittsburgh authorities were 
requested to arrest him, and he was found 
at one of the city’s hotels. Singer, the po- 
lice allege, admitted passing three other 
bogus checks, some of them in New York 
city. 











Members of -Louisville Retail Jewelers’ 
Association Hold Monthly Meeting and 
Discuss Address on Advertising 

Louisville, Ky., Nov. 13.—The Louisville 
Retail Jewelers’ Association held its monthly 
meeting at the Tyler Hotel, on Friday even- 
ing, following a dinner at 6.30. The prin- 
cipal discussion was in connection with an 
address by Harry W. Riehl, of the Better 
Business Bureau, on what the organization 
was doing to promote clean advertising, and 
fair selling to the consumer. Mr. Riehl 
explained prosecution of one advertiser 
who has been misrepresenting watches. 

President Geiger appointed a committee 
composed of W. P: Brandenberg, Ed. W. 
Ledman and N. C. Ament to draft resolu- 
tions in connection with the recent death of 
Charles C. Wright, local jeweler, member 
of the association, and charter member of 
the Kentucky Retail Jewelers’ Association. 

The committee on resolutions and by- 
laws reported its having adopted the same 
articles as used by the Kentucky Retail 
Jewelers’ Association, with slight modifica- 
tions. 





As a result of the resignation of Franklin 
A. Taylor as president of the Keystone 
Watch Case Co. and the Riverside Metal 
Co., Fred Hyatt has been elected to Mr. 
Taylor’s position on the Board and as his 
successor as president of the Keystone 
Watch Case Co., while H. L. Randall has 
been elected president of the Riverside Metal 
Co. Mr. Hyatt is widely known through- 
out the jewelry trade through his position 
as general sales agent of the company |in 
Philadelphia. 











112 











THE JEWELERS’ CIRCULAR November 17, 1999 


For Christmas! 


NOW is the time to keep your name and that of Orienta 
Pearls before the public, so that at Christmas time they will 


remember. 


Tell your townspeople by advertising in your local papers 
(we furnish the electros gratis) that you are selling. 


fa. 


At the left is a reduction of one of the Jewelers’ News- 
paper advertisements. If you haven’t already received 
a broadside, showing the complete series, one will be sent 


you on request. 





Christice 0. 


65 Nassau St. 

















MACK M. BURNSTINE 
DIAMONDS 


ST. LOUIS NEW YORK 


508-510 Arcade Bldg. 87 Nassau Street 














FRANK J. NAUHEIMER 


7 MAIDEN LANE NEW YORK 


Under Prevailing In Parcel Lots 
Market Prices D I A M O N D S In Single Stones 
Popular Priced Diamond Mounted Jewelry 


Solitaire Cluster Rings—Best on the Market Diamond Platinum Top Bar Pins $38 Up 
From $42 Up Send for a Memo. Package 
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Toronto, Can., Jeweler Held Up by Three 
Men. Who Loot Store After Binding 
and Gagging Him. 

Toronto, Can., Nov. 13.—Nathan Jacobs, 
jeweler, © 390% Yonge St, com- 
Jained to the police yesterday morning that 
he had been bound and gagged in his room 
above the store by three men, who robbed 
the store of $375 in cash and diamond rings 
to the value of $1,100. He closed the store 
at about 11 o’clock Thursday night and re- 
tired to his apartments on the third floor. 
Some time between 2 and 3 o’clock in the 
morning, he heard a rap at the door and on 
inquiring who was there a voice replied that 
it was the police and that his front door had 
been found unlocked. 

He went down and was confronted by 
three men who presented revolvers. The 
leader of the gang said, “Hand over your 

keys and the combination of your safe, and 
make no noise or you are a dead man.” He 
obeyed and was forced back to his room 
where he was tied to the bed and gagged. 
The robbers then went below, unlocked the 
safe, secured the money and diamonds and 
left a number of watches and less expensive 
jewelry scattered over the floor. 

Jacobs was not released until 9 a. M., 
when a boy employed as a messenger arrived. 
Finding the front door locked he forced an 
entrance by the rear and on learning the 
condition of affairs summoned Louis 
Winkler, Jacobs’ optician, who released his 
employer. The police were notified) and 
given a list of the missing goods.’ 

The same store was robbed last July of 
jewelry valued at about $900. 








A Correction for Phillip E. Schwats 


Phillip E. Schwarz, the Pittsfield, Mass., 
jeweler who is now under bail for the grand 
jury to answer a charge of stealing dia- 


monds valiied at from $90,000" to $100,000, — 


the property. of Joseph Newman, a sales- 
man for Charles Marx of .New York, 
which disappeared when in the safe in 
Schwarz’s store, takes exception to the ar- 
ticle connected with his arrest which ap- 
peared iri THE JEWELERS’ Circurar, Nov. 
10, In a letter to this journal, dated Nov. 
13, Mr. Schwarz, after giving his version 
of the automobile ride to Pittsfield and re- 
turn, taken by himself, Newman and others, 
objects to certain facts given out’ by the 
police in connection with his , detention, 
saying : . 

“I did not act or speak as stated in 
your article. After I was placed in a 
cell and had myself telephoned my_at- 
torney and my wife, an officer came in 
the adjoining room, turned on the water 
and left it running until after» my at- 
torney arrived. I never. made that 
statement ‘My God, don’t try any third 
degree on me to make me _ confess.’ 
They had tried all degrees they could 
‘up to this time and in having the bail 
fixed at $100,000 they thought they had 
me fixed for the night for further op- 
eration. The bail was afterwards re- 
duced by the judge of the court to a 
reasonable amount, $15,000, and I was 
released. 


_ found on his person. 
_ were given to him by two other negroes 
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“I waived examination in the lower 
court on Thursday and was held for 
the grand jury in January on the same 
bail. 

“I am submitting this to you so that 
the false statements made in your ar- 
ticle may be rectified in a measure. 

“T am relying upon the law and jus- 
tice to clear this matter as it should be. 

“I require this article to be published 
as written. 

“Yours truly, 
(Signed) “PuHittre E. Scuwarz.” 


The information published in THe Jew- 
ELERS’ CIRCULAR was received from authen- 
tic news sources which came originally 
from the police and it was believed to be 
accurate when received and was published 
in good faith, but though the details re- 
ferred to are not essential in determining 
the guilt or the innocence of the accused, 


in the interest of fairness we have published 


Mr. Schwarz’s statement. 








Another Arrest in Connection with the Rob- 
bery of the Golden State Gem Co., 
Los Angeles, Cal. 

Los ANcGeELEs, Cal., Nov. 8.—Another 
young negro was arrested last Saturday 
on charge of having been an accomplice in 
the recent robbery of the Golden State Gem 
Co., 726 S. San Pedro St. Although his 
home is in San Pedro he was found near 
one of the railway stations in this city. 
When searched, the officers report, about 
$2,000 worth of the stolen jewelry was 
He claims the goods 


for whom warrants have been issued and 
who are being sought by the police. 
A search of the house where he lived in 


‘San Pedro failed to discover any of the 


other goods taken, but he told the officers 
where he had sold sone piece for $1 and it 
was recovered. The prisoner, who gave 
the name Ben Thatcher, does not appear 
at all worried and treats his arrest with 
apparent indifference. The police hope to 
secure further information from him which 
may lead to the arrest of the other princi- 
pals in the crime. They doubt his story 
about the goods having been given to him, 
and are inclined to think he participated di- 
rectly in the’ crime. 

There remains about’ $13,400 that was 
stolen and has not been recovered. 








' Jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York 
Week Ended Nov. 13, 1920. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. .$1,102,037.80 
Gold bars paid depositors........... 166,251.61 


TY Satelite aoidakee otactahe vines $1,268,289.41 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


Date. Exchanged. 
DOME Bik aieisd wae Wetakite Ok te Wee uibn $276,004.80 
be | Re a ROT ate ee bea 230,816.88 
IM LO ors ais oe sda Wel Mena dune ance es 186,561.16 
oe GRE. | cea ao ep a aie oP Bree 166,477.22 
Ea ARRAN Ae ie eR ot »_ 199,813.49 

: INGA eines age» eciery sya gitletinaneeiee ee 42,364.25 
OUR So se CRC ATT $1,162,037.80 








Willard S. Stafford is ‘the successor ‘to 
Julius Koller at Pleasant Hill, Mo. 
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RE-ELECTED PRESIDENT 


Theodore B. Pierce Again Chosen Head of 
N. E. M. J. & S. A.—Standing Com- 
mittees Appointed. 


Provivencg, R. I., Nov. 13.—Theodore B. 
Pierce, secretary and treasurer of the 
Kinney Co., has been re-elected president 
of the New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association for the 
ensuing year. In accordance with the pro- 
visions of the by-laws the entire board of 
directors met the past week and organized. 
Plans for the continuance of activities in 
connection with stamping laws, tariff regu- 
lations and revisions, and export require- 





THEODORE B. PIERCE RE-ELECTED PRESIDENT 


ments were discussed. Edgar M. Docherty, . 


secretary and treasurer of the William C. 
Greene Co., of this city was elected to fill 
a vacancy which had been existing on the 
directorate. 


President Pierce appointed the following ; 


standing committees and stated that the 


remaining committees would be announced | 


later : 
Entertainment 
Winsor, of Baker & Winsor, Providence, 


Committee.—Morton F. 


chairman; Edgar M. Docherty, of Wm. C.: : 


Greene Co., Providence and Arthur L. Bot- 
tomly, of F. H. Sadler Co., Attleboro. 


Finance Committee—Louis Lyons, of 


Lyons Mfg. Co., Providence, chairman; - 
William P. Chapin, Jr., of Chapin & Hollis- . 


ter Co., Providence; Frederick Schwinn of 
The Santos Co., Attleboro. 


Auditing Committee—William T, Chase, . 


of C. H. Cooke Co., Providence, chairman; 


Raymond M. Horton, of W. E. Richards | 


Co., Attleboro and Donald LeStage, of Le 

Stage Mfg. Co., Attleboro Falls. 
Membership Committee.—Archibald Sil- 

verman, of Silverman Bros., 


Providence, | 


chairman; Walter L. Rice, of Whiting & 
Davis Co., Plainville; George F, Sawyer, of | 


Electric Chain Co., Attleboro. 








A. Bergeda & Bro., Nashville, Tenn., held | 


their annual Fall opening at their beautiful 


store at 610 Church St., Tuesday, Nov. 9, 


from 10 a. mM. to 8 P. M. 
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JADE, OPAL, AMETHYST, LAPIS 
LAZULI, ROSE QUARTZ, TOPAZ, 
CRYSTAL, AGATE, etc. 


NECKLACES 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON 
* 26 Holborn Viaduct 


PARIS 
44 Rue Lafayette 





FROM MINES TO MARKET 
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POONA 


Lucian M. Zell 


Cutter of Gems 
From the Rough 






EMERALDS 
SAPPHIRES 
AQUAMARINES 
STAR STONES 
BLACK OPALS, ETC. 


522 Fifth Avenue 


New York City 


Telephone 5481 Murray Hill 
Ss 


INNA 


SHVMMN NNUAL LUAU 


E 





AND NEW Elgin, Waltham, 
: Howard, Hamil- 
ton, Rockford, 
South Bend, 
Hampden, Iili- 
nois. Samples 
sent to rated 
concerns on memo 
or mail $5.50 for 
29 sample Elgin, Wal- 
tham, Rockford. 


Walrus Teeth 


hard to detect from 


Elk Teeth 


Unmounted, assorted 
sizes samples to rated 











Ce] CHAS. J. MaeNALLY, 
21 Ann St., New York 















N 


Trade Mark Registered 
v.68 


NUS 


PEARL 
NECKLACES 


UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 

















The Buyers’ Directory 


Price, $1.00 


The Jewelers’ Circular Publishing Company 
11 John St., corner Broadway New York 


Attention — Manufacturers ! 


Onyx Ring Stones Fur- 
nished for any Size Diamond. 


Black, Onyx and Amber. 











61 Maiden Lane, N. Y. 





ONYX BEADS 
THE DOUBRAVA CO. 





IN ALL ITS 
BRANCHES 


WOOD TURNIN 


Lapidary Sticks (made of Rosewood, Coco 
Bola, Hickory, Locust). Polishing Wheels, En- 
crusting Sticks. Lignum-vitae Bushings for 
High Speed Lathes, Pulleys, etc. 


CRAVEN DESK COMPANY 





192 Pearl St., Phone No, John 982, New York 

















THE BUYERS’ DIRECTORY 
Price $1.00 


The Jewelers’ Circular, 11 John St., New York 


Fine Kandy Garnets 


: 
f 
i Calibre French cut for bracelets 
{ 
' 
| 





Star Sapphires 


Matched sets for cuff links 
Fine Individual Stones 





( F. W. Howell - | 
) 3 Maiden Lane, New York City 


nett SABI RN AR A BN EK EE AEC 


HE BOROVSKY PAR CO. Inc. 
mane DIAMONDS, PEARLS 
and PRECIOUS STONES 





Diamonds Cut 
aus and RE-CUT aaa 


JACK BLAUWEISS | cot! 


Cort. 5003 
Room 1101 71 Nassau St., New: York 


Employed for 10 years by Stern Bros. & Co. 
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Precious Stones Produced in 1919 





A Report Prepared for “Mineral Industry.”* 
By Dr. George Frederick Kunz 











a 
| eam 


HE demand for jewelry of all classes, 

both the finest and the least expensive, 
was so great and so progressive during 
1919 that the supply of precious stones con- 
tinued to be insufficient in spite of the very 
large imports made during the year. A 
new source for a supply of certain semi- 
precious stones is to be Czecho-Slovakia ; 
colored stone and crystal beads obtained 
during the war in small quantities | from 
Italy and Japan are also mentioned in this 
connection. The pressure of the holiday 
trade in 1919 made conditions increasingly 
dificult for the satisfaction of the popular 
demands all over the United States. 

In France as in other of the Continental 
nations the reaction from the extreme ten- 
sion of wartime finds expression in an over- 
indulgence in luxuries, rather than in any 
concerted effort to return to the natural 
habits of thrift. Perhaps, however, we may 
allow our judgment to be a little too much 
swayed by the reports of conditions in 
fashionable Paris, and the state of things 
in provincial France, and among the more 
careful of the Parisians themselves, may 
well be different. However this may be, 
we learn that in the first 10 months of 1919 
7,200,000 pieces of gold and platinum 
jewelry and 23,300,000 pieces of silver ob- 
jects, were sold in Paris, as against 3,200,- 
000 pieces of gold and platinum jewelry and 
17,000,000 pieces of silverware in the whole 
year 1913, the last year before the war. 
And, moreover, the nominal cost of these 
things has doubled, or more than doubled, 
due in considerable part, it is true, to the 
greatly reduced value of the franc. It is 
certainly a strange anomaly that, as the pur- 
chasing power of French money falls, the 
quantity of jewels and ornaments sold 
should increase enormously. Vienna, in- 
deed, offers an even more singular spectacle, 
for there, although the circulating’ medium 
has fallen so low that an Austrian crown 
is worth but one-fortieth of its value be- 
fore the war, the rage for luxury of all 
kinds knows no limits, although this aspect 
of life is confined almost entirely to those 
who have ruthlessly availed themselves of 
the opportunities for sudden enrichment 
afforded by the chance to take advantage 
of the necessities of their fellow-country- 
men. The gay Viennese world of today is 
composed mainly of the Schieber, as they 
are called, the smugglers of goods pro- 
hibited or restricted by law. 

That there was extensive buying of preci- 
ous stones in Russia, Austria, Germany, 
and other belligerent countries, is explained 
by the fact that many persons realized the 
probability of enforced flight and of a 
ruinous fall in the value of the circulating 
medium. In reality those who invested in 
Precious stones acted most wisely, for dur- 
ing the past few years diamonds and pearls 
have increased in value, whereas exchange 
has fallen sharply in all directions. 





*Reprinted from Mineral Industry, Vol. 28, by 
courtesy of the McGraw-Hill Book Co. 


Never has there been a time when the 
definition of the word “precious” has been 
more strongly emphasized. For to be “pre- 
cious” an object must be valuable, rare, 
and command a ready sale; an almost 
equally important consideration in the eyes 
of a fugitive is that it should be portable. 
In thousands of instances, especially in 
the case of Russians, the flight had to be 
made at an hour’s notice, sometimes to 
Japan, China, India, or some other Oriental 
land, and thence to European ports, the 
people bringing with them those objects of 
value which they could retain because they 
were portable, namely, their jewels, for 
their paper money was virtually valueless. 
Many instances have been recorded where 
the jewels they took with them have been 
their only means of subsistence. Jewel 
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was expended for the importation of these 
articles. Of course, to this is to be added 
the duty of 20 per cent. on the cut, the cost 
of workmanship, the sales tax, and the ex- 
pense of selling; making a total of not 
more than $2 per person. This figure 
should be compared with the per-capita 
expenditure for the importation and sale of 
silks, automobiles, toilet articles, and other 
luxuries, many of which do not hold their 
value and, in fact, in a few years are ab- 
solutely gone, whereas diamonds do hold 
their value to quite an extent and remain 
intact and unchanged. A notable instance 
is that of the Regent Diamond which has 
remained in the possession of the French 
Government for more than two centuries, 
through the vicissitudes of changing em- 
pires and republics, and today is the same 
beautiful gem as it was so many genera- 
tions ago. 
United States Imports 

The total imports of precious stones and 
pearls for the five-year period 1915-1919 
were $248,563,620, giving an annual aver- 
age of $49,712,725, a much higher average 
than in any previous quinquennial period, 











IMPORTS OF DIAMONDS AND OTHER PRECIOUS STONES INTO THE UNITED STATES, 


1916-1919 
1916 1917 1918 1919 
Diamonds, glaziers’ and engravers’, unset and 
miners’, i ee tte e eee eee e eee e eee cenes $840,735 $1,098,102 $718,397 $984,382 
DHAMONEE, ITCH; UGTA NIG 6.5 «5.6 sleds so 0:0: 0:5:6:0 enero s 11,264,704 13,091,582 12,605,526 20,315,758 
Diamonds, cut but not set, dutiable............... 24,276,882 18,416,570 7,761,810 64,222,947 
Pearls and parts of, not strung or set, dutiable... 11,972,018 4,898,406 722,981 11,541,000 
Other precious stones and bort, dutiable.......... 257,494 482,224 604,550 1,623,522 
Other precions and semi-precious stones, cut, but 
not set, dutiable SE CCECBREME TE CORSA 6 04 ROO OO WO WON 2,143,543 1,752,384 968,094 5,006,032 
834,704 1,167,399 890,642 1,579,903 


Imitation precious stones, dutiable..............+% 





$51,590,080 


$40,906,667 $24,272,000 $105,273,543 


IMPORTS OF CUT DIAMONDS AND PEARLS ACCORDING 


Diamonds, Cut, but Not Set, Dut. 





1917 1918 
Imported from: 

Lo a eee $999,564 $170,441 
Netherlands ......... 15,022,899 6,266,319 
United Kingdom...... 2,229,259 1,308,941 
Beit PGs sinks nes eee 4 newuenr 
Other countries....... 164,248 16,109 

PONG 50h ctenreleces $18,416,570 $7,761,810 


TO THE SOURCE 


Pearls, and Parts of, 
Not Strung, Nor Set, Dut. 
os 











ica Si — ~ 
1919 1917 1918 1919 
$2,035,268 $3,095,957 $112,580 $5,982,654 
IOOORIED |. ketichorsy)?’. cetdigemy . >. leocmmenen 
0,664,911 1,449,100 376,741 5,347,460 
Meco 300,463 150,097 81,003 
1,963,749 52,886 83,563 129,883 
$64,222,947 $4,898,406 $722,981 $11,541,000 








after jewel has been sold, or pearl after 
pearl has been sacrificed, until an entire 
necklace has been parted with, in order to 
pay the living expenses of the refugee, fre- 
quently of royal or noble birth. So great 
was the Russian influx into Japan that rents 
and living expenses there were doubled and 
tripled, conditions being aggravated because 
of the usual Russian lavishness, or perhaps 
rather because of the inéxperience in prac- 
tical matters of those who were placed in 
this desperate predicament. 

The fact that one hundred and five mil- 
lion dollars worth of diamonds, pearls and 
precious stones were imported into the 
United States during the year 1919 may 
cause a good deal of surprise and some 
comment, for the total, or gross, figures in 
regard to the consumption or use of any 
one commodity are apt not only to be en- 
lightening, but astonishing as well. But it 
is rather a coincidence that the figure given 
as the actual population of the United 
States is also one hundred and five million, 
showing that no more than $1 per person 


the unusually low figures for 1915 and 
1918 being more than offset by the excep- 
tional imports of 1919, the large imports 
of 1916, and the substantial imports for 
1917. All this emphasizes the tendency of 
precious-stone imports to rise steadily to 
ever-increasing averages. 

While the value of the uncut diamonds 
imported in 1919 showed a large increase 
from the figures for the previous year 
(1918, $12,605,526; 1919, $20,315,758) the 
proportion of cut to uncut stones was com- 
pletely reversed, for while in 1918 the un- 
cut stones constituted more than 60 per 
cent of the total value of imported dia- 
monds, the percentage of the greatly larger 
imports for 1919 was less than 25 per cent. 
Thus Amsterdam seems to bé in no im- 
mediate peril of any really dangerous com- 
petition in the United States, whatever may 
be the prospect of British competition at 
home or in South Africa. Certainly as 
long as the present intensive demand con- 
tinues there seems to be work enough for 
diamond-cutters everywhere, but the de- 
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Advertisements of W-W-W GUARANTEED, NATIONALLY ADVERTISED 


will appear in the December issues of such magazines as METROPOLITAN, AMERI. 


CAN, LITERARY DIGEST, PICTORIAL REVIEW, HOLLAND’S, etc. 
duced below will appear in PICTORIAL REVIEW. 


RINGS 


The one repro. 


Please let the people of your community know that you have W-W-W GUARANTEED 
NATIONALLY ADVERTISED RINGS for sale — the kind they see advertised in their 


magazines. 

















For My Lady’s Finger 


— more acceptable token of enduring affection 
than a dainty ring of solid gold, gem set? Or for 
husband, brother or friend, what gift of greater charm, of 
more permanent value? 


Your jeweler can help you to solve some of your most 
difficult gift problems. Ask him to show you his assort- 


ment of the famous W-W-W Rings. They are of solid 
gold, set with precious stones of flawless beauty, in large 
variety. 

And W-W-W Rings are guaranteed. Should a stone become 


cracked or come out, it will be replaced and re-set free of charge. 
Yet W-W-W Rings cost no more than others. 


If your jeweler does not handle W-W-W Rings, write for our 
free booklet, “The Romance of the Ring.” It shows a wealth of 


beautiful designs from which you can make your selections. 


WHITE, WILE & WARNER, Dept. 0000, Buffalo, N.Y. 
Makers of Solid Gold Gem-Set Rings in Which the Stones DO Stay 
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No. 5122—Lady’s solid gold three-stone 
ring, filigree mounting with 14-K white gold 
top in genuine synthetic ruby center and 
genuine white sapphire end stones, $28; in 
genuine white sapphire center and genuine 
synthetic ruby end stones, $25; in all genu- 
ine white sapphires, $30. 


No. 4887—Gentleman’s solid gold, Navette 
shaped genuine amethyst, $20. Same ring 


No. 4862 


sardonyx or bloodstone, $15; in genuine aqua- 
marine, $40; in genuine synthetic ruby, $25. 


‘ 


a 


No. 5013—Gentleman’s solid gold genuine 
synthetic ruby ring; original in design, $30. 





can be had in genuine synthetic ruby, $30. Aj a 
No. 4862—Lady’s solid gold ring, filigree ‘ \ cc 
mounting with 14-K white gold top, in genuine -\s S\N 
oy 





























WHITE, WILE & WARNER 


“Makers of nationally advertised rings in which the stones do stay 


BUFFALO, N.Y, 
















































November 17, 1920. 


mand is likely to reach its apex early in 


The imports of uncut and cut diamonds 
for the decade 1910-1919 were as follows: 
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diamonds, bought almost exclusively in 
London, was paid for in sterling, which 
ranged at about 10 per cent discount as 
compared with Dutch money. On the other 











Uncut 

Diamonds 
gl EEE er ee $9,204,134 
BIND ycoc cc sse secs seesscees 9,854,152 
1) oor 9,863,770 
Nissan ssetveenennsiees 12,572,862 
5 cscisxswhelé saivinione 2,976,227 
191Ssceveec secre es eeererens 7,047,945 
ixpeenscusatackaness 12,105,435 
cay sa thnte Apes 14,189,683 
EE aide innn cehrwnugion 13,605,526 
ID cos ccc see sesceecseeeter 21,300,139 


$112,719,873 





Percentage 

Cut of Uncut 

Diamonds Total Diamonds 
$25,672,639 $34,876,773 26.4 
25,705,565 35,559,715 27.7 
22,876,042 32,739,812 30.1 
24,886,133 37,458,995. 33.6 
12,022,146 14,998,373 19.8 
13,140,548 20,188,493 34.9 
24,276,882 36,382,317 39.0 
18,416,570 32,606,253 43.5 
7,761,810 21,367,336 63.7 
64,222,947 85,523,086 24.9 
$238,981,280 $351,701,153 32.0 














The fluctuations in the pearl imports 
were exceptionally violent in the years 
1916-1919, as is shown in the table. 

The number of individual pearls im- 
ported, given for the first time in 1919, 
was 5,382,674 and thus the value for each 
was $2.14. Of course in view of the great 
number of very small pearls brought in 
this is not very significant. It is, however, 
not uninteresting to give the averages for 
France, the United Kingdom and British 
India, as they clearly indicate that the most 
valuable pearls come from France and the 
least valauable from India. 


Number of Average 
Source Pearls Value 
AS reer rere 1,053,210 $5.68 
United Kingdom....... 4,117,923 1.30 
Dettish India........50 202,263 0.40 


The decrease in 1917 and 1918 was due 
to the war, the embargo on the part of 
England, the interrupted fisheries, and the 
loss of an entire shipment on the way to 
Europe by the sinking of a great ship. 

The raising in 1919 of the embargo on 
the export of pearls from India has re- 
sulted in considerable imports from that 
source, but the accumulated demand ab- 
sorbs quickly all that is brought in and 
prices are more likely to rise than to fall, 
for when the Indian stock has been brought 
in, the reduced produce of the pearl-oyster 
beds will scarcely be sufficient to satisfy 
requirements. 

Insurance 

The insurance of jewels has been so sys- 
temized that many jewelry firms have a 
floater policy that insures jewels from the 
time they leave the patron, while they are 
in the custody of the firm, until they are 
safely returned to the owner; of course 
they are also insured in connection with 
all purchases and sales. -The greatest 
security is also offered to private indivi- 
duals, who can now insure their jewels 
from theft, fire, and loss of all kinds ex- 
cept that due to war, at a small rate, thus 
giving them more comfort and security 
than was enjoyed by the Duke of Bruns- 
wick who kept his treasures in what he be- 
lieved to be an impregnable room in Paris. 
The premium is also quite low, for on 
policies for $10,000 the charge is approxi- 
mately only five-eighths of one per cent. 


Diamonds 
TRADE CONDITIONS 
One of the vagaries of exchange exerted 


a favorable influence on the Dutch diamond 
industry in 1919, for the supply of rough 


hand the American customers, the chief 
patrons of the Amsterdam diamond-cutters, 
paid in dollars which were at a premium 
of 8 per cent. When we consider the en- 
ormously increased exports from Amster- 
dam to the United States during the year 
we can realize the considerable gain this 
represented for the Dutch establishments. 
To facilitate the financial operations of the 
smaller cutting-works a special bank has 
been founded in Amsterdam under the 
title “Bank voor den Diamanthandel,” 
with an authorized capital of 705,000 florins 
($301,500 at normal exchange). This new 
foundation is substantially a branch of the 
Middenstandscredit Bank to supply the 
needs of the smaller diamond merchants, 
the main bank not having been able to avail 
itself fully of the facilities of the Nether- 
lands Bank, because it was a cooperative 
society. Hence the new bank (or branch) 
has been organized as a limited liability 
concern. It is only empowered to extend 
very small credits, the maximum amount 
being fixed at 500 florins, but little over 
$200 of our money, or rather a trifle less 
as exchange rules now. 

Some uneasiness is said to have been 
shown lately in the diamond industry of 
Amsterdam from the fact that a number 
of foreign orders which would otherwise 
have been placed in that city were sent to 
Antwerp because of the low rate of the 
Belgian franc as compared with that of 
the Holland florin. Another consideration 
which has operated in the same direction, 
and which has induced several large dia- 
mond merchants to transfer their scene of 
operations from Amsterdam to Antwerp, 
has been the fear of the heavy taxes to be 
imposed in Holland to satisfy the require- 
ments of the budget of 1920. It is stated 
that the disadvantages of this state of 
things have been earnestly represented to 
the Minister of Finance by a committee of 
employers in the diamond industry. 

The range of prices per métric carat for 
“carbonados” (black amorphous diamonds), 
all of Brazilian origin, in recent years is 
given as follows: 


Rs <ceik viet warseed eee wesw aes $30 to $45 
BGs Sco bditis eid 4168 Meee we ae ae 35 to 55 
BEER Hetictecadawir cae wees 45 to 70 
BONNE <5 cca idiajcie Calta a cene 60 to 85 
DMG Gs Sian Cae cankw oer eae 50 to 75 


The prices varied according to the size 
and quality of the stones. It will be noted 
that they rose markedly up to the end of 
the war, and have since then fallen con- 
siderably, while the diamonds suitable for 
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ornamental use have risen steadily up to 
the present time. 


DIAMOND-CUTTING = / 


The new diamond-cutting works in Great 
Britain, which owe their origin to the 
initiative of Mr. Bernard Oppenheimer, are 
operated by a company called the Bernard 
Oppenheimer Diamond Works, Ltd., with 
a capital of £1,300,000. This capital has 
been subscribed by Lewis & Marks (Dia- 
mond Branch), Ltd., but 400,000 shares of 
the stock have been taken at par by the 
South African Diamond Corporation. Al- 
ready in last October the works at Brighton 
furnished occupation to 500 men, and later 
on it is expected that some 1,500 men will 
be employed. When we add those work- 
ing in the cutting establishments at Wrex- 
ham, in Wales, and at Fort William, in 
Scotland, it can be seen that if these plans 
ire faithfully carried out, it will mean the 
fulfillment of the expectations of those 
friendly to the enterprise and a justifica- 
tion of the fears of the continental dia- 
mond-cutters. The profits of the Bernard 
Oppenheimer Diamond Works up ‘to last 
October amounted to about £51,000" Dur- 
ing the experimental period of training the 
cutters, loss was avoided by doitig’! con- 
siderable amount of contract work: on a 
commission basis, for some buyers wHo had 
not yet been able to resume their activity 
on the Continent. It is stated that diamonds 
to the value of £1,000,000 had already been 
cut in Great Britain before the close of 
1919, and that about £250,000 worth of dia- 
monds were on hand for future cutting? 

Besides the threatened British competi- 
tion, the Dutch diamond-cutters fear that 
the installation of cutting establishments in 
South Africa will operate to their detri- 
ment. This must certainly be the case if 
the company projected in the plans of the 
South African Government should success- 
fully carry out the program of installing as 
many as 50 mills. If the company should 
receive, as has been proposed, as much as 
25 per cent of the South Africa diamond 
output, say about 625,000 carats, it could 
dispose of a quarter of this quantity in the 
uncut state (156,250 carats) and would 
still have 468,750 carats of diamonds to be 
cut in the home mills. Mr. Henri Polak, 
of the Dutch Diamond Workers’ League, 
estimates that after deducting the loss in 
weight incurred in trimming the material 
for cutting, there would still remain 300,- 
000 carats to be operated on, but as one 
mill can only cut about 500 carats in a 
year, the product of the 50 mills. would not 
be over 26,000 carats. This is about a 
twelfth of the available material, so that a 
very large number of additional mills 
would need to be set up, requiring a propor- 
tionately larger number of diamond-cutters. 
Even admitting that the very large num- 
ber of grinders, cutters, adjusters, cleavers, 
sawyers, etc., could eventually be secured 
for the South African establishments, a 
considerable length of time would pass be- 
fore this could be done, and there would 
result an immense accumulation of uncut 
diamonds and the loss of the large sum 
represented by the interest on so much 


\ 


1Paul L. Edwards, Commercial Attaché, The 
Hague, Comm. Rept., May 6, 1920. 
2 Min. Jour., Dec. 6, 1919, p. 824. 
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HE Tercentenary of the Landing of the 
Pilgrims is to be celebrated this year. 
This well-known sterling silver service is named 
for this first lady of the land, MARY CHILTON, 
the first woman to land at Plymouth from the 
Mayflower. 
OUR dining table will be set with solid silver. 
You will live with this silver many years and 
your children will prize it as precious heirlooms. 








Before making your choice ask your jeweler to 
show you the MARY CHILTON pattern. 


(Newspaper electros or mats sent to Jewelers upon request) 


TOWLE MANUFACTURING CO. 


Colonial Silversmiths 
CHICAGO S NEW YORK CITY 


HEYWORTH BLDG. NEWBURYPORT, MASS. SILVERSMITHS BLDG. 
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sale capi This, coupled with the heavy 
i ses to. be incurred in transportating 
perhaps as many as 10,000 \persons to the 
colony, would constitute a heavy load to 
he carried by the new company in the ex- 

tion of future returns. Hence Mr. 
Polack is inclined to doubt that the results 
of this proposition are as immediately dan- 
gefdus for the Dutch cutters as some of 
them seem disposed to believe. 

Some important regulations have been 
made by the Governor-General of the Union 
of South Africa, under the powers con- 
ferred upon him by Section 6 of the “Dia- 
mond Cutting Act” (Act No. 38 of 1919).* 
These regulations embrace a classification 
of diamonds into four strictly limited 
classes, as follows: 

1, Polished diamonds, comprising those which 
have been completely polished. 

9, Partly manufactured diamonds, comprising 
those which have been subjected to one or more 
of the operations of cleaving or sawing, or cutting, 
or polishing, but not to an extent sufficient for 
them to be regarded as polished diamonds. 

3, Rough diamonds, comprising those which 
have not been subjected to any of the operations 
of cleaving, sawing, cutting, and polishing into sep- 
arate stones. . ‘ . 

4, Fragments, comprising portions of diamonds 
separated from the main stone in the source of 
manufacture, and of so irregular a shape and small 
a size as not to be suitable for sawing, cutting, 
and polishing into separate stones. 

Should any question arise as to the 
proper classification of any given diamond 
or diamonds, the decision of the Chief of 
the Diamond Detective Department in the 
Province in which the factory or business 
premises of the licensed diamond-cutters 
are situated, or of such officer as may be 
appointed in that behalf by the Commis- 
sioners of Police, shall be final and con- 
clusive. 

Every licensed diamond-cutter is to keep 
a register of all his dealings in and cut- 
ting of diamonds. This shall cover every- 
thing bearing upon the subject, such as the 
place whence the diamonds were taken, 
their weight and value, etc.; in the case of 
every stone valued at £300 or over these 
circumstances shall be separately stated. 
The following important section defines 
the conditions covering the status of the 

diamond-cutters : 

“Tt shall be a condition of every diamond-cutter’s 
license that the holder shall have an office or place 
of business at some place described in the license 
and shall have affixed in some conspicuous place on 
the outside of and over or by the side of the outer 
door of the place in which he has such office or 
place of business his name at full length (or where 
there are partners, the name and style of the firm 
or partnership) and after such name or style the 
words “Licensed Diamond Cutter,” and that such 
name or style and such description shall be pub- 
licly visible and legible in letters at least 2 in. in 
length.” 

Careful provision is made to prevent the 
diamond-cutter from exporting or selling 
any rough, partly manufactured, or un- 
polished diamonds in his possession, or any 
diamond fragments, unless he has first 
exhibited them to the Chief of the Diamond 
Detective Department in his province, or to 
the officers appointed therefor by the Com- 
missioner of Police, and has received a 
permit. This is, of course, to guard against 
the danger that a professed diamond-cutter 
may wish to use his nominal business as a 
mere cloak to cover transactions in uncut 
stones, 


1$0. Afr. Min. Eng. Jour., Mar. 29, 1920. 
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ConTROL OF DIAMOND DISTRIBUTION 

The distribution of the South African 
diamond product has been put definitely un- 
der the control of the London Diamond 
Syndicate, and an agreement has been 
reached by which each of the diamond- 
producing regions shall have the right to 
supply a certain limited percentage of the 
total amount. Thus the De Beers mines 
are to contribute 51 per cent, the Premier 
mine 18 per cent, the Jagersfontein 10 per 
cent, and the new British possessions in 
Southwest Africa (formerly under German 
domination) 21 per cent. The total quan- 
tity to be supplied is to be determined in 
accord with the actual sales of the three 
months preceding the date of the deter- 
mination, which is to be readjusted at 
quarterly periods, when the price for which 
the diamonds will be sold is also to be 
established. 

(To be continued) 





Members of Lowell, Mass., Retail Jewelers’ 
Association Hold Annual Meeting and 
Elect Officers 
LoweLL, Mass., Nov. 12.—The annual 
business meeting of the Lowell Retail Jewel- 
ers’ Association was held Tuesday evening 
at the Colonial restaurant in this city. The 
business session followed a luncheon served 
at 6.30 o’clock. The minutes of the last 
meeting were read and approved and the 
reports of the officers and the various com- 

mittees were submitted. 

The following officers were elected: 
President, A. H. Abbott of the Wood-Ab- 
bott Co.; vice-president, C. Edward Cotter 
of the Prince-Cotter Co.; secretary, Frank 
Ricard; treasurer, David Perrault of 
David Perrault & Co. 

The question of loaning watches and the 
guarantee on alarm clocks were two of the 
topics discussed. It was voted not to guar- 
antee clocks for any length of time and that 
among the retail jewelers there would be no 
loaning of watches. The question of joint 
advertising was discussed but no definite 
action was taken, the matter being laid over 
until the next meeting. 

The association consists of 14 members 
who are very much interested in local, State 
and national association work. 








Baltimore Jeweler Reports Theft of $2,000 
Worth of La Vallieres, Bar Pins and 
Scarf Pins 
BattimorE, Md., Nov. 12.—City detectives 
are investigating a robbery reported as hap- 
pening at the store of Abraham Perel, 806 
E. Baltimore St., Nov. 6, when jewelry 
valued at $2,000 is reported to have been 

stolen. 

Two days after Mr. Perel missed his 
jewelry he reported his loss to the detective 
bureau and Detective Lieuts. T. H. Quirk 
and Cornelius Roche were assigned to the 
case. The detectives, they report, have 
made little headway in solving the case. 

According to Mr. Perel two men and two 
women visited his store Saturday night and 
asked to be shown several pieces of jewelry. 
They left without making a purchase and 
the jeweler discovered that a number of 
La Vallieres, bar pins and 22 single-stone 
diamond scarf pins‘were missing. Several 
clerks were in the store during the visit 
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of the two men and the women, according 
to the report made to the detectives. 

The police are working on the theory 
that the visitors were “pennyweight” opera- 
tors. 


A SECOND LARCENY CHARGE 
Jacob Horn Arrested and Held in $2,500 
Bail After It Is Alleged He Failed to 
Account for Diamonds Taken on 
Memorandum. 

While awaiting trial on one charge of 
grand larceny, Jacob Horn, alias “Jacob 
Harris,” alias “J. C. Zeventhal,” was re- 
arrested last week on another indictment 
accusing him of the larceny of diamonds 
worth $990.50. On Monday, Horn was ar- 
raigned before Judge Mulqueen in Part I 
of the Court of General Sessions, New 
York, and after pleading not guilty was re- 
leased in $2,500 bail.- Horn has the privilege 

of withdrawing his plea by Nov. 22, 

The indictment, which was filed on Oct. 
22, charges Horn with the larceny of dia- 
monds worth $990.50 from L. & M. Kahn 
& Co. 170 Broadway, New York. The 
larceny, it is alleged, was committed on or 
about May 4 last. 

It is claimed that Horn visited the Kahn 
establishment and after presenting several 
bills from various concerns in the trade was 
given the diamonds on memorandum. 
Horn, it is alleged, never made a return on 
the goods. : 

As reported in these columns early last 
June, Horn was arrested by the New York 
police, aided by the Jewelers’ Co-operative 
Bureau, after a search extending over sev- 
eral months. At that time Horn was ac- 
cused of the larceny of diamonds worth 
about $1,100 from Benjamin Levy, 108 Ful- 
ton St., New York. He obtained the neces- 
sary bail for his release, and until last week 
was at liberty awaiting trial. Yesterday 
(Tuesday) Horn was scheduled for trial in 
Part VI Court of General Sessions on this 
charge, but up to the time THE JEWELERS’ 
CIRCULAR had gone to press the case had 
not been reached. 

Since the first arrest of Horn, the police 
and the agent for the Jewelers’ Co-operative 
Bureau have endeavored to get back from 
Horn some of the merchandise which it is 
alleged he obtained on memorandum or by 
bill from concerns in the trade. It is 
claimed, however, that they have met with 
little success. 

The second arrest of Horn was made by 
Detectives Flemming and Kalbfleisch, of the 
Old Slip station. 














Death of Josiah B. Heckler 

PHILADELPHIA, Pa., Nov. 12.—Josiah B. 
Heckler, an aged retail jeweler of Mainland, 
Pa., died at his home in Mainland on Nov. 
9, at the age of 79 years, 11 months and 15 
days. He was a native of that section and 
had been in the retail jewelry business in 
Mainland since his boyhood days. 

Mr. Heckler was a bachelor and his near- 
est relative is a nephew residing in Harleys- 
ville, Pa. 

The funeral will be held Monday after- 
noon, Nov. 15, at i o’clock from his late 
home with services and interment-at Christ 
Reformed Church, Mainiand. 
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STAINLESS 
The New Cutlery Steel 





é|S a Yule-tide suggestion for an ap- 
propriate and beautiful gift, there 
isn’t anything more useful or at- 
~ tractive than a set of Stainless din- 
ner knives. Besides, they are novel and labor- 
saving. 








Housekeepers, Hotel and Restaurant men 
have been very enthusiastic about this steel 
because it requires so little attention to keep 
clean and bright. It combines a fine cutting 
edge with resistance to the staining effects 
of fruit and vegetable acids. 


Stainless blades are now furnished in many 
of the popular designs of solid and plated 
silver as well as the attractive horn, rubber, 
ivoroy and Monel handles. 











Manufacturers of Silver and Silver-Plated Cutlery 








International Silver Company (Rogers 1847) 


Meriden, Connecticut 


‘Reed and Barton 


Taunton, Massachusetts 


R. Wallace & Sons Manufacturing Company 
Wallingford, Connecticut 


Wm. A. Rogers, Limited 
Niagara Falls, New York 











American Stainless Steel Company 


1540 Henry W. Oliver Building 
Pittsburgh, Pennsylvania 
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A new electroplating plant has been estab- 
fished by the Smith Process Co., Inc., cor- 
ner of Dorrance and Friendship Sts. 

Wm. Bens Co. has given a chattel mort- 
000 to Patrick H. Conley e¢ al 
on the stock, tools, machinery, etc., in the 
manufacturing jewelry plant at 7 Beverly 


gage of $5, 


Flic H. Miller, vice-president of Hutch- 
jnson & Huestis, Inc., who has represented 
the concern at Chicago for the past 15 years, 
has resigned to be effective the first of the 


year. 
Yas B. Donle, of C» B. Donle & Sons, 
has the sympathy of the entire trade in the 
death on Sunday last of his 14-year-old 
son, Paul F. Donle, at the Rhode Island 
Hospital. 

William H. Thurber of the Tilden-Thur- 
ber Corp., was the presiding officer at the 
dinner of the Retail Merchants’ Division 
of the Providence Chamber of Commerce 
Jast week. 

Thomas R. Kilkenney, formerly a manu- 
facturing jeweler on Beverly St., this city 
and now a resident of Yuma, Ariz., is visit- 
ing relatives here for a few weeks. He has 
350 acres of long staple cotton and alfalfa 
under cultivation in his new home. 

The co-partnership heretofore existing 
between Walter F. Stafford and Albert W. 
Holmes under the firm style of The Raz- 
kuts has been dissolved by mutual consent, 
Albert W. Holmes having become the sole 
owner and will continue the business at 
_ 365 Elmwood Ave. 

Joseph H. Coutu, who conducts a retail 
jewelry store at 31 Manton Ave., reported 
to the police last week that a young man 
about 20 years old visited his store and 
tried to sell him two dozen solid silver 
knives, forks and spoons. A description 
of the youth was given the police. 

Smith Bros., who have manufactured a 
line of cheap jewelry and findings at 4 
Blount St., this city, for more than a quar- 
ter of a century, have decided to close up 
their business and retire. They have sold 
their machinery and tools to the Armour 
Mfg. Co., Salvatore Chiappenelli, pro- 
prietor, 220 Eddy St. Smith Bros. retain 
their trade name and will finish all orders. 
Their reason for liquidation at this time 
is given as the termination of their lease 
on the building which is owned by the Vesta 
Knitting Mills, which requires the entire 
building for expansion. . 

A suit to recover damages laid at $15,- 
000 was entered by the Rex Mfg. Co. in 
the Superior Court for the County of 
Providence on Wednesday against the 
Vesta Knitting Co., of Rhode Island, and 
occasioned by the breaking of a “sprinkler 
system” in a building on Blount St. that 
was occupied by the plaintiff as a tenant 
of the defendant. It is alleged that the 
building was equipped with the sprinkler 
systems and that the heating of the build- 
ing and the system were under the con- 
trol of the lessor. The bursting of water 
Pipes from freezing in the part of the 
building rented by the manufacturing jewel- 
ty concern of Nussbaum & Hunold flooded 
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the premises that were occupied by the 
Rex Mfg. Co., it is declared, on March 7, 
Great quantities of jewelry, manufactured 
and in process of manufacture; tools, ma- 
chinery, belting, chemicals and other mate- 
rial were totally destroyed by the water 
from the sprinklers, it is claimed in the 
allegation filed by the plaintiffs, 











in charge of the Y. M. C. A. for its annual 
budget. 

The Larson Tool & Stamping Co. has 
started in manufacturing goods at their new 
plant on Olive St. 

The members of the Bay State Optical 
Co.’s winning baseball team were given a 
banquet Thursday evening, Nov. 4. 

William H. Blake, of the J. E. Blake Co., 
announced himself last week as a candi- 
date for the city council at the December 
election. 

Frederick Schwinn was elected treasurer 
of the New England Manufacturing Jewel- 


ers’ & Silversmiths’ Association at a recent - 


meeting. 

George Speer, of the Stull-Boylson Co., 
was presented with a traveling bag by the 
employes of the concern last week in hon- 
or of his approaching marriage. 

The Norton Mining and Manufacturing 
Corporation has been formed for the pur- 
pose of mining gold on what is known as 
the old Foster homestead. Several local 
manufacturing jewelers are interested in the 
company. 

Ripley’s Jewelry Co., Inc., of Taunton, 
has filed articles of incorporation at the 
State House calling for 2,500 shares of com- 
mon stock at $10 and 500 shares of pre- 
ferred stock at $50. The directors are 
Mary H. Ripley, president; Raymond H. 
Ripley and Nellie Ripley. 

Joseph Finberg, the popular manufactur- 
ing jeweler, last week announced that he 
would not be a candidate for mayor. His 
reasons are that he is too interested in the 
school department of which he is a com- 
mitteeman and because there are already a 
number of good men running. 

Charles H. Allen, of C. H. Allen & Co., 
entertained his employes and their families 
one evening recently at his spacious home 
in Norton. The residence, which was re- 
cently purchased by Mr. Allen, is one of 
the finest in the town and during the eve- 
ning a reception was held. 

The Attleboro Superintendents’ and Fore- 
men’s association will hold a meeting on 
Friday evening of this week at which 
Henry Dennison, of the Dennison Mfg. 
Co., will speak upon the subject “The Rela- 
tion of the Employer and Employees”. The 
meeting will be held at 6:30 and a supper 
will be served. 

For the first time in a number of years 
business in the local jewelry firms is what 
may be properly called slack. Some of the 
firms have cut down their forces and others 
are working on a five day’s schedule. The 
manufacturers are very optimistic over the 
outlook and expect that business will pick 
up in January. 





Walter S. Noon, of Clark & Noon, 
Inc., manufacturing jewelers at 50 Wal- 
nut St., is on a trip through the middle 
west for his concern. 

David D. Kolen has just returned 
from a trip through the eastern territory 
in the interest of Burade Bros., manu- 
facturing jewelers at 85 Columbia St., this 
city. 

A. V. Hamburg has been appointed a 
member of a committee to follow up 
prospective subscribers for the $200,000 
fund for the St. James Hospital Forward 
Movement. 

Gold rotary wheel watch fobs, each 
set with a diamond and inscribed, were 
presented to four former presidents of 
the Newark Rotary Club, of which Jean 
R. Tack is the jeweler member. 

Hans Anderson, 136 Fleming Ave., 
Newark, a jeweler, was chosen as one 
of a panel from which to select grand 
jurors to serve during the second half 
of the September term of the County 
Courts. . 

The Goldman-Kolber Co., Inc., manu- 
facturing jewelers and diamond cutters, 
whose office is at 206 Broadway, New 
York. city, have moved their factory 
from the New York address to 85 Colum- 
bia St., Newark. The company’s Chicago 
office is located in the Heyworth build- 
ing. 

Edgar Champenois has returned from 
a trip to Baltimore and Washington in 
the interest of Champenois & Co., manu- 
facturing jewelers at 50 Walnut St. 
Frank Krugler is on a trip for the con- 
cern which takes him through the middle 
west and south as far as New Orleans. 
Ralph Golle is covering the eastern ter- 
ritory. 

Last week a man was begging in front 
of the jewelry store of J. Wiss & Sons, 
665 Broad St. Jerome B. Wiss, manager 
of the store, told him to move on but 
he refused to go. Mr. Wiss then took 
him to the police station and delivered 
him to the lieutenant in charge. When 
the lieutenant asked Mr. Wiss his name, 
the prisoner looked at him in surprise 
and said, “I thought you were a cop.” 
The man gave the name of James Nolan 
and said he was a roomer in one of the 
Market St. lodging houses. He was sen- 
tenced later by Judge Quigley to 30 days 
in jail. 

A stranger entered the jewelry store 
of Henry A. Winscher, 583 Main St., 
East Orange, and asked to see some 
rings. He picked cut two diamond rings 
worth $560 and $600 respectively, and 
asked that they be charged to Mrs. 
Auguste Roche, 56 East Park St., that 
city. When Mr. Winscher suggested 
telephoning to Mrs. Roche he hurriedly 
left without the rings. The police were 
notified, but before they arrived the man 
had left the neighborhood. He was de- 
scribed as being about 30 years old, short 
and stout, with light hair and blue eyes. 
He wore a dark soft hat and gray over- 
coat. 
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| Your Suggestion Window val 
| illed with beautiful Silver-unwersally treasured | 
S because it so fittingly suggests the useful, endur- 


he ing loveliness of that happy spmt which makes 
IK, Christmas the most looked-forward-to day of the 
Bg year. Visit that Silver window. [twill help you to solve 
ey the ever-perplexing problem of- What shallimy gift se- A 
LNG lections be? There youwill find the Tea Service mother ig 
has so long admired-a Vanity Case, perhaps. for sister ne 
Julia~a Smokang Set for brother Tom. And for good old 4 
dad-something especially choice which will bring into 
his eyes the glisten of that wonder look we all so love 
tosee Yes, why not make this your Silver Christmas? rag 
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OLLOWING the 
report on plati- 
num production by 
Dr. George F. Kung, 
prepared for Mineral Industry, which 
through the courtesy of the author and pub- 
lishers, has appeared in THE JEWELERS’ Cir- 
CULAR in advance of its regular publication 
of that volume, there has come the annual 
report on “Platinum and Allied Metals in 
1919,” which was prepared by James M. 
Hill for the United States Geological Survey 
and which will form pages 9 to 18 of part 
1 of “Mineral Resources of the United States, 
1919,” when the same is issued by the Gov- 
erment. Through the courtesy of the Sur- 
vey and of George Otis Smith, its director, 
THE JEWELERS’ CIRCULAR is enabled to 
present the facts contained in this report 
to its readers in advance of the regular 
publication in “Mineral Resources” and the 
first installment appears in this issue on 
pages 95 to 97. 

Mr. Hill’s report this year is quite brief, 
much smaller than that of Dr. Kunz just 
completed, and while the two reports cover 
the same ground in some respects, each 
have features that are distinctly their own 
and facts and figures not contained in the 
other. Members of our trade interested in 
the facts and figures conriected with the 
production and consumption of platinum 
and allied metals will undoubtedly wish to 
have both reports at their disposal and we 
are gratified in being able to present these 
practically at the same time and in advance 
of their regular publication. 


Another Report 
on Platinum 
Production 





OM time to time 

Birthstone Lists inquiries come to 

Must Be Uniform this journal from peo- 

ple outside of the 
jewelry trade, asking us to state officially 
what are the accepted birthstones for cer- 
tain months, and investigation has in nearly 
every case shown that the inquirer has be- 
come uncertain as to the birthstone in which 
he was interested owing to the fact that 
either the jewelers of his town did not agree 
in their lists of birthstones or that the jewel- 
ers’ list showed a disagreement with some 
other list which he had seen in some book- 
let or magazine. Some’recent articles that 
have been offered to this and other journals, 
which involve the question of birthstones, 
show a lack of knowledge of the accepted 
stones on the part of the writers, but when 
this has been called to their attention, they 
have in every instance put it down to the 
fault of some jeweler who had given them 
the list that they had used. 

This is a condition which is apt to produce 
results very much more serious than many 
jewelers realize because of a lack of uni- 
formity in the list of birthstones used by 
jewelers. A disagreement among the men 
whom the public believe ought to know what 
the authentic stones must be, tends to dis- 
credit the whole idea of the birthstone and 
intereferes with a branch of business that 
has been proved very profitable to our re- 
tailers and one that is being developed to a 
large extent by the progressive and up-to- 
date merchants today. That a lack of uni- 
formity should exist today is most deplor- 
able in view of the fact that the subject 
was carefully considered by the American 
National Retail Jewelers’ Association some 
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years ago and the importance of a uniform 
list was strongly urged by the late John 
M. Roberts, when he was president of the 
national body, with the result that a list of 
accepted stones was issued by the A. N. R. 
J. A. and sent to jewelers all over the coun- 
try. This list, as most of our readers know, 
is based on practically all the authentic 
lists of the different races and peoples of 
the past, and the stone or stones adopted 
are those on which there has been general 
agreement. Where there has not been gen- 
eral agreement, the list also provides an 
alternate stone, all of which have some au- 
thority for being used for this purpose. The 
accepted list of stones is as follows: 


Month Birthstone Alternate Stone 
JANUARY ..GARNET 
FEBRUARY ... AMETHYST 
MARCH ..... BLoopstoNE Agua MARINE 
APRIL .. . DIAMOND 
>: ne EMERALD 
a eee PEARL MoonsTONE 
ee Rusy 
AUGUST . SARDONYX  PERIDOT 
SEPTEMBER ...SAPPHIRE 
OCTOBER . OPAL TOURMALINE 
NOVEMBER ...TOPAZ 
DECEMBER ....TURQUOISE Lapis LAZuULI 


Why any jeweler should now wish to de- 
part from this list in the table of birthstones 
which he issues to customers, we cannot see. 
It may be that he has particular reason for 
feeling that some stones not listed could be 
authoritatively used for one or more 
months, but even if he feels it necessary to 
include these stones, he should include them 
in the list of alternate stones and not at- 
tempet to revise the list itself. As before 
stated, the list was compiled after very care- 
ful study on the part of the committee in 
charge, under the supervision of Mr. Rob- 
erts, and even if it were not the best list 
(which it is conceded to be) it has been 
adopted as the official list of the A. N. R. J. 
A. and this should give it an authority that 
will be recognized by the jewelers and the 
public generally. 

The retail jeweler, who, for the sake of 
emphasizing his own individuality or im- 
portance, attempts to change this- list. not 
only hurts himself: and his birthstone busi- 
ness with the public at large, but-hits at the 
entire industry in shaking the confidence in 
the buyers generally in the beliéf that the 
jeweler has picked out gems that have the 
proper sympathetic and zodiacal significance 
which conform to the birth dates, In fact, 
he tends to upset the entire sentiment behind 
the birthstone—one that has brought joy to 
the public and dollars to the jewelry trade. 





Only 18,500 Carats 
of Diamonds Im- 
ported in September 


[MPORTS of dia- 

monds into the 
United States during 
the month of Septem- 
ber were again comparatively small, accord- 
ing to the complete figures compiled by the 
Department of Foreign and Domestic Com- 
merce. They showed altogether a total of 
$2,427,550, of which the great; proportion 
this time was in cut stones, whose importa- 
tions amounted to $2,254,244, while the value 
of the rough or uncut amounted to but 
$173,306, exe 

As usual, the bulk of the cut diamonds 
came from Amsterdam, the Netherlands be- 
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ing credited with shipments of 

while Antwerp evidently came neat, 
shipments aggregating $639,661. "England 
sent cut amounting to $172,289 and Frane 
$163,615, while a few carats came from, 
Germany valued at $7,264 and from Switzer. 
land we received shipments of $5,732 The 
only other shipper of cut diamonds ite 
British South Africa, which sent diamonds 
valued at $158. As far as the figures on 
rough are concerned, these show that the 
stocks of our cutters were not at all in- 
creased to an appreciable extent, the total 
amount of rough coming from England 
amounting to but $117,764, from Brazil $33,- 
323, from British South Africa $18,779 and 
from France $3,440. 

Altogether our entire stock of diamonds 
for the month of all kinds, rough and cut. 
and of all sizes, was increased about 18,500 
carats, which, when put into marketable 
condition would mean less than one-half 
carat per jeweler of the country. 











Edward Cobb has gone to Newberg, N. Y,, 
where he will open a retail jewelry store. 

Only a few of the local firms took advan- 
tage of Armistice Day to close their fac- 
tories. 

Edward Regrovers, of Doran, Bagnall & 
Co., spent the weekend in New York on a 
pleasure trip. 

G. C. Hudson & Co., of this town has 
opened an office in the jewelry section of the 
Bush Terminal in New York. 

Harry Hull and Andrew Morris are mem- 
bers of the Red Cross drive committee 
which is canvassing the industrial plants. 

Roswell Blackinton, of R. Blackinton & 
Co., has resigned his position as a member 
of the sewer commission owing to ill 
health. 

The following firms will be represented 
this vear in the shop bowling league: W. 
& S. Blackinton Co., Whiting & Davis Co., 
Webster Co., Mason Box Co. and M. & M. 
Co. 

Joseph W. Martin, Jr., was elected a 
Harding and Coolidge elector last Tuesday. 
He will be the first man from the Attle, 
boros ever to cast a ballot for the president 
of the country. 

Frank Bonnett, the local jeweler knocked 
down and ran over a five-year old child in 
Pawtucket Tuesday evening, Oct. 9.  Ac- 
cording to spectators the child ran out from 
behind a team in front of the automobile. 

The jewelry business in North Attleboro 
is holding up wonderfully well considering 
the condition of the country at large. The 
reason for this is that many of the local 
firms manufacture mesh bags and the de- 
mand for this article exceeds the output. 

Charles O. Sweet, senior partner of the 
jewelry firm of C. O. Sweet & Son Co, 
observed his 72nd birthday last Sunday. 
On Saturday the employes of the office and 
packing room presented Mr. Sweet with a 
gift and their best wishes. On Sunday, 
Mr. and Mrs. C. O. Sweet were the guests 
of their son, Ervin V. Sweet at a dinner 
party. 
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s, M. Genecin has engaged in business 

at 106 Fulton St., as an engraver and carver. 
Reuben Guss has started in the watch re- 

pairing business in room 1209 at 100 Fulton 
ls Philadelphia Jewelry Co., manufac- 
turer of white gold and platinum mountings, 
formerly located at 2 Maiden Lane, has 
moved to new and more spacious quarters 
at 150 Canal St. 

Alex Rosenthal has been admitted as a 
partner of the Fesco Jewelry Co., Inc., 
manufacturer of platinum mountings, 74 
Lafayette St. according to an announce- 
ment made recently. 

A new establishment was recently opened 
a 150 Canal St. by Lceb Bros., manufac- 
turers’ agents of jewelry, silverware and 
dectric specialties. Jack W. Kandell for- 
merly connected with a prominent western 
concern, is now visiting the trade for 
Loeb Bros. 

John A. McDonnell, of Braude & Mc- 
Donnell, Inc., diamond importers at 170 
Broadway, has withdrawn from the cor- 
poration and has opened offices at 6 Maiden 
lane under the firm name of the John A. 
McDonnell Co., as importers of diamonds. 
The old corporation continues under the 
same name with Mr. Braude in charge. 

A default judgment for $1,182 was en- 
tered in the City Court last Wednesday in 
a suit of the State Mercantile Co. against 
Sol Pearl, the Pearfeld Jewelry Co., and 
Samuel Shonfeld, on a note by the Pearfeld 
company to the Shonfeld Mfg. Co., which 
was endorsed by the other defendants and 
transferred to the plaintiff for value. 

The Mining and Metallurgical Society 
presented a gold medal last Wednesday eve- 
ting to Captain E. A. Cappelen for his 
success in metallurgy. The presentation 
was made at a banquet held in the Hotel 
Commodore and was given to Captain Cap- 
pelen for his invention showing a method 
of basic converting of copper, which is said 
to have revolutionized copper smelting. 

On an assigned claim of the Combine 
Watch Co. of Switzerland, Charles A. 
Keene has filed suit in the Supreme Court 
against the Lorraine Watch Co., Inc., for 
$5,242, The complaint alleges that the 
amount is due as the unpaid balance for 
merchandise sold. According to Joseph H. 
Frier of Greenbaum, Wolff & Ernst, attor- 
neys for the defendants, this action involves 
the failure on the part of the Combine 
Watch Co. to deliver certain movements. 
Mr. Frier maintains that his client has a 
meritorious defense and will answer the 
action within the required time. 

The Ansonia Clock Co. has filed an an- 
swer in the Supreme Court to a suit by 
Charles H. Sriber for breach of an agree- 
ment by which he was hired as salesman 
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for South America and Cuba. The de- 
fendant admits that Sriber was to get eight 
per cent on his sales in 1919, but alleges 
that he sent in fraudulent orders and that 
many of the goods shipped on these spurious 
orders were specially manufactured and 
could not be sold readily in the distant mar- 
kets to which they were shipped. The de- 
fendant claims damage of $57,500 because 
of the plaintiff’s acts, of which $50,000 is 
for alleged loss of future trade from cus- 
tomers who quit because of Sriber’s acts, 
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had broken into his store and stolen a quan- 
tity of silverware and other articles includ- 
ing practically all the repair jobs which he 
had been holding for customers. This 
makes the robbery a serious one despite the 
fact that Mr. Hendricks’ more valuable 
goods were in the safe and were untouched. 
Mr. Hendricks closed his store about 12.30 
o’clock Saturday night and did not return 
to it until 9 o’clock Monday morning. As 
he opened the store, he found that the back 
door had been smashed in and that the 








Still Making Records 


During the 10 months of this year The Jewelers’ Circular 
published 5,569 pages of advertising, which exceeded by over 
1,000 pages the record for any previous 10 months in the 51 
years’ existence of The Jewelers’ Circular, and which was 
3,388 pages more than appeared in any other jewelry journal 


during the same period. 


This is conclusive proof that the manufacturers, importers 
and jobbers in the jewelry and allied trades are alive to the 
great opportunity offered for business expansion and thor- 
oughly recognize and appreciate the dominant position held 
by The Jewelers’ Circular as the one great medium between 


the buyers and sellers. 











and the remainder is for expenses of ship- 
ping and manufacturing the rejected goods. 
Bettridge & Reeve, Inc., conducting a 
jewelry and silverware business at 512 Fifth 
Ave., were the victims of a sneak thief last 
week who was introduced to the concern 
in the regular way and failed to excite sus- 
picion by his acts. The man came with a 
card from a small jeweler who recommended 
him to the Fifth Ave. house but who had 
no knowledge of the man himself and so 
notified Betteridge & Reeve by phone. 
When the customer left, the jewelers found 
that they had lost a ring with two diamonds 
and an imitation pearl, in a gold setting, the 
diamonds weighing approximately three- 
quarters of a carat cuch. The man believed 
to have committed the robbery, was of re- 
fined appearance and manner, about 35 to 
40 years old and about five feet six inches 
high. He had an Hebraic cast of counte- 
nance, was of medium build with dark eyes, 
black hair and somewhat olive complexion. 
Alfred Hendricks, a retail jeweler at 407 
Lenox Ave. near 130th St., reported to the 
police Monday that some time between Sat- 
urday night and Monday morning, burglars 


premises were in a chaotic state. A hasty 
examination disclosed the fact that the 
thieves, who also cut the glass out of a 
window, had carried away a large amount 
of the silverware and stock left out and 
had broken into a desk where repair jobs 
of customers were kept and had cleaned 
them all out. With many of the jobs, the 
thieves had taken envelopes in which they 
were contained and all, but with others they 
had left the envelopes thrown around the 
premises. Mr. Hendricks was unable to 
state exactly the value of his loss. He has 
already suffered annoyance through the de- 
mand of his customers for the goods which 
they had left with him. 

On Monday morning the United Hospi- 
tal Fund Campaign started a two weeks’ 
campaign during which time it is proposed 
to collect more than $1,500,000. As usual 
the jewelry and allied trades have been 
called upon to assist in this worthy cause 
and during the next two weeks, will en- 
deavor to raise about $15,000, which amount 
is about 50 per cent more than the figure 





(Continued on page 125.) 





124 THE JEWELERS’ CIRCULAR November 17, 1920, 
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set for 
the past, Le 


the trade in the 1919 drive. As in 
opold Stern, 68 Nassau St, has 
heen selected as chairman of the jewelry 
trade committee, and during the campaign 
will be assisted by some of the leading 
members of the industry. Some of those 
il assist Mr. Stern are, William 
who wi ' 
Gough, Alpheus Brown, George Fahys, 
Harry Larter and Jonas Koch. This fund 
which is being collected, is to be distributed 
amongst 57 hospitals in Greater New York, 
all of which are greatly in need of addi- 
tional financial support owing to the tre- 
mendous increase in the cost of operating 
these institutions. A list of the jewelry 
trade contributors to this fund will appear 
in a coming issue of THE JEWELERS’ Cir- 
cutar. All checks sent to Mr. Stern or any 
member of the committee should be made 
payable to the United Hospital Fund. 

U. Doppelt has engaged in, the diamond 
cutting business at 106 Fulton St. 

An engraving business has been estab- 
lished at 108 Fulton St., by Hill & Bram- 
mer. 

Charles H. Deverill, formerly with W. H. 
Terhune & Co., Inc., is now representing 
the William Hobbs Clock Co. Inc. 10 
Maiden Lane. 

According to an announcement made last 
week, Miss Bohlin has been made manager 
of the Atlantic City, N. J., store of Fair & 
Co. Inc., dealers in jewelry, 25 Church St., 
this city. 

David Rothschild, of Rothschild & Loo- 
puit, 170 Broadway, sails for Europe to-day 
(Wednesday), aboard the steamship Adri- 
atic. While abroad Mr. Rothschild will 
visit the diamond and pearl markets of 
London, Amsterdam and Paris. 

Last week the engagement was announced 
of Miss Sophye Koenig, daughter of Mr. 
and Mrs. Max Koenig, the former a dia- 
mond importer, 21 Maiden Lane, to V. Ben- 
jamin Kass, also a diamond merchant, 87 
Nassau St. 

The trade was deeply grieved to learn last 
week of the sudden death on Tuesday, Nov. 
9, of Sarah J. Coriell Johnson, wife of the 
late J. Wesley Johnson, founder of the sil- 
verware business still bearing his» name at 
14 Maiden Lane. Mrs. Johnson passed 
away at Plainfield, N. J., and was buried 
from her late home, 720 Watchung Ave., 
last Friday. Interment was in Hillside 
Cemetery, Plainfield. 

Among the out-of-town department store 
jewelry and silverware buyers in this city 
during the past week were: C. W. Efroym- 
son, H. P. Wasson & Co., Indianapolis, 
Ind.; C. R. Tippert, Howland Dry Goods 
Co, Bridgeport, Conn.; F. J. Smith, Gil- 
christ Co., Boston, Mass.; T. H. Galligan, 
Shartenberg & Robinson, New Haven, 
Conn., and Miss O. Kircher, Crowley-Mil- 
ner & Co., Detroit, Mich. 

The Finance Committee of the National 
Jewelers Board of Trade, held a monthly 
meeting last Thursday at which only rou- 
tine business was transacted. G. Niemeyer, 
chairman, called attention to the Board’s 
activities in fighting fraudulent bankrupt- 
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cies. Fred C. Backus, secretary of the 
Board and F. B. Hovey, manager of the 
Chicago office of the Board, recently at- 
tended the annual convention of the 
National Trade Organization Secretaries, 
at Lenox, Mass. 

A regular monthly meeting of the direc- 
tors of the National Jewelers’ Board of 
Trade was held last Thursday at the rooms 
of the Board, 15 Maiden Lane. The meet- 
ing was well attended and during the course 
of business 20 new members were added to 
the organization, bringing the total up to 
1,212. The report of Secretary Backus was 
presented and indicated that during the past 
month the Board handled the largest volume 
of business in its history. His report also 
showed that from the large number of in- 
quiries being constantly received, it is mani- 
fest that the trade in general is scrutinizing 
credits closely, probably due to the existing 
conditions. In addition, Secretary Backus 
showed that from Jan. 1 to Nov. 1 last there 
have been 114 financial embarrassments in 
the trade. The majority of these have oc- 
curred during the past five months. All 
during 1919 there were only 94 embarrass- 
ments, while in 1918 there were recorded 
236. During the past five years the great- 
est number of embarrassments occurred in 


1915 when 808 were recorded. 











“Shop early” signs are beginning to 
appear in most of the jewelry shop win- 
dows of this city and every effort is to 
be made to bring the public to the 
stores as early in December as possible, 
in the making of Christmas purchases. 
The merchants are well prepared to han- 
dle a large trade and most stores are said 
to be carrying large stocks, many of 
them the largest they have had in a 
long time. 

Pittsburgh police last week placed 
under arrest here a man who gave the 
name of Albert Best, Jr., and is known 
by that name and “Bert Williams” and 
“Jack Singer,” on a charge of passing 
a worthless check for $700 on a Harris- 
burg jeweler. A detective arrived from 
Harrisburg and took the man back with 
him, last Thursday night.’ The arrest 
was made by Frank McQuaide of the 
William Penn Hotel squad, and also Ed- 
win T. McGough, of the city detective 
force. Best is alleged to have admitted 
to McGough that he had passed checks 
on four banks in New York and Savan- 
nah, Ga. 





Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic’ 
‘Selling Price Silver 

London U.S.Govt. Standard 
Date. Official. Assay Bars. Price. 
NOW: Gtiniccws 5334 8314 99% 
NOW. 10 ccs 545% 845% 99% 
Mee WE Sask 541% 833% 99% 
NOGs. Tb vacceds 53% 82% 9914 
MOM Wiis cews 5314 81% 99% 
Woes: WSs sissies 513% 79 99% 
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Notes from the South. 





Burglars recently entered the jewelry store 
of Louis Spire at 118 S. 4th St., Clatksburg, 
W: Va., but secured nothing. It is believed 
they were frightened away. Entrance was 
gained through forcing a window. 

T. E. Epting, 124 Main St., Columbia, 
S. Car., is conducting an auction sale pre-. 
vious to his removal to a new store, 1321 
Main St. The sale will last for several 
days, after which Mr. Epting will move 
into his new quarters. 

The window of the Charles Banev jewelry 
store, 1056 Market St., Wheeling, W. Va., 
was recently shattered with a rock and sev- 
eral hundred dollars worth of jewelry stolen. 
The robbery was committed during the 
night. No arrests have been made. 

The jewelry business of William Sheff, 
Parkersburg, W. Va., has grown so rapidly 
that for the second time this year, he has 
been compelled to enlarge his space in his 
Market St. store room. Additional shelves 
and tables have been installed and the stock 
enlarged. 


Thieves cut a hole three feet in diameter 
in the plate glass window of Reichblum’s 
Bros., 1306 Market St., at 2.05 o’clock one 
morning recently and stole $250 worth of 
jewelry. Policemen a block and a half away 
heard the crash when the glass was pushed 
in, but they located the scene of the robbery 
too late. 

The $50,000 damage suit entered in the 
United States court against H. E. Hillman, 
former well-known jeweler of Wheeling, W. 
Va., by the Sonora Phonograph Co., has 
been withdrawn at the cost of the Sonora _ 
company. Mr. Hillman explained that the 
suit was brought because his refusal to ac- 
cept a shipment of a carload of Sonoras, 
which were not suitable to his trade. Mr. 
Hillman, who retired from the jewelry busi- 
ness to enter the Sonora phonograph busi- 
ness, announces he will dispose of his stock 
and retire to his pecan plantation in Georgia. 

The jewelry store of Charles Wesley, at 
Dunbar, W. Va., was broken into a short 
time ago, and several hundred dollars’ worth 
of jewelry stolen. Showcases and shelves 
of the store were rifled. Glass in the front 
door was cut out so that a hand could be 
inserted and the lock released. The robbers 
stole an automobile in Charleston, it is be- 
lieved, and went as far toward Dunbar as 
they could in the machine, as the stolen auto 
was later found broken down about three- 
quarters of a mile from Dunbar.» Scattered 
about the machine were a number of broken 
boxes which had contained watches. 











An auction sale is in progress at the store 
of the Ramm’s Jewelry & Novelty Co. this 
city. 

Edward Soskine, Third Ave. trade 
watchworker, has put up an attractive new 
sign over his place of business. 

L. J. Bachus, local optician, is leaving 
within a day or two for Bagdad, Ky., where 
he will be ready for a week’s shooting when 
the season opens. . 











ae we ‘ 
A. E. Garnsey, Sanford, Me., was in Bos- 
ton last week visiting the trade. 

J. T. Toby, one of the veteran jewelers 
of New Bedford, passed away last week at 
the age of 80 years. The business is being 
carried on by his son. 

Marriage intentions have been filed at 
City Hall by Harold H. Darakjian, jeweler, 
1822 Dorchester Ave., and Hatoon Sumuk- 
jian, of the same address. 

The silver trophy won by the fishing 
schooner Esperanto is on exhibition in the 
store of the Talbot Co., Washington St., 
near the Jewelers’ building. 

The H. A. Long Co., formerly at 151 
Hanover St., is now located at 40 School 
St., one of the most densely thronged busi- 
ness thoroughfares in Boston. 

George Gooding, son of G. Gooding, 
Plymouth, has returned from the wilds of 
Nova Scotia, bringing with him a 1,200 
pound moose which fell to his gun. 

D. J. Sullivan, New Bedford, is making 
alterations to his store to replace the dam- 
age caused by a fire in a building opposite. 
The heat of the flames ruined the front 
windows in his store and damaged the con- 
tents. 

Henry Arnold, representing D. C. Perci- 
val & Co., Frank S. Sherry, for Joseph 
Fahys & Co., and C. W. Finlay of A. Paul 
& Co., attended the funeral of W. G. Clark, 
manufacturing jeweler, North Attleboro, 
Nov. 11. 


H. Roebuck & Son, of the same city, 
have branched out into the automobile busi- 
ness, having secured the agency of one of 
the leading makes. New quarters have been 
added to the jewelry premises and are 
elaborately furnished. 

The Klein & Gordon Chain Co. -has 
opened new premises on the third floor, 36 
Bromfield St., formerly occupied by H. E. 
Alsterlund & Co. The concern manufac- 
tures gold and platinum chains. 

Carl Winther, one of the oldest members 
of the trade, has been confined to his home 
the last week with cardiac trouble. In the 
old days before the Boston fire he was em- 
ployed by the old firm of Batchelder, and 
has been in business more than 60 years. 
He is 85 years of age. 

F. B. Chace of the Jewelers’ building, 
Boston, was in a train wreck Nov. 11. He 
and 14 other passengers escaped injury. The 
engine and two passenger cars on the New 
York, New Haven & Hartford R.R. were 
derailed at Myrick’s Junction between Mid- 
dleboro and Fall River. 

The Waltham Watch Case Co. has been 
formed with the following named officers: 
E. C. Fitch, president; H. L. Brown, treas- 
urer, and C. J. Olney, secretary. These are 
all officers of the Waltham Watch Co. The 
capital is’ $10,000. It is announced that the 
formation of the company is a protective 
measure, the Waltham Watch Co. having 
no intention at present of embarking in the 
manufacture of watch cases. 

Herman W. Bohn, one of the most enter- 
prising young jewelers in this city, has 
opened up new offices in the Winter building. 
The premises have been completely equipped 
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with new furniture and partitions, making 
them admirably convenient for business. 
Mr. Bohn has had wide experience in the 
jewelry line, having been connected with 
the A. Stowell Co. and later with the Smith, 
Patterson Co. He will specialize in watches, 
diamonds and jewelry. 

The Shreve, Crump & Low Co. is dis- 
playing a very unusual exhibit of American 
glass. It is a collection of milleflori paper 
weights. Brilliant in hue, intricate in de- 
sign, they are marvellous examples of 
skilled craftsmanship. Most of the pieces 
were made in New England, either at the 
famous Sandwich glass works, which were 
closed in 1888, or the New England glass 
works in Cambridge. It seems almost in- 
credible that these beautiful paper weights 
are made entirely of glass. The collection 
is worthy of the attention of all lovers of 
American antiques. 

A party of Bostonians, including A. Cir- 
cull, a jeweler, who has a store in Montreal, 
Canada, while touring Canada in a car, 
had an unfortunate experience on their ar- 
rival in Montreal after a trip from St. John. 
They had been shopping and left their car 
unattended while they went to buy some 
jewelry. When they returned they were 
amazed to find their car had disappeared, 
and with it furs, jewelry and money, totaling 
in value more than $10,000. Later the auto- 
mobile was found in the suburbs some miles 
away, but the thieves had gone with the 
jewelry and other articles. 

Word was received in Boston last week 
of the death of O. Dupius, one of the lead- 
ing jewelers in Manchester, N. H., who 
succumbed to injuries received in an auto- 
mobile accident recently. Two other occu- 
pants who were in the car which ran into 
a tree were killed at the time, but Mr. Du- 
pius was removed to the hospital, seriously 
injured. Medical efforts, however, failed to 
save him. He was a member of the firm 
of Desrochers & Dupius. He is survived by 
a widow and several children. Mr. Dupius 
was well known in this city, to which he 
was a frequent trade visitor. : 

Among the surprises at the dinner given 
to Capt. Welsh and crew of the victorious 
fishing schooner, Esperanto, at the Savoy, 
Gloucester, Nov. 10, was the presentation 
by the Gorton-Pew Fisheries Co., of 
Gloucester, owners of the Esperanto, to 
Welsh and each of the crew of a Waltham 
open-face gold watch. Each watch was en- 
graved with the recipient’s monogram. 
The watches were furnished by George H. 
Bibber, jeweler, of Gloucester. The 
schooner carried a Waltham chronometer, 
No. 22,131,781, similar to the type used in 
the World War by the U. S. Navy, British 
Admiralty and Canadian Navy. All the 
chronometers on the Gorton-Pew fleet of 
fishing vessels are rated and cared for by 
Mr. Bibber. 

The importance of the jewelry industry 
in New England, while apparent to anyone 
perusing the statistical reports issued by 
State officials, has not received as much at- 
tention as it warrants in newspapers and 
various trade and business publications in 
this city. At most a quarter of a column 
is given to such trade reports. But the 
relative importance of the jewelry trade has 
at last dawned on the Boston Chamber of 
Commerce, which, through its weekly pub- 


November 17, 1920, 


lication, having wide circulati . 

Massachusetts, has decided ‘to ee 
publicity to the jewelry industry, In ™ 
cent issue two whole pages, one of shane . 
front Page, were devoted to a histo f 
the industry, dealing with it in pa: * 
national asset, but specializing on the New 
England phase of it. From now on at fre 
quent intervals there will appear in Curing 
Affairs news of interest to the jewe a 


lers of 
Massachusetts and other New 
New E 
States. —_ 








Hartford, Conn. 





Joseph F. Lamb, New Britain, Conn., has 
been _— a patent on a knife and has 
assigned his rights to Lander 
Clark. % Frary & 

Among the mortgage warranties issued 
during the past week was that of Isidore 
Mellamed, a retail jeweler and watchmaker 
and others for $2,000 to Frank Rabinovitz 
> land and buildings at 377-379 Windsor 

a 

John Merchant, 75 Fair St, Meriden 
Conn., and Mrs. Merchant celebrated their 
60th wedding anniversary last week. Mr. 
Merchant was for many years an employe 
of the R. Wallace & Sons Mfg. Co., Wal- 
lingford, Conn., but was retired on a pen- 
sion several years ago. 

Barrey L. Scott, assistant superintendent 
of the Pinkerton detective agency in Hart- 
ford, was sent to Pittsfield, Mass., last week 
by Lloyds, who carried insurance on the 
diamonds stolen from the safe in the retail 
jewelry store of Philip E. Schwarz, details 
of the loss having been reported in last 
week’s issue of THE JEWELERS’ CIRCULAR, 

Charles A. Templeton, Waterbury, Conn, 
elected lieutenant governor of the State 
by a handsome majority last Tuesday, 
started his business career as a youngster 
with the William L. Gilbert Clock Co, 
Winsted, Conn., and later was employed by 
the Seth Thomas Clock Co., Thomaston, 
Conn. Mr. Templeton is at present vice- 
president of the Waterbury Chamber of 
Commerce. 

A certificate of incorporation filed with 
the Secretary of State in Hartford indi- 
cates that the Michaels, Maurer, Inc., New 
Haven, Conn., has organized with an au- 
thorized capital of $50,000, of which $30,000 
has been paid in. The company will en- 
gage it the manufacture of jewelry spe- 
cialties and supplies. The incorporators 
are Richard H. Bauer, Morris Michaels, 
Providence, R. I., and Irving and Martha 
Michaels, New Haven, Conn. 

At a meeting of the stockholders of 
Landers, Frary & Clark, New Britain, 
Conn., last week Tuesday, the capital stock 
of the company was increased from $6,000; 
000 to $7,000,000, which calls for an in- 
crease in the number of shares from 240- 
000 to 280,000, all common stock, at a par 
value of $25 each. The stockholders who 
signed the increased capitalization papers 
are: Francis R. Cooley, Hartford, Conn.; 
Charles S. Treadway, Bristol, Conn.; Lu- 
cius A. Barbour, Hartford; E. M. Stanley, 
A. J. Sloper, F. A. Searle, Joseph Lamb, 
Arthur G. Kimball and F. G. Plant. The 
privilege of obtaining new stock of the 
concern expires on Dec. 20. 











W. E. Taylor has just returned from a 


short trip into Mississippi on business. 

J. Rosenthal, who is soon to open a large 
‘ewelry store in Baronne St., near Canal St., 
rapidly getting the store in shape and 
will soon open for business. 

J. H. Schleuter, who for some years has 
conducted a jewelry store opposite the Jef- 
ferson Market, has sold out to his nephew 
and has retired from business. 

H. Stuerkow, who was some years ago 
employed in the store of Alvin E. Muerke 
in the Godchaux building, has opened a 
store and repair shop at General Taylor 
and Magazine Sts. 

J. W. Grayson, who was for a. while 
associated with Joseph Weber Jin the 
jewelry business at 6th and Magazine Sts:, 
has established a manufacturing jewelry 
shop and a small store at 347 Carondelet St. 
J. A. Cothran is associated with him. The 
new store is on a busy thoroughfare. 
Alfred Krower, of Leonard Krower & 
Son, Inc. will leave Nov. 15 for a short 
pleasure trip. He will go to the Krower 
pecan farm in Georgia and spend a few 
days and then go to New York. All the 
traveling force of the concern were in the 
city last week replenishing stocks and pre- 
paring to leave for holiday trips. O. Gomez 
returned from South America and reports 

conditions very unsettled in that continent. 
He says that there is so little demand for 
sugar and coffee that business is very 
dull. Mr. Krower says that conditions in 
the city are very good and also in the major 
part of the south, but in some points in 
the interior is not in good condition due 
to the low prices for certain products. 

Fire that did small damage but threatened 
to destroy the large jewelry establishment 
of Coleman E. Adler on Canal St., occurred 
Nov. 6. The blaze originated on the fourth 
floor of the building, which is occupied as 
the factory of the Adler establishment. It 
was discovered about 9 o’clock in the eve- 
ning and is supposed to have been caused 
by a short circuit in the electric wiring. 
The damage was mainly the burning of a 
battery of motors and the shop was incon- 
venienced for two or three days until new 
motors, belts and other parts could be ob- 
tained. The store on the ground floor sus- 
tained no damage. Water slightly damaged 
the Liberty shop, a clothing establishment 
on the second floor. There was more ex- 
citement than damage as a great crowd 
gathered on Canal St. 








Trenton, N. J- 

Burglars early Friday cut a large hole in 
the plate glass windows of the jewelry store 
operated by Lutze & Sons at 133 S. 
Broad St., and carried off goods to the 
value of $200. This was the seventh rob- 
bery at the establishment in a few years, 
with a loss of $3,500. The broken windows 
were discovered by a passing policeman, 
who, after calling police headquarters and 
securing the aid of a detail of men, failed 
to locate the marauders. In but a single 
instance was recovery made of goods stolen 
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from this store, when about $250 worth 
of a haul of $2,200 was restored to the 
owner by the police of New York city, 
who arrested a culprit. Police early Friday 
found marks on the windows of the jewelry 
store of Fred H. Pfleger, which is located 
a block away from the Lutze store on the 
same thoroughfare. It is believed that 
burglars tried to enter the place, and were 
frightened off by pedestrians. 

Manufacturing and dealing in metal nov- 
elties, toys, etc., are the principal objects 
of the Jewett Mfg. Co., a Delaware cor- 
poration, which has filed a certificate in the 
office of the Secretary of State here to op- 
‘erate in New Jersey from 32 Austin St., 
Newark, with Kenneth Jewett as agent. 
The concern has a capitalization of 2,000 
shares of common stock, while the officers 
are E. S. Edwards, president; Kenneth 
Jewett, vice-president, and R. C. Ogle, secre- 
tary and treasurer. 








Lancaster, Pa, 


at nial 

Charles F. Gibbs has taken a position as 
jeweler with P. G. Diener, Harrisburg. 

James L. Roth, with Sonny Bachofer, 
Philadelphia, visited Lancaster friends last 
week. 

Howard Newcomer, with Eugene H. 
Keller, was laid up last week with the 
grippe. 

The J. F. Apple Co. furnished the medals 
awarded at the recent annual athletic meet 
at Mercersburg Academy. 

W. W. Appel, of Wm. W. Appel & Son, 
with his wife have been visiting Chester, 
Philadelphia and Baltimore. 

The Hamilton watch factory was among 
the industrial plants to close on Armistice 
Day to allow their employes the oppor- 
tunity of enjoying the celebration. As no 
business places were closed that day the 
jewelry stores were also open all day. 

The annual Lancaster County Teachers’ 
Institute brought many people to Lancaster 
last week and thousands came to the city 
from the county on Nov. 11 for the big 
Armistice Day celebration. As a result of 
the many visitors, considerable business was 
done, many of the visitors taking advantage 
of their presence in Lancaster to make their 
Christmas purchases. 

William H. Hoffman, of York, a Govern- 
ment vocational student of the Bowman 
Technical School, and Miss Irene, Platts, 
also of York, were married a few days ago. 
The Government vocational students of the 
school participated in the Armistice Day 
parade, occupying automobiles. Albert L. 
Hibbard, Newbern, N. Car., a student, has 
gone home until after the holidays, in order 
to assist his father, A. E. Hibbard, in his 
jewelry store. Albert Baylin, Waynesboro, 
N. Car., a Government student, has also 
gone home for a while in order to look 
after the jewelry store of his lately de- 
ceased father. 








The representative of a trading corpora- 
tion in Chile is in the United States and 
desires to secure an agency for the sale of 
jewelry, etc. Reference. For further in- 
formation write to the Bureau of Foreign 
and Domestic Commerce at Washington, 
D. C., and refer to file number 33973. 
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C. F. Solliday, Lambertville, N. J., visited 
the wholesalers during the past week. 

Frank H. Loper, a retail jeweler of Read- 
ing, Pa., was a recent buyer in the city. 

Jchn McPherson, who conducts a retail 
jewelry store at Allentown, Pa., was a buyer 
in the city during the past week. 

Mrs. Horace Thommen, wife of a retail 
jeweler of Woodbury, N. J., is rapidly con- 
valescing from a recent operation. 

F. B. Wallen, one of Camden’s most 
widely known jewelers, celebrated the 18th 
anniversary of the establishment of his 
business on Nov. 11. 

All of the jewelers of Chester, Pa., joined 
with other merchandising houses in cele- 
brating Armistice Day as a_half-holiday. 
The stores, jewelry and otherwise, closed 
at noon for the balance of the day. 

H. J. Andrews, a manufacturing jeweler 
of 108 S. 8th St., was the host to a party 
of a half dozen or more local men who 
journeyed to Princeton to see the Prince- 
ton-Yale football game, Saturday, Nov. 13. 

There was an influx of jewelry salesmen 
into the city in the past few days, the larg- 
est assembly of drummers, perhaps, in the 
past year. Among them were Ted Lampert, 
of M. J. Lampert & Sons, New York; 
George C. Wiltshire, New York representa- 
tive of F. H. Noble, Chicago; Leo Hemle, 
of Sussfeld Lorsch & Co., New York; 
George Sperber, of the Newall Mfg. Co., 
Chicago; Charles Siebert, of Worthington 
& Raymond, New York; William A. Lamb, 
of George H. Fuller & Son, New York; 
George Devries, of the Pennant Watch & 
Supply Corp., New: York, and A. Mensing, 
of Wilcox & Evertson, Meriden, Conn. 

Suspected of being implicated in the rob- 
bery of the jewelry store of D. Lincoff, at 
Marcus Hook, James B. Smith, who the 
police say also goes by the name of Baker, 
was held without bail by Justice of the 
Peace Lomax in Chester on Nov. 10 for 
further investigation. According to the po- 
lice a kit of tools that are believed to be 
intended for the use of burglary were found 
in Smith’s room, although a search of the 
room failed to reveal any stolen articles. 
The reasons behind the arrest are being 
kept quiet by the police. The robbery of 
the Lincoff store was described in detail in 
last week’s issue of THe JEWELERS’ Cir- 
CULAR. 


Some one of the customers who entered 
the store of H. Palat, of 2112 S. 7th St, 
a few days ago was dishonest. Mr. Palat 
discovered that to his sorrow on the night 
of the day in question, when, in putting 
away his stock, he discovered that a dia- 
mond ring valued at $400 was missing. A 
number of the customers looked at diamond 
rings that day and Mr. Palat has no recol- 
lection as to who they were. He notified 
the police of his loss and was taken to an 
uptown pawnbroker where the authorities 
thought they had located the missing piece 
of jewelry. Sadly enough, Mr. Palat found 
that the suspicious diamond ring was not 
the one which was found missing from his 
store. 
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Do You Need 
Watchmakers? 


Then help the Washburne School to train them 
for you. 


The Chicago Jewelers’ Association has heartily 
endorsed our work and one of its members— 
the Illinois Watch Company—has generously 
given us this space so that we can solicit the trade 
generally for all the old movements, watch and 
clock parts it can spare for our students to prac- 
tice upon. 


Will you help us in our efforts to train these 
men for you? 


Then please send all the old materials you can 
spare to 


W. H. SAMELIUS 


Instructor of Watchmaking 


WASHBURNE SCHOOL 


14th and Union Avenues 
CHICAGO 





























Chicago Notes. 





H. M. Teeple has returned from an ex- 
tended business trip to the Coast. 

J. C. Solomon, of Solomon & Co., 8 S. 
Dearborn St, left last week for a trip 

ugh Illinois. 
Wei’ C. Baker, of the Baker-Man- 
chester Mfg. Co., Providence, visited the 
trade here last week. 

Harry Lesch, of the Lesch & Lewis Cos, 
wholesale jewelers, is making a short busi- 
ness trip in nearby States. 

H. C. Waite, Chicago manager for the 
Webster Co., silversmiths, spent last week 
in Minneapolis and St. Paul. 

J. K. Marshall, general manager of the 
C. & E. Marshall Co., spent last week at 
the concern’s store in Detroit. 

Morris Eisenstadt, of the Eisenstadt Mfg. 
Co., St. Louis, was in Chicago a few days 
last week, accompanied by Mrs. Eisenstadt. 

“Ed.” Moore, representing R. F. Sim- 
mons Co., in Chicago and the middle west, 
left the city early this week for the factory 
at Attleboro. 

Howard C. Rowbotham returned to Chi- 
cago last week after a business trip of sev- 
eral weeks which included the western and 
southern States. 

W. B. Sunderland, western representative 
for Frank M. Whiting & Co., was in Chi- 
cago last week en route home after finish- 
ing his Fall trip. 

J. Doering, of the Doering Jewelry Co., 
Waupun, Wis., spent a few days in the city 
last week visiting the trade and purchasing 
some Spring stock. 

Howard Seebeck, representing Sykes & 
Strandberg, Attleboro, arrived in the city 
early last week .and spent a few days here 
calling on the trade. 

Sam Silber, Hammond, Ind. and “Jim” 
Armstrong, identified with Laderack Bros., 
also of Hammond, were both visitors to the 
trade here last week. 

Hugh E. King, of the Hugh E. King 
Sales Co., left last week for his regular 
trip to the Pacific Coast. He is accom- 
panied by Mrs. King. 

Alfred Moss, identified with J. J. White 
& Co., as Chicago and middle western rep- 
resentative, left the city early last week for 
the factory of that company to get his new 
Spring lines. 

C. F. Baumrucker, of Jones & Baum- 
tucker, is spending a few days at Joliet, 
Ill, where this company has a retail store. 
He took to this store some stock needed 
for the Christmas trade. 
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Among the retail jewelers visiting the 
wholesalers here last week were: E. F. 
Doering, of the Doering Jewelry Co., Wau- 
pun, Wis.; H. H. Smith, Pontiac, Ill, and 
Burton E. Chapman, Rockford, III. 

J. W. Tice, Chicago and middle western 
representative of Adolphe Schwob, Inc. 
left the city Nov. 8, on a trip to Kansas 
City, Mo., and it is probable that he will 
take in Minneapolis before he returns. 

George A. Simmons, identified as Chi- 
cago representative of the Standard Button 
Co., accompanied by E. L. Imhoff, of the 
R. & G. Co., left here Nov. 10 for the fac- 
tories at Attleboro, where they will stay 
until after Thanksgiving. 

Louis Manheimer, of Louis Manheimer 
& Bros., has returned to the city after a 
three weeks’ stay in the east. Mr. Man- 
heimer arrived in Chicago, Nov. 10, with 
his family, having spent two weeks in New 
York and one week at Atlantic City. 

A. W. Anderson, secretary of the Ameri- 
can National Retail Jewelers’ Association, 
and former treasurer Henry Stecher, of 
Milwaukee, were in Chicago one day last 
week returning home after a trip to the 
southern part of the State, where he saw 
Col. Shepherd. 

George Gubbins, and Percy Eppenstein, 
both identified with the Chicago office of 
the Illinois Watch Case Cc., have left the 
city on a short business trip. S. C. Eppen- 
stein, of the Chicago office, has just re- 
turned to the city after a two weeks’ 
sojourn at French Lick. 

“Billy’ Lamb, of the Geo. H. Fuller & 
Son Co.’s Chicago office, ‘left the city on a 
business trip east. He will visit the com- 
pany’s factory at Pawtucket, R. I., and will 
also stop at, among other cities, New York, 
Boston, and Washington, D. C. He will 
be absent from Chicago for about a month. 

A. E. Gregory, jewelry auctioneer, has 
left for Michigan City, Ind., where he will 
conduct a closing out sale for Walter H. 
Mellor, the well-known jeweler of that city. 
It is understood that Mr. Mellor’s lease is 
soon to expire and he has been unable to 
renew or secure another that would be 
desirable. 

The trade here received announcements 
of the recent marriage of two very well 
known members of the retail trade who are 
frequent visitors to Chicago. Arthur Chap- 
man of J. R. Chapman & Co. Oshkosh, Wis. 
is one who has recently entered the con- 
jugal bonds and the other is H. Kilmer, 
of the Kilmer Jewelry Co., Frankfort, Ind. 

John H. Mather, Chicago secretary of the 





Geo. H. Fuller & Son Co., departed from 
Chicago, Nov. 3, for his Winter home, at 
St. Petersburgh, Fla. This is Mr. Mather’s 
second Winter in Florida. Last year he 
built a pretty little home there and now 
“the blizzards from off Lake Michigan do 
not bother him. Mr. Mather will sojourn 
in the sub-tropics for at least five or six 
months.” 

Members of the retail trade from out of 
the city who were in town last week in- 
cluded: W. H. Miller, Michigan City, Ind.; 
L, J. Crawford, Burlington, Wis.; Andrew 
Huss, Libertyville, Ill.; Harry J. Baker, 
Crown Point, Ind.; F. Whitmore, of the 
Jorgenson Jewelry Co., Chicago Heights, 
Ill.; A. Bell, East Chicago, Ind.; Lee Nel- 
son, Evanston, III. 

A theft, where “hooch” and jewelry were 
mixed, was pulled off here last week. Four 
men entered the McVey Pharmacy, where 
C. H. Hanaca has a jewelry counter. The 
men demanded that Hanaca and his clerk 
hold up their hands. The two were then 
bound and rolled under the counter while 
the bandits looted the store, taking several 
thousand dollars’ worth of jewelry and also 
fifty quarts of whiskey from the store. 

Fred G. Thearle, of C. H. Knights-Thearle 
Co., who has been spending some time in 
California, recuperating from a nervous 
breakdown, has written in to the Chicago 
office saying that he feels much better now. 
It is expected here that Mr. Thearle will 
be back in the city and on the job about 
Nov. 23. Shortly after Mr. Thearle’s ar- 
rival here, it is Mr. Knights’ intention to 
leave the city for the -west coast, where he 
spends the Winter. 

The office in the Columbus Memorial 
Building, where preside Joe Ritter, Ben 
Titleman and Rud Noel, has taken on the 
appearance of an art studio in the making. 
The presiding genius is Joe Ritter him- 
self, who aside from being an artist is a 
diamond salesman. The evidence of his 
leaning toward the palette, brush and can- 
vas, stands on the top of his desk and when 
it is completed it will be called, “The Three 
Vagabonds.” When business is in an in- 
animate mood Mr. Ritter pulls down the 
piece of painter’s canvas drawn taut over 
the wooden frame and puts a brush to 
work in artistic style. His work in 
this field is very commendable, and if that 
unfinished canvas does nothing else, it 
draws the attention and queries of the cus- 
tomers who enter. 

Jewelers here are now waiting to see how 
the new chief of police will handle the 
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Send Us Your Christmas Clean Up 





We 

Pay 

Highest 

Cash 

Prices 

For 

Old Gold, 
Old Silver, 
Platinum Scrap, 
Filled Cases, 
Plated Goods. 











Purchasing and Sales Dept. 


5 So. Wabash Ave. 


When you ship to the house of DEE you are taking advantage of 
our most excellent facilities for reclaiming your precious metal 
values from scraps, bench sweeps, polishings, etc. 


PLUS 


a straightforward policy with fairness and squareness as a guid- 
ing influence. It is a great source of satisfaction to every shipper 
to feel and know that every cent’s worth of value contained in their 
shipment will show up in their returns. We are glad to pay the 
outside value because we need the metals for manufacturing pur- 
poses. When our refining process is completed all the element of 
doubt is removed and we pay on a basis of actual values minus a 
modest refining charge and nothing more. 


If you are not one of our regular shippers, send us one lot and we'll 
stake our future with you on our returns. 


DEE’S FOR A SQUARE DEE’L 
Our Check Proves It 


Returns for sweeps in 5 to 10 days. 


Your shipment is held intact, subject 
to your approval of our returns. 


THOMAS J. DEE & CO. 


Refiners and Manufacturers 


GOLD—SILVER—PLATINUM 
CHIC AGO Refining and Manufacturing Plant 


317-319 E. Ontario St. 
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Evansville, Ind. 





TRADE CONDITIONS 

ite of the fact that several of the large 
hae plants of Evansville have cut their 
rking hours and in some instances laid off a 
voaiber of workmen, the local retail jewelry trade 
has remained fairly active during the past week 
or 10 days and dealers are looking forward to 
, very good holiday trade. Most of the merchants 
have large stccks for their Christmas trade and 
believe that the volume of business will compare 
favorably to that of last year. It is believed that 
the present tendency for manufacturing plants to 
curtail is only temporary and that it is only a 
question of time until most of the large plants 
in this city will be operating on normal time. 
Salesmen of local wholesale jewelry concerns have 
heen sending in a number of nice orders recently. 





John R. Williamson, a mussel digger liv- 
ing near St. Francisville, Ill., found a pearl 
recently in the Wabash River, that is said 
to be worth more than $100. 

Mr, Raphael, senior member of Raphael 
Bros. wholesale jewelers of this city, who 
bought the I. Gans Co. about a year ago, 
has been in New York for the past several 
days on a purchasing trip. 

John Rholander, former Main St. retail 
jeweler, took a leading part last week in the 
Fall convocation of the Scottish Rite Ma- 
sons, Valley of Evansville, which brought 
many Masons here from southern Indiana 
towns. 

John Browning, traveling salesman for 
Raphael Brothers, of this city, who moved 
to Oklahoma City, Okla., several months 
ago, is still with the local company, and re- 
ports trade in his part of the country is 
very good, and in fact, has been all Fall. 

The Hoosier Pearl Button Co.’s factory 
at Petersburg, Ind., 50 miles north of here, 
owned by the Howe Co., Boston, Mass., has 
closed down because of an overproduction 
and it is not known when the plant will 
resume operations. About 50 men have been 
thrown out of employment by the shut- 
down. 

E. A. Rhodes, retail jeweler at Chrisney, 
Ind., who has been the postmaster of that 
town for the past seven years, has been 
notified by the post office department at 
Washington, D. C., that his office has been 
raised from the fourth to third class. This 
will mean a nice increase in salary for Mr. 
Rhodes, who is regarded as one of the most 

efficient postmasters in this part of the 
State. 

The merchants and people generally living 
on the West Side, one of the leading busi- 
ness sections of the city, held a big celebra- 
tion Wednesday and that night, Nov. 10, 
in honor of the improvement of W. Frank- 
lin St., one of the longest and widest streets 
in the city. There was a parade and band 
concert in the afternoon and a community 
dance at night. The merchants of that sec- 
tion donated many awards for the drill of 
school children. J. L. Thuman, 1106 W. 
Franklin St., a jeweler, donated a ring. 
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Salesmanship and store management will 
be included in the course of study proposed 
for retail merchants and their employes at 
Appleton, Wis. The Appleton Vocational 
school and the retail trades committee of the 
Chamber of Commerce are co-operating to 
provide a course of six sessions at which 
authorities will lecture. 

On being arraigned in District court on 
the charge of embezzlement, Edward Koech- 
ritz, salesman for Max Gross, Inc., of the 
Merchants’ & Manufacturers’ Bank build- 
ing, was bound over to Municipal court 
in bail of $1,500. Koechritz is alleged 
to have collected money belonging to the 
jewelry firm and not having turned it over. 

Archie Tegtmeyer, a well known Mil- 
waukee jeweler, has been re-elected vice- 
chairman of the Municipal Christmas cele- 
bration commission. Plans for the celebra- 
tion this year are now being advanced and 
will include the usual electrically lighted 
mammoth tree and program in the court of 
honor on the evening of Dec. 25. Mr. Teg- 
meyer has been active in this work for a 
number of years. 

Among the active workers of the Mitchell 
St. Booster Week, a merchandising event 
which opened Nov. 12 and closes Nov. 20, 
are several retail jewelers. Edward H. 
Motl, of Edward H. Motl Co., 484 Mitchell 
St., is one of the directors of the Advance- 
ment Association under whose auspices the 
event is conducted. Other jewelers taking 
part include Joe Goldman, Mitchell St. 
corner Fourth Ave. and Max Krieger, Inc., 
492 Mitchell St. 

The new quarters of the William J. Brice 
Co., jewelers of Green Bay, Wis., have 
been opened at 225 North Washington St. 
in that city. Former quarters were main- 
tained at 215 Cherry St. The new estab- 
lishment has been entirely remodeled and 
rebuilt, making it one of the most up-to- 
date shops in the city. The ceiling is 
finished in white fresco while the walls are 
a harmonizing pale cream color. The wood- 
work and fixtures are mahogany. The front 
is in Gothic style and provides two fine dis- 
play windows. The factory occupies the 
second floor of the building where new ma- 
chinery and more complete equipment has 
also been added. 

The semi-annual reunion of the Wiscon- 
sin Consistory, Scottish Rite Masons, in 
Milwaukee, Nov. 9 to 12, and the annual Fall 
ceremonial session of Tripoli Temple of the 
Mystic Shrine, brought a large number of 
jewelers from the interior of the State. 
Some of them were members of the classes 
which received the degrees. Among them 
were Edwin L. Feiling, 448 12th St. and 
Walter A. Bloedel, of A. Bloedel, Inc., 215 
Grand Ave., that city. The Shrine class 
numbered 213 and the Consistory class con- 
sisted of 273. Because of the unusually 
large number created Shriners and 32d de- 
gree Masons, local jewelers transacted a re- 
markable business in lapel buttons, charms 
and other jewelry. 

A sales promotion idea new to Berlin, Wis., 
is being carried out by three of the leading 
retail jewelers of that city in the form of 
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co-operative advertising. A series of dis- 
play matter is being run in daily and weekly 
newspapers advertising jewelry, and each 
advertisment carries the names of the 
Longcroft, Brunke and Heaney jewelry 
stores. In Milwaukee, a similar idea has 
been carried on for some time past, the 
jewelers’ co-operating in conducting a cam- 
paign to advertise and elucate the public to 
buy jewelry as the appropriate thing for 
various needs. Due to the large number of 
jewelers in Milwaukee who are assisting 
this plan, the advertisements appear with- 
out the signatures of the various stores. 











Fire caused by crossed electric wires in 
the basement at 4458 Easton Ave., one day 
last week, caused damage of $500 to the 
jewelry stock of Herman Hinckler and $500 
damage to the building. The Hinckler 
family was driven to the street in their 
night clothing; but no one was injured. 

In a department headed “25 Years Ago 
Today,” published each day by a St. Louis 
afternoon newspaper, it was stated that on 
Nov. 1, 1895, “A. S. Mermod, president of 
the Mermod & Jaccard Jewelry Co., cele- 
brated his 50th year in St. Louis. He came 
from St. Croix, Switzerland, when 20 years 
old.” 

The police were asked Thursday to 
search for a well dressed woman who in- 
spected some unset diamonds and some dia- 
mond rings at the Hoyt Jewelry Co. last 
Saturday. Since then, rings and _ stones, 
valued at $2,000, have been missing, F. W. 
Hoyt reported. The woman looked at the 
rings first. Then she asked to see some 
unset diamonds, with a view, she said, to 
have a diamond bar pin made. She de- 
parted, saying she would return. It was 
discovered later that two rings and four 
unset stones were missing. 

An investigation of the business affairs of 
Henry S. Aller, Ferguson, the wholesale 
jeweler who ended his life with poison last 
week, following a report by him that he 
was robbed of $3,500 worth of jewelry, in 
St. Louis county the day previous, was 
started on the day after his death. It de- 
veloped that he was involved in financial 
troubles. The coroner’s inquest returned 
a verdict of suicide. He also decided to 
hold an autopsy as a precaution to de- 
termine if Aller’s mind had become un- 
balanced from a blow on the head, as was 
shown at the inquest. Vincent Virzie, a 
retailer jeweler on Franklin Ave., told THE 
JEWELERS’ CIRCULAR correspondent that 
Aller was in financial trouble and had him 
indorse notes amounting to $500 which were 
discounted at the Broadway Savings Bank. 
Virzie also stated that he pawned a barpin 
and diamond ring for Aller. It was also 
learned that Aller owed a local bank several 
thousand dollars, advanced him on his per- 
sonal notes with the signature of another 
person as security. At Aller’s place of busi- 
ness, it was said that he had been very de- 
spondent for more than a month. Testimony 
at the inquest by Stewart, a friend of Aller’s 
was to the effect that he did not know that 
Aller was in financial trouble. 





132 THE JEWELERS’ CIRCULAR November 17, 1y99 





es 





iin 


In 


FOR 
Dependable 
Holiday Goods 


un 


EDWARDS.-LUDWIG-FULLER 


JEWELRY CO. 
in| KANSAS CITY, MISSOURI 

















Send Us Your Request at Once for Our 


SPECIAL JEWELRY CATALOG No. 90 


It Contains the Very Latest Merchandise at the Lowest Possible Prices 


The trade will be specially interested in this catalog because it is placing 
at your disposal complete lines of merchandise that has been selected 
with the greatest care from the stocks of the best known and leading 
manufacturers of their respective lines, merchandise that has stood the 
supreme test for quality and up-to-dateness, offered to you in this catalog 
at very attractive prices. 





Genuine Cameo Brooches 
35J500—Highest grade gold filled genuine 
Cameo Brooches, assorted sizes, shapes and 
colors; values up to $6.00 a piece. While they 
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his entire territory before returning 
nome. - 
' Aaron McConnell motored in from 


Harrison, Ind., to purchase needed sup- 
plies Wednesday. Carl Foster, Cynthi- 
ena, Ky. Casper Fenzel, Middletown, O., 
and H. S. Lilius, Columbia, Tenn. were 
also in town during the week. 

Mr. Gibson, of the Gibson Jewelry Co., 
Valdosta, Ga., was in the city to visit 
Sig. Strauss during the week, only to 
find the diamond merchant in bed ill with 


bronchitis. Mr. Strauss is improving 
and hopes to get back to his office 
shortly. 


H. C. Richardson, upstate jeweler, ac- 
companied by his wife, was in the city 
visiting their daughter, who is taking a 
training course at the General Hospital. 
The daughter came here a few days ago 
to take a six months’ course at the local 
institution. While here the couple called 
upon several local friends who are in the 
jewelry business. 

Jewelers of Cincinnati did not close 
their places of business on Armistice 
Day, as the day was not observed in 
that manner by local merchants. 
Throughout the city the citizens ob- 
served the hour with a few minutes’ 
silence at 11 A. M. and the parade which 
was held in the evening did not start 
until the regular closing time for a ma- 
jority of the stores had passed. 











th A. J. Cutler Co., in 
the Liggett building, leaves this week for a 
business trip through Michigan. 

Irving Segal, son of Jacob Segal, of Jacob 
Segal & Co., fifth floor of the Liggett build- 
ing, who will spend an indefinite time as rep- 
resentative of his father’s company in Ant- 
werp, Belgium, will sail for his new post 
on the Lapland on Dec. 4. 

Albert J. Lauzon, of Jacob Segal & 
Co, left for his territory in Michigan, 
northern Ohio and Indiana directly after 
the election. Phil H. Winterberg, manager 
of the Chicago office of the firm, left for his 
western territory on the same date. 

Harry Miller, of Fink-Harrison Co., Lig- 
gett building, will leave for a trip through 
Michigan and States south this week. I. 
Friedland will leave for a trip through Ohio, 
West Virginia and Pennsylvania. S. L. 
Harrison, of the firm, is back from a busi- 
ness trip to St. Louis, Mo. 

The N. C. Tall Co. 118 W. Main St. 
Kalamazoo, Mich., operated so many years 
by the late N. C. Tall, will hereafter 
be under the personal management of W. 
A. Tall of Detroit. The latter is a grad- 
uate of the Northern Illinois College of 
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Ophthalmology of Chicago, and will devote , 
much time to the optical department. 

Victor Levy, formerly manager of the 
Miller-Hoeffer store at 33 State St, and 
later with L. W. Sweet & Co., Maiden Lane, 
New York, has opened a retail store at 
294% Woodward Ave., under the name of 
the Peninsular Jewelry Co. He has also 
been operating during the last month, an in- 
stallment business under the same name in 
the Scherer building on Grand River Ave. E. 

In a dispatch to Assistant Prosecutor 
Robert T. Speed, of Wayne County, the in- 
formation is conveyed that Governor Calvin 
Coolidge has signed extradition papers in 
Boston, Mass., in the case of James D. 
Crowley, and John J. Lane, of the firm of 
James D. Crowley & Co., of Boston and De- 
troit. The two men were indicted recently 
here charged with larceny by conversion 
of $391,000 in cash, diamonds, bonds and 
stocks from Morris Friedberg, 208-210 Gris- 
wold St., in stock deals. The men will not 
be released by the State authorities until 
charges pending against them in the Supe- 
rior Court at Boston are passed upon. As- 
sistant Prosecutor Speed says the defend- 
ants will probably bitterly contest the case 
as they are rumored to have much financial 
strength behind them. Friedberg has re- 
fused a settlement with the defendants. 








Canada Notes, 





W. E. Butcher, jeweler, of St. Mary’s, 
Ont. has been appointed local manager 
of the Allen Theater. 

Export of Canadian-made jewelry 
during August were valued at $14,140, as 
against $16,543 for August, 1919. 

Samuel Hils, convicted of the robbery 
of Brouse’s jewelry store, Ottawa, was 
sentenced to three years in the peni- 
tentiary. 

Silverware valued at $3,000 was stolen 
on Nov. 1 from a car on the Michigan 
Central Railway at Niagara Falls, Ont. 
Two men of Niagara Falls were sus- 
pected and finally caught with some of 
the stolen goods. Most of the plunder, 
however, had been taken to Thorold, 
where it was found in the possession of 
a man, who was arrested on the charge 
of receiving stolen goods. 

Four Italians, two men and two 
women, who stated that they came from 
Buffalo, were committed for trial by 
Police Magistrate Jelfs of Hamilton on 
several charges of theft from jewelry 
stores in that city. On Friday night, 
November 5, they visited several jewelry 
stores, from which, diamond rings and 
other goods were afterwards missed. The 
police were notified and on Saturday the 
party was shadowed for several hours by 
two detectives, who, after following them 
in their visits to several stores, placed 
them under arrest. They were all wear- 
ing considerable jewelry but none of the 
articles alleged to have been stolen were 
found on them, and the men carried 
large amounts of money. The jewelers 
who missed goods after their visit in- 
cluded Gordon McLaren, A. H. Gaul and 
J. C. Diggins. Bail was fixed at $10,000. 
The prisoners threatened to bring an 
action for false arrest. - 





all day Armistice day. 

J. A. Starr, Holden, Mo., was in the city 
recently on the way to Colorado for his 
health. 

F, B. McConnell, who is with G. W. Hal- 
tom, ort Worth, Texas, stopped over on his 
way home from the Safety Council meeting 
in Chicago. 

Charles Pugh, formerly with the Clark 
Tool & Material Co., is now in the material 
department of the Edwards-Ludwig-Fuller 
Jewelry Co. 

J. L. Coleman, Arkansas representative of 
the C. A. Kiger Co., was severely shaken up 
in a train wreck about a week ago, but suf- 
fered no serious injury and is again about. 

H. F. Sloan, Brooklyn, N. Y., who was 
president of the Edwards & Sloan Jewelry 
Co., in this city some years ago, has re- 
returned home after a visit with friends here. 

Louis Meyer, president of the Meyer Jew- 
elry Co., and Mrs. Meyer, spent Oct. 23 and 
24 in Chanute, Kans., attending a celebration 
of the 84th birthday of Mrs. Meyer’s father. 

Gilbert Cohen, of Stiffetman & Cohen, at- 
tended the wedding of his brother, Charles 
Cohen and Miss Estelle Goldstein in Dallas, 
Texas. Charles Cohen is with the Shaw 
Jewelry Co., and Newman Goldstein, father 
of the bride, is also in the jewelry business 
in Dallas. 

Among the recent visitors in the city 
were: H. B. Mack, Army City, Kans.; F. R. 
Cullumber, Eldon, C. W. Edwards, Oxford, 
Nebr.; A. G. Madtson, Ottawa, Kans.; 
Monte Woods, Newton, Kans.; Sam C. Lee, 
Holden, J. R. Hendricks, Big Heart, Okla.; 
L. H. Smith, Adrian, F. D. Rice, Lucern, 
F. A. Inman, Lansing, Kans.; Otto Burk- 
land, Moberly, Chas. Weber, Lexington, J. 
O. Stott, Paola, Kans.; W. T. Davis, Her- 
ington, Kans.; Mrs. J. W. Schmandt, Holden, 
Frank Bangs, Salina, Kans.; S. B. Halde- 
man, Morrill, Kans.; Harry T. Lander, Law- 
rence, Kans.; Mrs. J. H. Whitside, Liberty, 
Frank Mitchell, Clinton, A. Mulheim, Ellis, 
Kans.; A. G. Norris, Florence, Kans.; Harry 
Tibbals, Emporia, Kans. A. I. Bierfreund, 
president of the Porter & Wiser Jewelry Co., 
has been appointed on the membership and 
entertainment committees of the Chamber of 
Commerce. G. A. Burri, secretary and treas- 
urer of the company has recently joined the 
Kiwanis Club. 








One of the new jobbing firms referred to 
in this column last week will do business 
as Fruer & Schmoll, 402 Goddard Building, 
Chicago. The firm consists of Harry H. 
Fruer, well known to the trade of the west 
and northwest, and George J. Schmoll, for 
many years associated with the office man- 
agement of jobbing houses in Chicago. Mr. 
Fruer has traveled the west and northwest 
territory for over 18 years, the past 11 
years for Depres, Bridges & Noel. For a 
number of years, Mr. Schmoll was associ- 
ated with Depres, Bridges & Noel and for 
the past three years has been credit manager 
for Black-Weinfield Co., both of this city. 
The new firm expects to be ready for busi- 
ness in December or the first of the year. 

















Medium and High Grade 
Quality Only 


























Jewelry Cases, Displays and Necklace 
Displays and 


Novelties 


Cases in stock ready 


for immediate delivery 














THE MELE MFG. CO. New York, N'Y 














WESTERN TRAY & CASE CO. 


Established 1864. 


427-429 Plum Street CINCINNATI, OHIO 


—MANUFACTURERS OF— 
Jewelers’ Show Case and Window Display Trays 
Wholesale Jewelers’ Telescopes, Trays and Cases 





Modernize Your Store. It Helps to Sell Your Goods. 











No. 10. Convertible Watch Trays. 
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Arrow Manufacturing Co. 
77-89 Wooster Street New York City 








Manufacturers of Better Grades of 
Jewelry Boxes—Cases—Displays 


’ 
Travelers’ Trays 
Always at Your Service 
No Order Too Big None Too Small 











SAMPLE CASES—TRAYS—TRUNKS 


Complete Outfits for Jewelry Salesmen 


AGENTS FOR “FABER UTICA” JEWELRY TRUNKS 


Rueckert Manufacturing Co. No. OA 


Leather Tel 
PROVIDENCE, R. I. New York Office, 9-13 Maiden Lane ee Cee 
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“Nat” Solomon, of the American Jewelry 
Co., Bakersfield, is here on a short business 

re trip. 

Re George <" Skinner, wife of the 
jeweler at 4811 S. Vermont Ave., passed 
away a few days ago. Mr. Skinner has the 
sympathy of many friends. 

J. M. Berman, 606 Title Guarantee build- 
ing, is back home, after a business and 
pleasure trip to San Francisco, in company 
with his wife. He was gone two weeks. 

E. Bastheim has just returned from a trip 
to the Imperial Valley. George J. Germain, 
of the same company, is in Salt Lake, and 
H. S. Brandt is in the San Joaquin Valley. 

E. C. McKeen, representing the Waltham 
Watch Co., has been spending a few days 
here. He came from San Francisco and 
will return to that city before returning east. 

“Sol” Mever, of the Meyer & Talbott Co., 
is making a trip through the San Joaquin 
Valley selling diamonds exclusively. His 
son, Albert Meyer, is also out on the road 
with a general jewelry line. 

‘The Humphreys Jewelry & Loan Co., of 
which Thomas Humphreys is president and 
which, formerly did business in St. Louis, 
has taken the store at 616 S. Broadway, re- 
cently occupied by Max Golob. 

George Parr, who was formerly in busi- 
ness in New Orleans and also in Arizona, 
has opened for business in a fine new store 
at Torrance, an industrial town near the 
ocean and about 20 miles from Los Angeles. 

M. Weinstein, son of B. W. Weinstein, 
Chicago, is now well established in fine new 
quarters at 601 Title Guarantee building. 
He has large rooms, handsomely furnished 
and decorated, which he occupies exclu- 
sively. 

Earl Enos, of the force of the G. D. 
Davidson Co., has been transferred to the 
railroad department and will do inspection 
work on Southern Pacific and Salt Lake 
railways for the company. Mr. Davidson is 
still in Jersey City, N. J. 

I. Behrstock, of the I. Behrstock Co., is 
in the San Joaquin Valley and reports busi- 
ness good there. He is traveling with Adam 
Robinson, one of his traveling men. Harry 
Wolfe, his partner, is in Arizona and also 
reports satisfactory business. 

The Pearlin Bros., 320 W. 7th St., have 
suffered severe affliction again in the loss 
of their mother by death. Their father was 
taken away about eight months ago. After 
his death their mother’s health began to fail 
and continued to do so till her death. 

A. C. Taylor, who has been doing busi- 
ness in an upstairs office in the Title Guar- 
antee building while waiting for the com- 
pletion of the Sun Drug Co. block, is now 
well settled in his new store in that block, 
being located at 311 W. 7th St. He is 
well pleased with his new place, which is 
centrally located, entirely new, and which 
he has had equipped with handsome fixtures. 

Charles Moore, watchmaker, who came 
here four months ago from Bisbee, Ariz., 
where he was with L. L. Gilman, and who 
has been with Reinhardt, 516 S. Hill St., 
this city, has returned to his former place 
in Bisbee. “Gus” Kortenhous, recently 
with [. H. Treister, 338 S. Broadway, is 


THE JEWELERS’ 


CIRCULAR 


now with Reinhardt. Miss N. du Mont 
and Miss Jennison, the latter formerly with 
Shreve & Co., San Francisco, have taken 
places as saleswomen with Reinhardt. 

J. G. Donavan of the firm of Donavan 
& Seamans Co., and Frank J. Heil, optom- 
etrist in the same store, made an interesting 
automobile trip over the week-end, going by 
way of San Bernardino and up the Cajon 
Pass to Hesperia and Victorville, where 
they remained over night, and thence 50 
miles across the Mojave Desert to Palm- 
dale. From Palmdale they went to Lan- 
caster, and returned home by the way of 
Elizabeth Lake and the picturesque, rugged 
and little-traveled San Francisquito Can- 
yon. 

R. V. Phillips, who has been proprietor 
of stores in the Virginia Hotel at Long 
Beach and the Raymond at Pasadena dur- 
ing the tourist season for several years past, 
has taken a position on the sales force of 
the Donavan & Seamans Co. for the holi- 
day season. He did a similar service for 
Donavan & Seamans last year. As _ usual, 
this firm has opened a stationery depart- 
ment for the holidays, carrying a fine line 
of Christmas and New Year goods of this 
kind. J. H. Cheney is now in charge of the 
jewelry repair department of the firm. 

“Sam” Prager, well know in the jewelry 
business in this city for many years, located 
for the last seven years at 741 S. Spring 
St., has so outgrown his store that he has 
to have more room and has acquired a lease 
on the store next to the one he has occupied. 
He will in this way more than double his 
present floor space and will have three dis- 
play windows. He is also providing for an 
optical department and expects to have with 
him one of the most prominent optometrists 
in the city. The reconstruction work neces- 
sary to make the two stores into one is well 
under way. 

Among the many jewelers from out of 
town who have been here recently are the 
following: T. S. Lailey, El Monte; Mr. 
and Mrs. Guy Hale, San Bernardino; A. 
Protsch, Redondo; Dr. White, Barstow; P. 
W. Andrew, Inglewood; Mrs. J. H. Phil- 


lips, Pasadena; J. Howard Blanchard, 
Ocean .Park; G. B. Witman, Pomona; 
George Bower, Upland; Mrs. Theodore 


Roberts, Anaheim; Mr. Hoffman, of the 
J. H. Padgham Co., Santa Ana; Walter 
Lawrence, Burbank; Mrs. J. O. McClintock, 
Mrs. A. L. Eacrett and Mrs. W. D. Smith, 
Hollywood; Mrs. Leonard Lee, Pomona; 
Mrs. A. E. Dodds, Glendale; A. J. Dutton, 
Anaheim; W. F. Robbins, Long Beach; A. 
Shaddow, Fresno; C. E. Miller, Van Nuys; 
J. B. Rogers, Pasadena. 








Pacific Coast Notes. 





Much attention is being attracted by a 
gorgeous color scheme in the show windows 
of W. C. Lean, San Jose. Colored Chinese 
statues and statuettes are shown, as back- 
grounds to jewelry and jade ornaments. 

Dr. W. H. Hill, of the Hill Optical Co., 
Hilo, T. H., has opened a second store at 
Hilo and is engaging on a large scale in the 
manufacture of articles of jewelry, espe- 
cially of original and native designs. Dr. 
Hill does a large business in the Islands, 
where he has seven automobiles for the use 
of his traveling salesmen. 





the George W. Fautz 
is calling on the trade 


Charles Levy, of 
Co., Newark, N. J,, 
here. 

J. Monasch, representing.S. H. Friend of 
704 Market St., has been ill for some time 


past. He has now sufficiently recovered to 
go on the road for his firm, and is in the 
northwest. 

Stanley Beard, of Mayer & Weinshenk, 
has returned from the southern part of the 
State, where he reports satisfactory condi- 
tions. Morris Mayer is now calling on the 
trade in the south. 

The three outside salesmen of A. I. Hall 
& Son, traveling from the three different 
offices, report business to be good. They 
are backing up these statements by the de- 
livery of their stock to customers. 

Charles Weinsghenk, of -Charles Wein- 
shenk & Son, will be joined in Seattle, 
within a few days, by Charles Weinshenk, 
Jr., who, after conferring with his father, 
will start out to cover Idaho, Nevada and 
Utah. 

H. V. Sweasey, traveling salesman for A. 
I. Hall & Son, whose territory includes the 
Hawaiian Islands, returned this week from 
a six-weeks’ trip to Honolulu and surround- 
ing points. He reports that there seems to 
be plenty of money in the territory and busi- 
ness is good. 

The employes of A. I. Hall & Son are 
looking forward, with much anticipation, 
to a masquerade ball, given by and for em- 
ployes only. The affair takes place on Nov. 
20, and there is a great deal of secrecy, 
especially among the young ladies, as to 
what costumes will be worn. 

The Bay Counties Manufacturing Jewel- 
ers’ Association is bending its efforts toward 
preventing strikes. Joseph H. Thompson, 
-who was recently appoimed field secretary, 
will devote his entire time to the work of 
the organization, which is growing rapidly, 
both in membership ‘and in influence. 

J. C. Weil, of Weil & Levy, wholesale 
notion. dealers, was killed a few days ago 
in an automobile accident amd Mrs. Weil 
was seriously injured. Mr. Weil dealt, 
somewhat extensively, in articles of fancy 
jewelry. He was a young man and much 
regret is felt by the wholesale jewelers with 
whom he did business. 

The Wildberg Bros., smelters and re- 
finers of gold, silver and platinum, are erect- 
ing a new plant on a six-acre site in south 
San Francisco, advantageously situated for 
rail and water shipments. In addition to 
helping the jewelry trade on the Pacific 
Coast, this will help to stimulate South 
American and Oriental trade. 

Among out-of-town jewelers calling on 
the San Francisco trade last week were 
Ernest Mueller, Eureka; E. R. Sawyer, 
Santa Rosa; Joe Cohn, Marysville; A. 
Carlsen, Jr., Fort Bragg; Walter Shoemake, 
Modesto; George W. Hill, Lodi; J. D, Ben- 
nett, San Rafael; George C. Wilkins, Red 
Bluff; Earl Bothwell, San Jose, and N. 
Nielsen, Fresno. 








Dr. B. E. Brown, Sr., has purchased the 
entire jewelry business formerly-owned--by- 
M. H. Mulkey at Claxton, Ga. 
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Distinctiveness as well as eAccuracy 


Study carefully the four illustrations of South Bend to their distinguished appearance. They keep such 
‘atches shown upon this page. More than likely one close time that the South Bend Watch owner can 
of them will impress you as being just your sortof watch usually be depended upon to tell his every friend and 
=the one you would take utmost pride in owning. acquaintance what a remarkably accurate timepiece 


For these are the four big sellers among our Extra- he carries. 


Thin Chesterfield Watches—the ones which jewelers It is to this fact, more than any other one thing, 

tell us please practically every taste. that we attribute the continuously increasing demand 
I A st Ries deieed abl tat Gok Dead for The Watch with the Purple Ribbon—a demand that 
avcnam ae ae ‘individuality ayle more than keeps pace with our best efforts to increase 

without freakishness; beauty which will be as pleasing —— South Bend Watch this 

years from now as today. Vorictctor carly. Weiefor'*d Bookef bosseyal Weuhe, 
More than that, there is an inbuilt accuracy in SOUTH BEND WATCH CO., South Bend Ind. 

South Bend Watches which is a fitting complement ars, Makers of Standard Railroad Watches 
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This advertisement which appeared in full page 
size in Nov. 6th Collier’s Weekly is an instance 
of the high-quality advertising appeal which is con- 
sistently kept behind The Watch with the Purple 
Ribbon—building up prestige for every jeweler 
who features the sale of South Bend Watches. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
Jeweters’ Circular regarding any advantageous 
device or plan which they are utilizing in con- 











nection with their business. 

















Inefficient 


Salesmanship Often the 
Proprietors Fault 





Written Expressly for The Jewelers’ Circular 
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HERE is a general belief in business 

circles that retailers in all lines will 
have to work a bit harder in the future than 
heretofore, in order to get the same volume 
of business. And this is by no means a bad 
thing, in the opinion of many leaders of the 
trade. One big Chicago jeweler brought 
out some interesting points in discussing 
the situation. 

“There can be too much of a good thing,” 
he said, “and the recent boom can be sum- 
marized in these few words. I think most 
of us are satisfied with our gross business 
and net profit of the past year or two, but 
there is a chance that we may reach the 
conclusion yet that our profits were dearly 
won. Let me explain. 

“T am a firm believer in salesmanship in 
the retail jewelry trade. I made it a prac- 
tice in the past to hold an occasional school 
for my salesmen, and to have one employe 
assume the role of customer and another 
that of salesman. These two went through 
a performance which was pre-arranged in 
no sense of the word. The ‘customer’ put 
forth the usual objections and the salesman 
did his best to overcome them. The spec- 
tators—the other employes—were the 
judges as to whether or not the customer 
had been sold. They also criticised the sell- 
ing arguments of the salesman, and inci- 
dentally obtained a good many pointers in 
the process. 

“My men had a lot of fun out of things 
of this kind, while getting a good deal of 
real benefit from them. In a word, I was 
developing a real selling organization in my 
store. Then the big boom came along, and 
we didn’t have much time for these little 
classes—at least I thought we hadn’t. That 
is where I made a mistake. Things have 
been slipping a bit lately, and I made it a 
point to check up my salesmen. I must con- 
fess that I am not in a very optimistic hu- 
mor over the results of the inventory. My 
men have retrogressed. There is no doubt 
of that. 

“They have become little more than order 
takers, and not very gracious order takers 


at that. The keen desire of many persons 
to have jewelry regardless of the price has 
left its impression on jewelry salesmen. 
They have lost their perspective, and it is 
up to retail jewelers to get them back in the 
old paths. Salesmen seem to have obtained 
the idea that recent conditions will last 
indefinitely, whereas the truth is that the 
situation has changed considerably already. 

“T decided my own selling staff was pretty 
weak, and I wondered whether or not the 
same thing was true of the sales organiza- 
tions of competitors. So, like the Caliph in 
the Arabian Nights, I made a little trip 
through the city incognito, to see what I 
could see. The conclusion I reached was 
that the retail salesman of jewelry is at his 
lowest pitch, as far as efficiency is con- 
cerned. My own men were examples of the 
rule, rather than exceptions. The whole 
retail selling organization seems to be de- 
moralized. Our men must unlearn much 
of what they have gotten into their heads 
recently. 

“My first visit was to the store of my 
chief competitor and friend. It is a splen- 
did establishment on the chief retail busi- 
ness street, and I never pass the store with- 
out casting an admiring glance at it. My 
friend has obtained some marvelous effects 
in decoration, inside and out, and here, at 
least, I must follow his lead. 

“T entered the store and indicated that I 
should like to see some beaded bags. I 
happened to know that'the proprietor had a 
big lot of bags on hand and would be glad 
of the opportunity to turn them into cash. 

“The salesman showed one. ‘Seventy- 
five dollars,’ he said carelessly. 

“*That’s a little more than I want to pay,’ 
I returned, toying with the bag. ‘I didn’t 
want to go over fifty dollars.’ 

“He cast a look of contempt at me and 
threw the bag back in the case with its fel- 
lows. Then he turned away to more profit- 
able patrons, and there seemed nothing left 
for me to do but leave the store. 

“This was anything but salesmanship. A 
salesman would have convinced me that it 


-domestic goods: 


was to my interest to spend $75 rather than 
$50 on the basis that the quality of the 
higher price bag more than covered the dif- 
ference. But this haughty person reminded 
me of some of the hotel clerks around the 
country. His method is to browbeat the 
patron into paying the price demanded. 
This salesman will go far in the jewelry 
trade—that is, he will go from one store to 
another, holding no job longer than it takes 
the boss to learn his methods. He is not 
susceptible to teaching. 

“I almost bought a beaded bag at my sec- 
ond visit, which was to a very substantial 
establishment down the street from the first. 
The salesman was courteous, but lost the 
sale because of lack of knowledge of the 
goods. He assured me that a certain bag 
was imported, when it was obvious that it 
was American-made. I do not at all hold 
that a foreign-made bag is any better than 
those produced in this country, but I do 
believe that it pays to tell the truth in sell- 
ing. There is a good talking point behind 
Absence of import tax. 
This salesman either didn’t know or mis- 
represented the facts. I corrected him in 
as friendly fashion as I could and left the 
store without buying. Perhaps this young 
man, who seemed to show a good deal of 
promise, will read up on beaded bags as a 
result of my visit. 

“I bought a very handsome bag for $100 
on my final visit of the day—and hired a 
saleswoman. It was in a department store, 
which I tried as a last resort. The young 
lady was courteous, she knew her line, and 
she could sell. She explained how tedious 
it was to make these bags by hand, and 
added that the cost of the labor on a $25 
bag was practically the same as on a $100 
bag. This was the argument which sold 
me on the higher-price purse. As a clincher, 
she took me out into the lobby of the store, 
where I could see the bag under natural 
light, and get a better idea of the color than 
in artificial illumination. 

“T took my wrapped parcel, handed her 
my card and invited her to call on me. I 











138 


THE JEWELERS’ CIRCULAR November 17, 1929, 








The Home of Nawco Watch Cases 






















GIFTS THAT LAST 7 


—, © --G 




















FOR SECURITY 





20 YEAR CASES 





BILLED THROUGH JOBBERS ONLY 


North American Watch Co. 
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he did a good deal of thinking in 
to discover just why one of the 
largest jewelers in the city was buying 
headed bags in a department store when he 
had a host of them in his own establishment. 
If I know this young woman, however, she 
reached the correct answer without any 
help. She called on me that night, and the 
department store lost a very competent 
saleswoman. I have installed her in my 
own bag department, and she is making 


jmagine s 
an effort 


good. ; 
“The moral is that more effort must be 


expended on salesmen than ever before. 
Their lack of development is as much the 
fault of the proprietor as any one, and jew- 
elers must look the facts in the face and 


remedy them.” 





Jewelers’ Research Bureau Announces 
New System of Accounting 
for Jewelers 





HE following letter has been sent out 

to members of the American National 
Retail Jewelers’ Association by H. Victor 
Wright, director of the Jewelers’ Research 
Bureau. The new system of accounting pre- 
pared for jewelers will undoubtedly prove 
of great help and convenience: 


To the Members, American National Retail Jewel- 
ers’ Association. 

Gentlemen—The Jewelers’ Research Bureau 
takes pleasure in advising you that by the time 
this letter reaches you a ‘‘Complete Manual of 
Operating Accounts,” illustrated with forms and 
records (double-entry), especially designed for 
retail jewelers, will be ready for distribution, 

This will be a well-bound book of*over 112 
pages, compiled after months of study and investi- 
gation by the Jewelers’ Research Bureau iin co- 
operation with the Harvard Bureau of Business 
Research, and approved and endorsed by the well- 
known firm of Marwick Mitchell & Co., account- 
ants and auditors, of New York City, with 25 
branch offices in the principal cities of the United 
States. 

This firm will be prepared to assist those jewel- 
ers who desire to install the system, through ar- 
rangement with the respective branch éffices of 
the company. 

Only a limited number can secure copies of 
this first edition, and those desiring to avail them- 
selves of the opportunity should order immedi- 
ately. 

Not only does this Manual place at the disposal 
of the retail jewelers of the country an account- 
ing system which is based upon the practical ex- 
perience cf the trade and which would have cost 
the individual jeweler many hundreds of dollars 
to secure, but it emplcys a standard definition of 
terms, based upon the recomemndation of the 
Harvard Bureau of Business Research, which will 
serve as a basis for the statistics which the Har- 
vard bureau is accumulating in our behalf. 

The forms necessary for maintaining this sys- 
tem (ordered in large quantities but furnished in 
such quantities as may meet individual require- 
ments), will be supplied at actual cost, as a fea- 
ture of service upon the part of our bureau— 
thereby effecting a very ccnsiderable saving for 
those who avail themselves of the opportunity. 

This Manual should be in your hands in time to 
allow for its careful study and the ordering of 
such forms as may be desired for the coming 
fiscal year. 

If you are a subscriber to our Sustaining Mem- 
bership Fund for Research Work, a copy of this 
Manual will be mailed to you without charge, but 
otherwise your order should be accompanied by a 
remittance of $5. Very sincerely yours, 

JewELers’ RESEARCH BurREAu, 
By H. Victor Wricut, Director. 








Elmer E. Bost has moved from Warsaw, 
Mo., to Tampa, Fla. 


THE JEWELERS’ 


CIRCULAR 


139 











Stores, Like Men, Must “Put 
Up an Attractive Front” 

















“put up an attractive front.’ The ad- 

vice given by an old salesman to his 
son can be applied very aptly to retail 
jewelers in regard to their jewelry stores. 
Store fronts may be inviting or repelling. 
An unusual amount of ingenuity, architect- 
ural craftsmanship and advertising and sell- 
ing thought are put into a store front now- 
a-days. You will find this to be a fact in 





NEAT STORE FRONT OF E. J. 


every line of industry in which the retailer 
is an important factor. 

To get a store front which is distinctive, 
novel, attractive and which with all these 
attributes will display merchandise in an 
inviting, alluring way is the end sought by 
scientific merchandisers. Store front man- 
ufacturere have at their beck and call an 
efficiency department whose purpose is to 
study the amount of space at the merchant’s 
disposal and make the most of .that space 
as an advertising and selling factor. 

The best store front man will naturally 
build a store front that is as attractive as 
the space at his disposal will allow. He 
won’t build a square window if the space 
is better adapted for an off-set window; 
he won’t build two windows if the space is 
better adapted for one window. He will 
have in mind a multitude of conditions 
which affect window displays. 

Therefore, when you are having your 
store front altered, see that your store front 
man submits to you ideas and designs 
which suggest not only good cabinet work 
but show window selling ability. A good 
proportion of your rent goes for your show 
window and this space must pay you well 
for your investment. 


Capable advertisers study well the copy 
which they put in their newspaper or mag- 
azine space for which they pay so much per 
agate line and, likewise, capable merchants 
should study ‘well the window, which is 
only another form of selling copy which 
they put in their store. 

The store front of E. J. Scheer, Roches- 
ter, N. Y., is shown on this page. The 





SCHEER, ROCHESTER, N. Y. 


windows are of medium size. The dis- 
plays are changed frequently, small objects 
being kept well in front. The window on 
the right shown in the illustration contains 
a display of the King Albert pattern of 
flatware. A special display of watches oc- 
cupies the ‘window on the left. Mr, Scheer 
believes in quoting prices in his displays, 
because, he says, they stimulate sales. This 
is proven, he claims, by people who come in 
and ask for the merchandise after seeing 
the display with the price ticket. He ad- 
vises the use of price cards of small size. 
The floor of the windows shown is decor- 
ated with white silk. 








G. W. Palmer & Son, Rockland, Me, 
have leased the Singhi block on the corner 
of Main and Winter Sts., and will occupy 
the store on the ground floor soon after 
the first of the new year. This concern 
is one of the oldest jewelry firms in the 
city and has been a tenant of the Burpee 
block since it was constructed in 1869. G. 
W. Palmer, son of the founder, is at the 
head of the concern. The Palmer lease of 
the Singhi block is for 10 years with a 
renewal privilege of 10 years more. i 
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A Popular Christmas Gift Set 





A combination of a silk guard and 





in a handsome folding case. 





While the illustration shows the safety type of Waterman’s Ideal Fountain Pen, any 
type or style of short length holder can be used, and there is a variety of silk guards with 
either silver or gold mountings to complete the set. 


The case is neat and substantial. It is covered in blue imitation leather and lined with 
moire silk to harmonize. 


The utility of the silk guard in connection with the pen makes the set a practical and 
useful outfit. 





094214v—0501 set with safety type pen $8.00 
095214v—0501 set with self filling type pen $7.50 





L. E. Waterman Company 
191 Broadway, New York 


17 Stockton St., San Francisco 129 So. State St., Chicago 24 School St., Boston 
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How a Woman's Selling Instinct Put New 
Life in an Old Business 


Written Expressly for The Jewelers’ Circular by A. E. Edgar 




















_ 
— 


(Continued from issue of Nov. 10) 


6¢] ET me have your pencil, Evelyn.” May 
L Holden turned the card over and 
wrote rapidly on it the following: 


SOLD—O pal finger NR iinewnxs $100.00 
(Sold to Donald Blakely) 
sOLP—Pearl Necklet 
{Sold to Father for Christmas gift) 
She paused a moment before handing the 
card back to Evelyn, then said, as her 
friend read the words she had just written, 
with wondering eyes, “It’s up to you to see 

that the dates are added”. 

“Oh,” sighed Evelyn in the abundance of 
her relief. 

“Silly, ever since you sold father that 
opal pin and became a business woman all 
of the girls have been telling you just what 
they wanted most—so that you’d see that 
they got them, if you could.” 


HE girls left the store arm in arm, the 

one relieved and happy and the other 
pleased at her strategy, and that of her 
friends. 

“Oh, daddy, what a lovely pin,” exclaimed 
Evelyn Goldsmith, as her father opened the 
package he had just received by parcel 
post, taking it out of his hand and holding 
it up to the light so that she might see the 
fire in the depths of the opal peeping out of 
the little nest of diamonds surrounding it. 
“Ain’t it a perfect beauty,” she murmured, 
forgetting all the rules of grammar in her 
ecstasy over the bauble. Setting it against 
the “V” of her gown she tried to get an 
adequate glimpse of its effect. “I wish I 
wasn’t a jeweler’s daughter then I might 
have more jewelry,” she said pettishly, then 
her mood changing swiftly she cried, “Oh, 
daddy, forgive me. I really didn’t mean 
that. I get all the jewelry I ought to 
have, but the pretty things make me lose 
my mind. 

‘TI wish May Holden could see that pin, 
daddy, she’s just crazy over opals and 
they’re her birth stone, too, she was born 
in October. I’m going to bring her in,and 
have you show it to her. I think she could 
get her father to buy it for her birthday,” 
and Evelyn Goldsmith already felt like a 
bonafide saleslady. Then a mercenary idea 
struck her, and she asked, “What’ll you 
give me, daddy, if I sell that pin to May?” 

“Child, child!” chided her father. “I’d 
give considerable to have Mr. Holden buy 
that pin for his daughter, but I would 
never forgive myself if I allowed my 
daughter to tempt her chums to buy from 
her father.” 

“I don’t think that would be wrong, 
daddy. You expect your friends to buy 
your wares, why shouldn’t I expect mine to 
buy them. They’re mine as much as they 
are your’s, daddy, really they are, because 


you said the other day that everything 
you owned was mine.” 

“That’s so, child. But there’s still a dif- 
ference. My name appears over the door 
as sole owner yet.” The pause was 
efloquent of what Goldsmith would have 
liked to have happened. He had always 
longed for a male child so that he might 
follow in his father’s footsteps, but he 
loved his daughter just as sincerely as if 
she had been a boy. In fact, ever since 
his wife had died five years ago he had 
been not only father, but mother and com- 
panion to her. 


THE jeweler had ventured into business 

for himself 15 years before this with a 
few hundred dollars saved from his hard 
earned wages as a salesman. During these 
years the business had prospered as the 
average prosperous business prospers—not 
enough to make it unnecessary for the 
owner to remain in close touch with its 
affairs. In fact, he had an average busi- 
ness. He was mid-way between the failure 
and the really successful merchant. Com- 
fortably situated, probably would express 
his standing. He met his bills promptly 
when due, saw his capital investment in- 
creased slightly each year and lived com- 
fortably, not extravagantly, enjoying the 
average things in life, 

His daughter was now twenty years of 
age. She was housekeeper for her father 
in the little house a few blocks away from 
the store. Being vivacious and attractive 
she had the entré into every house in the 
little city of Farnum, whose ten thousand 
souls lived the average life of the average 
small city. Her one wish, not yet grati- 
fied, for she was sensible and did not de- 
sire those things she knew were beyond 
her reach, or out of her possible reach, was 
to “clerk in her father’s store”. She 
thought she had ability as a business woman 
and knew she had ambitions along that 
line, 

Goldsmith employed a saleslady whose 
increasing salary had become a menace to 
his net profits but he obstinately refused to 
have his daughter take her place. “No, 
my dear, you must not think of that for a 
moment,” he had finally said, “you do not 
realize how ‘much you will lose by such 
an arrangement. Why, child,” he forgot 
that she ‘was no longer a child but a wo- 
man grown, for she was still his baby girl 
in all his thoughts, “you would be tied to 
the store for so many hours each day, day 
in and day out, you would miss the en- 
joyment of all the bright, sunny days, 
you'd feel too tired at night to enjoy 
social pleasures and finally become a worn- 
out drudge.” 


VELYN had rebelled at this dictum and 
brought every argument at her dis- 








posal to combat the statement of her 
father, and still planned to take her part in 
the future of the firm of Goldsmith & Co. 
The “& Co.” she added to the familiar 
name over the jeweler’s door. As _ she 
noted the pause in her father’s statement 
she said, “You're right, father, I’d be 
ashamed to do such things, only the thought 
came to me spontaneously and I expressed 
it before I realized what it meant. I 
guess you'll have to have a new sign made 
to read, ‘Goldsmith & Co.,’ so that I can 
sell some goods for you, because I’m going 
to do it some how, some day”. 


HE® father smiled benignly upon her 

as she swept out of the door, as a 
father should who has an only child. He 
continued to smile as he checked and 
marked the shipment he had received, 
placing each article in stock where it would 
show up to the best advantage, but failing 
altogether to note the significance of his 


. daughter’s revelation that Holden’s daugh- 


etr “was just crazy about opals.” 

He had finished his task and was think- 
ing of other things when his daughter re- 
turned, bursting into his presence like a 
whirlwind. 

“Daddy, Daddy! I’ve got it. Just the 
thing. You will put ‘& Co.’ after your 
name ‘when I tell you,” she exploded while 
the astonished jeweler actually gasped in 
astonishment. “Read that, daddy,” she 
continued, handing a crumpled piece of 
paper over the counter to her amused 
parent, 

“Why, what’s this?” he asked as he 
spread it out and put on his glass the more 
readily to read the hastily written words. 
He soon found that it was in the form of 
a letter, whose ‘words began to take shape 
as sentences which filled his veins with 
fire. He was not too old to recognize a 
good selling plan when he saw it, nor was 
he too stubborn to use it when it was so 
easily demonstrated as_ practical. The 
letter read: 


Dear Sir: 

You no doubt dread the ordeal of 
making a suitable purchase for your 
daughter's birthday. Besides the loss 
of time you will be harassed with the 
doubt that you have chosen unwisely. 
These things need no longer disturb 
you. 

Miss Evelyn Goldsmith has been 
engaged to place her services in an 
advisory capacity at the disposal of 
our patrons. Appointments for con- 
sultation may be made by phone. 

Al woman knows the desires and 
needs of women. A woman knows to 
the last minute the styles in vogue. 
A woman knows the fitness of an 
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FAVORED FAN 


Prominent jewelers throughout the 
country are enthusiastic over the in- 
crease in business following a display of 
STEINMAKE Ostrich Feather Fans. 
Skilful French craftsmen design and 
fashion STEINMAKE fans in new 
and exclusive styles, and in an unlim- 
ited range of colors. Recent importa- 
tions of individual handles include 
models of real amber, shell and pearl, 
and a number jeweled and inlaid. 


Special colors dyed without additional 
expense. 


Descriptive Catalogue sent free upon request. 
Order Now for Holiday Trade 
J. A. STEIN 


7 East 37th Street, New York 
Established since 1882 





ToL 
LEO 


iPr, Ate ale 
Saas 


am am oe 


EF 


SS ema 


PE SS SSeS See eee, 





November 17, - 


If It’s a Clock, See Us. 
NEVER-WIND 


The Care-Free Clock 
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After 300 years the nui- | 

sance of clock winding is | 

ended! 

Never-Wind is the first } 

fundamental advance in | 

time keeping in 300 years. { 
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The clock that is never 
wound! 





See Current Issue of Saturday Evening Post. 
Retails at $35. Costs You $21 Less 6%. 


Remember, this is the new and handsome model 
—larger and more beautiful than the smaller 
which has been discontinued. 


J. J. SCHMUKLER 
133-35-37-39 Panny " New York : 














DIGNITY 





Manufactured by 
Breslavsky Bros., 41 Maiden Lane 
Skaletzky & Schutte J. Levine & Bro. 


61 Beekman St. 106 Fulton St. 
Goldfarb & Friedberg F. Koshers 
336 Canal St. 10 Kenmare St. 


New York 
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Storekeeping Department 
——— 

article. ° A woman knows many things 

mere men can never fathom. 

This new service will in no way add 
to the cost of our merchandise, but 
will add much to its value to our 
patrons. Yours sincerely, 

GOLDSMITH & Co. 








“J BELIEVE you have real business 
ability, for the plan you have devised 
will give a real service to many patrons,” 

“But, daddy, that’s not all of the plan, 
just sending out letters like that and wait- 
ing for appointments,” explained his 
daughter hurriedly. “T will follow up that 
letter with another, or a call, either by 
phone or in person. I’m to be a real sales- 

rson, not merely a nominal one.” 

“Child, child!” he chided gently, for he 
saw as never before the desire of the girl 
to help him in his business. He saw how 
her young ideas and his experience could 
work together for the good of the business; 
how her knowledge of the needs and de- 
sires of the young women she met daily 
could be turned to advantage, legitimately, 
of course. 

“Not ‘child’ any longer, daddy,” she ex- 
claimed, “you'll see. I'll make so many 
sales that ‘we will have to get a bigger 
store. Oh, daddy! please call me partner, 
for I’m really going to be one of the firm 
some day.” 

The old jeweler looked down at the 
pleading face laid against his breast, 
breathed a sigh, and said, “Yes, partner.” 
Slowly bending forward he kissed her 
brow and murmured to himself, “A woman 
knows”, 





Making the Cranks Help 


HERE is a certain class of people who 

are very fussy and particular. In fact 
they are cranks. They are extremely hard 
to please. These are good people to study. 
If they can be pleased it stands to reason 
that everyone else can readily be pleased. 
The volume of business done depends to a 
very great extent upon the degree to which 
the customers are pleased. Therefore, it 
pays to study these cranks. Most of these 
people are mere extremes of a large class 
of customers. They differ from them main- 
ly in that the crank is more courageous and 
more outspoken than the general run of 
people. The crank insists upon satisfaction. 
The general run of people may make no 
complaint but merely go elsewhere to make 
purchases next time. 

For reasons such as these it pays to talk 
with these cranks, to get their ideas, to ask 
for their opinions. Good business building 
suggestions can be secured in this way. 
The crank also is likely to be a person who 
is more than willing to give advice and who 
is flattered when he is asked for his opinion, 
which usually is an opinion that he himself 
at least values very highly. Ordinarily 
cranks are a nuisance. They are always 
likely to be expensive customers unless they 
can be used. The best way to use them is 
to study them with the view of finding out 
what other customers are thinking. To 
study them with the view of finding the 
weak spots in the business policy. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























For the Holiday Trimmed Window 

LLUMINATED clock dials can be used 

to good effect by jewelry merchants who 
plan holiday trims of a decorative nature 
that include in their exhibition a small 
Christmas tree or other similar embellish- 
ment. One of these clocks can be placed 
beneath or aside of the tree along with a 
brief card containing these words: 





HELP SANTA CLAUS FIND HIS 
WAY— 


SET ONE OF THESE CLOCKS IN 
YOUR PARLOR ON CHRISTMAS 











Especially striking is the adoption of one 
of these clocks in this manner when placed 
in a window display which is dimly lighted 
at night to give a holiday effect, as the 
clock placed in a dark corner of the window 
will give a good account of itself and serve 
good means for holiday display—C. T. H. 


The Sales Value of a Story 

PPHERE are some things people buy be- 
cause they are low in price. There are 
others they buy because they know some 
story about them. One man buys a watch 
because he knows that it is of good quality 
and sells at a fair price. If he thinks there 
is a chance that the price will come down 
he will wait a while before buying. He is 
merely buying value. There is nothing else 
that influences the sale. That same man 
enters a second hand book store. There he 
finds a small worn out book that looks to 
the average person as poor value at fifteen 
cents. He asks the bookseller the price and 
without a moment’s hesitation writes out a 
check for $150 in payment for it. Why does 
he do this. Physically there is nothing 
about that book which is worth anywhere 
near that amount. However, this man 
knows a story about the book which makes 
it ‘worth to him all that he has paid for it. 
If he did not know the story it would have 
practically no value for him. It is what he 
knows about the book and not what the 
book actually is that determines the price 
that he and many others are ‘willing to pay. 
This is an extreme case of the value of 
a story as a sales point. The jeweler has 
a whole store full of goods about which he 
can tell exceedingly interesting stories, The 
value of precious stones, especially of in- 
dividual stones, is determined to a certain 
extent by the stories that are told about 
them. This year stories that can be told 
about colonial designs in silverware and 
jewelry, the history of the designs, ‘what 
they signify, etc., are especially effective. 
Now when business is not especially brisk 
it will be worth while to learn some of 
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these stories and tell them to the purchasers.. 
These purchasers as a result will be so 
pleased with their purchases that they will 
tell these stories to their friends and new 
purchases will result. The more interest- 
ing, exciting and true the story that can be 
told, the more pleased will be the pur- 
chasers and the larger their number, 


Feature Novelties 

HEN people reduce buying to the min- 

imum in the hope and the expectation 
that prices are going to fall still more, they 
reduce their purchases of the staples to a 
far greater extent than they do on anything 
else. They have come to know the selling 
points of the staples. Prices on these goods 
mean more to them than they do on novel- 
ties and new things. Because of this fact, 
the jeweler ‘who desires to get the greatest 
number of people into his store will do well 
to feature in his windows and his advertis- 
ing something new and novel rather than 
something staple. The more new and novel 
it is, the more it fits in with the times, the 
greater the opportunity in the line of sales 
it offers. Once the people are brought into 
the store, it depends upon the salesmanship 
of the clerks how much they will buy. The 
hard thing these days is to get them into 
the store. 

A new, novel and artistic style of initials 
on silverware and watches tends to make a 
person forget the prices of the silverware 
and watches. Regardless of what it is, 
however, there must be something new and 
novel about that ‘which is used to attract 
people to the store if they are to be attracted 
at all. If this can be connected with some 
present day fad, or if it can be developed 
into a fad sales will increase in similar pro- 
portion. It is well to bear in mind that 
people are buying more ouija boards than 
ever before even though they may be going 
without shoes and are spending less money 
for wedding and birthday presents. Today 
it is the fad, the novelty, that seems to 
count more than the necessity. People are 
waiting for necessities to fall in price, yet 
when they are exposed with sufficient skill 
to the temptation of buying those things 
they should buy and know that they should, 
they may not be able to resist the tempta- 
tion. Therefore, it is worth while getting 
them into the store and displaying the goods 
more effectively than they have ever before 
been displayed. F.R. 





An Awful Death 





It was a Scotchman’s first trip to London, 
although he was no longer young. 

One afternoon he lingered to listen to a 
small but hardworking band of alleged mu- 
sicians who were performing on a small 
side street. 

When the “selection” was ended, the 
Scotchman approached the leader of the 
orchestra and asked bluntly: 

“Whit’s the name o’ that tune ye’ve jis’, 
played?” — 

“The Death of Nelson,’ sir,” replied the 
musician promptly, with visions of large tips 
and requests for encores. 

“Weel, mon,” replied the other, as he 
shook his head and moved off, “a’ I can 
say is ye gave him an awfu’ death!”—The 
Dominion. 
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F we could only see a 1900 auto- 
mobile with clumsy, unattractive 
body and unreliable motor, 

alongside of a 1920 model, beauti- 
fully designed and perfectly 
motored, the development in the 
automobile industry would be quite 
clear. | 


Very few people notice that the same 
thing has happened in the watch 
industry. Wadsworth national ad- 
vertising is telling the public about 
the progress in watch case design- 
ing. 


THE WapswortH WATCH CASE Co. 
DayTON, KENTUCKY 


New York OFFICE CHICAGO OFFICE 
17 MAIDEN LANE 31 N. STATE St. 






































Uj 


AS 





























Terms Watchmakers Ought 


to Know 





(By T. D. Wricut, in the London Horological Journal) 

















(Continued from issue of Nov. 10.) 

Judgment is required in selecting a lubri- 
cant adapted to the pressure at the rubbing 
points. ‘When the pressures are great a 
comparatively thick oil is necessary, a thin 
one would be squeezed out. When the 
pressures are very small a thin oil is re- 
quired. By using a very thick oil to the 
balance pivots of a small watch the adhes- 
ive resistance might almost be sufficient to 
stop the watch. 

The force with which friction resists 
the motion of one surface over the other is 
found to be equal to the force pressing the 
surfaces together multiplied by a number 
which is found by experiment. This num- 
ber—it is always a fraction—is called the 
coeficient of friction. It may be found ex- 
perimentally as follows: 

Suppose we wish to determine the coeffi- 
cient of friction between brass and steel of 
a definite degree of smoothness. Fix a 
plate of brass of the required smoothness 
perfectly horizontal, on it rest a slide of the 
steel similarly smoothed on its under side, 
rest weight on the slide, and over a pulley 
fixed at the end of the brass shelf or plate 
pass a cord having one end fixed to the slide, 
the other terminating in a scale pan, in 
which you place weights sufficient to just 
keep the slide in motion on the plate. The 
pressure between the surfaces is equal to 
the weight of the slide itself together with 
the weights placed on it, the force of fric- 
tion is represented by the weight of the 
scale pan and the weights in it, which to- 
gether have just overcome the friction. Sup- 
pose the weighted slide is exactly 7 Ibs., 
and the pan with its weight is just 1 Ib., 
then the pressure is 7 Ibs. and the force of 
friction 1 lb. If we now increase the weight 
of the slide to 14 lbs., we shall have to 
increase the weight of pan to 2 lbs., and we 
find that in the same proportion as we in- 
crease the pressure so the force necessary 
to overcome friction will be increased, thus 
proving the truth of the first law, “the force 
of friction is directly proportional to the 
pressure.” ‘With these two materials, so 
long as the smoothness of their surfaces re- 


mains unchanged, we find that the ratio 
between friction and pressure remains con- 
stant. The coefficient of friction states the 
ratio in the form of a fraction, the force of 
friction being the numerator and the press- 
ure being the denominator. In the for- 
going example the coefficient of friction 
ae 
= — = — = .143, and when we have de- 
24 7 
termined this ratio we know that whatever 
the pressure may be we can determine the 
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FIG A. 


force of friction by multiplying the pressure 
by the coefficient. In this particular case 
the force with which friction is resisting 
motion is equal to one-seventh of the force 
of the pressure between them. Brass and 
steel surfaces as finished in ordinary ma- 
chines have a co-efficient of friction aver- 
aging .14, therefore if the pressure = 100 
lbs., the force of friction = 100 K 14 = 
14 Ibs., if pressure = 12 lbs. friction = 12 
< .14 = 1.68 lbs., and so on. 

Read the articles, in some standard work 
on Mechanics, on the foregoing subjects. 

Friction between a pivot and its bearing 
is a resisting force, acting at the circum- 
ference of the pivot. As it is directly pro- 
portional to the pressure there we should 
arrange the train, as far as may be practic- 
able, under such “orders” as tend to reduce 
the pressure. 

Altering the size of a pivot does not alter 
the force of friction if the pressure and the 
nature of the surfaces remain the same. If 
we use a very short pivot, although the total 
pressure, and therefore the total friction, 
remains the same, the pressure is distrib- 
uted over a very small area, therefore the 
pressure per square inch is increased, and 
both pivot and bearing wear quickly. 

If we use a long pivot the pressure per 


square inch is less, and there is less tendency 
to wear, but as the pivot has to be oiled, the 
effects of adhesion would be greater. In 
altering the diameter of a pivot, although 
we do not change the force of friction we 
do alter its effect. The same force acting 
at the circumference of a large pivot has a 
greater checking effect than when acting at 
the circumference of a small one. The 
effect of friction, or the “moment of fric- 
tion,” is directly proportional to the diame- 
ter of pivot. Considered as a question of 
“work,” the same result appears. At each 
complete rotation the work done against 
friction = the force of friction multiplied 
by the distance round the pivot—that is, by 
the circumference; as this is always pro- 
portional to the diameter we find that the 
effect of friction varies directly as the diam- 
eter of pivot, but is not changed by altered 
length, 

Effect of adhesion considered apart from 
the effects of solid friction, varies directly 
as area of surface exposed to its action. It 
is, therefore, proportional to length, and to 
diameter of pivot. 


Although not applicable to every case, it 
is a fairly good general rule to make the 
diameter of pivot as small as is consistent 
with the necessary strength, and have the 
acting length equal to the diameter. Fric- 
tion at all the rubbing parts of a machine 
is productive of wear, and “dissipates en- 
ergy ;” we can never do away with it en- 
tirely but we do aim to reduce its effect as 
far as may be practicable, and also endeavor 
that its influence shall remain constant. 

Let f = the force of friction, P = the 
pressure of the pivot against its bearing, 
“ = the co-efficient of friction, then f = P#. 

Let d = diameter of pivot, and N = the 
number of rotations it makes. The distance 
of rubbing per turn = the circumference of 
pivot = d™, and the work done against fric- 
tion during N turns = Ped™N. 

In some ways friction renders valuable 
assistance; the parts of a machine would 
not hold together if it were not for friction. 
Suppose we could make an ordinary three- 
quarter plate watch of some perfectly fric- 
tionless material, as we turned it about the 
hands would fall off, the cannon pinion and 
set-hand arbor drop out, the pallets and 
lever turn on their staff, all the pins would 
fall out, and the screws come out of their 
holes, for their own weight would cause 
them to roll down the “inclined planes” and 
drop out. All these things are kept in their 
proper positions by friction. 

Capillarity is that attractive property that 
causes liquids to rise in small tubes, or 
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WATCH GLASSES 


~ REDUCED IN PRICE! 











NEW PRICES—NOW IN EFFECT 
Black Shield V.T.F. Brand 
sient Gross Dozen Gross Dozen 
SEED MENB ES Se calicni sd ow Abb onS Esk cise 6.00 0.60 d ; 
IEC OYCA i reas wre . .50 ye ae 
ae 8.00 75 Site ee 
IID ns inn'ebs eas oe cotd dau eeend 15.00 1.35 18.00 1.65 




















BLACK SHIELD 
WATCH GLASSES 


Highest Quality 
Lowest Price 





ENDORSED BY LEADING JEWELERS EVERYWHERE 








Centralia, Ill. 
Swartchild & Company, 
Chicago. 
Gentlemen: 

I find your Black Shield crystals measured by the Mod- 
ern Metric System quite an improvement over the old sys- 
tem and am glad to recommend them. 

In using your glasses I have been able to eliminate the 
grinder and cement. You are to be congratulated for adopt- 
ing such a splendid system which results in our mutual 
benefit. 

Yours truly, 
(Signed) C. A. Schifferdecker. 


Roanoke, Va. 

Swartchild & Company, 
Chicago. 
Gentlemen: y 

To show our appreciation and what we think of your 
Black Shield watch glasses and how they are gauged, we 
are sending you herewith a watch glass order which we 
would like to have you fill with your Black Shield brand 
as follows, etce., ete. 

Yours truly, 
(Signed) Rankin Company. 








Beaver Falls, Pa. 
Swartchild & Company, 
Chicago. 
Gentlemen: 

I find the metric system in Black Shield watch glasses a 
great help to me in fitting crystals to bezels. A great ad- 
vantage comes with the accuracy of measurement and the 
superior quality possessed by Black Shield. 

If more jewelers would lay stress to the metric system as 
their gauge for watch glasses, one of their great problems 
would be solved. I hope the entire trade will quickly 
adopt the standard metric system. 

Yours truly, 
(Signed) Hantman’s. 











Decatur, II. 
Swartchild & Co., 
Chicago, II]. 
Gentlemen: 
Our Mr. Post Sr. does almost all of our watch glass fit- 
ting, and says he is more than pleased with the results 
gained from fitting your Black Shield Watch Glasses. He 


‘never has any trouble and says they “fit perfectly.” 


Please fill the enclosed order for Watch Glasses with 
your Black Shield brand. 


Yours truly, 
(Signed) H. Post & Sons. 





SWARTCHILD & COMPANY 


World’s Largest Watchmakers’ and Jewelers’ Supply House 


29 East Madison St. 


CHICAGO 


ILLINOIS 
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ween plates that are close to one an- 
other when the liquid is of such a nature— 
i] or water—that it wets solid surfaces. 
tT we place a small tube in oil or water 
the liquid will rise inside the tube above 
the level of the surrounding liquid, it will 
rise higher the smaller the tube is, its sur- 
face will assume a concave form, rising 
highest where it touches the side of the 
tube. It will also rise up the outside of 
the tube in a similar way, but not so high 
as it does inside. If we place two plates of 
glass or metal in the liquid, two of the ver- 
tical edges touching, the opposite edges 
being separated a short distance, the liquid 
will rise between them in a hollow curve, 
highest where the plates are closest. 

Take a sheet of blotting paper, or a piece 
of salt, and hold one edge in a vessel con- 
taining ink, capillary attraction will at once 
cause the ink to overcome the pull of 
gravity and rise to a considerable height. 
We take advantage of capillary attraction 
and are able to supply our pivots and other 
rubbing surfaces with a store of oil. At the 
end of each pivot a saucer-shaped sink or 
“chamfer” is cut in the plate or jewel, in 
which oil is placed; from this little reser- 
voir the pivot by capillary attraction draws 
its supply of oil as required. The oil sink 
should be large enough to hold sufficient for 
a year or two—as long as the oil will keep 
clean and good. The adopted sizes are the 
results of practical experience, but it is 
better to have them a little large and deep 
than small and shallow, because they should 
never be quite filled. If they are, the sur- 
rounding surfaces of the plate will attract 
the oil and draw it away from the pivot. 

Oil will easily be drawn away from a 
shoulder by any larger surface that is very 
close to it, but it does not easily turn round 
sharp corners, 
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To Regulate Watches 
CCORDING to Trade Commissioner 


Groves, writing to the Department of 

Commerce from Zurich, Switzerland, a dis- 
covery described as being capable of revo- 
lutionizing the watchmaking industry has 
just been announced by C. E. Guillaume, 
director of the International Bureau of 
Weights and Measures. A __ successful 
method of regulation, remedying the varia- 
tions in time of a watch due to the expan- 
sion and contraction of its parts caused by 
variations of temperature, is the result of 
Mr. Guillaume’s invention. 
_ This so-called “secondary error” has al- 
ways been one of the great obstacles in the 
attainment of perfection and precision in the 
watchmaking industry, and if this difficulty 
is overcome the watchmaking industry 
should receive considerable impetus, owing 
principally to the simplifying of the process 
of regulation. 

The chief feature of Mr. Guillaume’s new 
process is a change in the alloy used in the 
compensating parts. The minimum expan- 
sion of nickeled steel was found to be in- 
creased by the addition of 12 per cent. of 
chrome as. well as a very small quantity of 
tungsten, manganese, or carbon. By mount- 
ing a spiral of this steel-nickel-chrome alloy 
in the watch, according to Mr. Guillaume’s 
announcement, the problem of compensation 
has been solved and the “secondary error” 
removed. 
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New-School Watchmakers Have Many Oppor- 
tunities, Says This Writer 











Written Expressly for The Jewelers’ Circular by J. J. O’Hare 














REVIEW of the science of watchmak- 

ing and time measurement compels 
one to admit that in our time we have con- 
tributed comparatively little to the results 
attained by the old masters. An analysis 
of almost any accurate watch will prove 
that it has been laid out on the principles 
we find in Saunier’s and Grossman’s works 
of years ago. Undoubtedly this can be 
traced to the fact that here in America we 
have but few men who might be termed 
expert horologists. Robert F. Nattan, of 
THE JEWELERS’ CIRCULAR, in his article, 
“The Ingenuity of the Watchmaker” 
(Scientific American, May 1, 1920), says: 
“We do not in this country emphasize 
horological education as is done in Eng- 
land, Switzerland and France. As much 
attention is devoted to horology abroad as 
to law and medicine in this country.” The 
truth of this statement will be vouched 
for by watchmakers of today and yesterday 
and especially by those employers who ex- 
perience difficulty in obtaining efficient 
watch repairers. 

When one thinks of the meager and 
limited means of obtaining the necessary 
knowledge and- training possessed by 
watchmakers of the old school one can 
understand why we have not advanced as 
rapidly as we might. In the past the 
watchmaker started as:a boy in a factory 
or jewelry store. Suppose he started in a 
factory. He acted in ‘the capacity of an 
errand boy for at least a year. Work on 
several minor operations followed this and 
then some sub-assembly work at which he 
became expert. There,: in most cases, his 
progress stopped, for by that time he had 
assumed matrimonial résponsibilities which 
prevented his making the necessary sacri- 
fices required to gain a thorough knowl- 
edge of the finer and intricate parts of the 
work. Perhaps he started as a boy in a 
jewelry store, where his duties for the first 
few years were confined to sweeping the 
store, cleaning show cases and polishing 
silverware. Eventually ithe work of clean- 
ing watch cases and inexpensive clocks be- 
came part of his duties. After a prolonged 
period at this, the store method of how to 
clean and repair watches made a watch- 
maker of him. ; 

Until recently, the majority of watch- 
makers have learned the work in Europe. 
Occasionally, an apprentice would cultivate 
the friendship of one who, in a short time, 
would impart a technical knowledge that 
would ordinarily take years to obtain. 
Taking into consideration the methods of 
the old school and its limitations we can 
account for the lack of progress. We can 
also account for that class of so-called 
watchmakers, a detriment to the trade, 
who clean a watch, after a fashion, and 
then, if it fails to perform, merely tinkers 
with it, knowing little or nothing of the 
basic principles of escapement or horology, 
returning the movement very often in a 


worse condition than when it came into 
their hands. . 

But now conditions and methods are 
rapidly changing and agreeably so. Em- 
ployers of watchmakers realize that they 
can no longer depend upon the European 
supply. The number of skilled and experi- 
enced watchmakers has decreased yearly 
and the demand for this class of artisan 
is increasing at a rapid rate, due to the 
large increase in the demand for watches, 
clocks and delicate machinery of all kinds. 

These conditions have induced the lead- 
ing watch companies of the country to 
adopt measures they should have thought 
of years ago. The Keystone Watch Case 
Co. is now giving young men a thorough 
and intensive training in watchmaking. An 
attractively printed announcement sent out 
by the Waltham Watch Co. calls attention 
to the firm’s new “Watch School,” in 


which they will teach watchmaking to 
young men of good character. Other 
schools opened recently are the Elgin 


National Watch Co.’s School, Elgin, IIl, 
and the Watchmakers’ Institute, at Mil- 
ford, Mass. The curriculum in these fac- 
tories and schools is very thorough and 
practical and the course is intensive, em- 
bracing all the essentials of watch repair- 
ing, including stemming, matching, balance 
truing and poising, spring truing, etc. 

How the watchmakers of the old school 
must envy the opportunities which the 
coming generation of watchmakers have 
thrust upon them! A few months on each 
of the subjects taught in the prescribed 
course and they have secured the ground- 
work and knowledge. Not only have they 
obtained that knowledge, but under the in- 
structors which these factories and school 
are capable of employing they will become 
expert in each of these departments, an 
accomplishment very desirable and very 
rare. Of course, the watch companies will 
benefit by these schools and so will the 
jewelers throughout the country, but more © 
than all, the public. Instead of having an 
inefficient mechanic merely tinker with his 
watch he will have the services of an ex- 
pert who is capable of making a true 
analysis and of locating trouble. 

An unusual opportunity presents itself to 
those students who persevere and complete 
the course. In approximately two years 
they have acquired knowledge that present- 
day watchmakers spent a lifetime in obtain- 
ing. They can continue from this stage 
and eventually become expert horologists 
and elevate the work from the status of a 
trade to the dignity of a profession. 

The watch companies and those respon- 
sible for the creation of these schools are 
to be congratulated and the writer hopes 
that the end has not yet been reached, but 
that very soon we will find colleges open- 
ing a way to further the advancement by 
giving special courses that will lead to 
scientific watchmaking. 


. 
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Japanese Alphabet a 
THE RIGHT STYLE FOR UP-TO-DATE Re e f | n e r Soy 


RING MOUNTINGS 














Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


Made in 1-8, 3-16, 1-4 inch Sizes L. LELONG & BRO. 


HERPERS BROS., NEWARK, N. J. Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 



































Increase your earnings One 
to Three Hundred per cent 


ont -Refiners 


BRADLEY WAY 


of doing Watch Gold 


» Work, Jewelry Work, 


~ 
and Engraving. %5 lv r 
This entire building used ex- ‘ ] e 
clusively by the Boroiogical All the work in the 
‘oly- 


Department. of | Bradley “C” Department of Platinum 


this course can be ac- 
complished by the average person in about 
three months. It takes up Staffing, Balance 
Truing, and Poising, Hair Springing, Jeweling 
and Escapement Matching. 


$25.00 to $40.00 per week soon as 
you have finished the course. 

















If you cannot make arrangements to join us 
immediately, try to be with us by the first of 


January, 1921. HANDY é> HARMAN 


Bradley Polytechnic Institute 31 Gold St., policies word a Conn. 
ER PLA 
Horological Dept. C., Peoria, Il. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 

















UNITED STATES PATENTS 





Issue of Oct. 19, 1920. 


1,356,018. WATCH CLASP. BERNARD BERNARDINE 
ScHMEING, Quincy, IJ]. Filed March 26, 1920. 
Serial 368,920. 2 Claims. 

A device of the character specified comprising 
a split ring adapted to encircle the pendant of a 
watch and having at opposite sides of the pendant 
openings through which the supporting ring of 





the watch may pass, a movable jaw pivoted to the 
ring and adapted to co-operate with the back of 
the watch as a fixed jaw, and a spring normally 
pressing the movable jaw toward the fixed jaw. 


1,356,027. BAR PIN. Harry WacHENHEIMER, 
Providence, R. I., assignor to Wachenheimer 
Bros., a firm composed of Jacob Wachen- 


heimer and Samuel Wachenheimer, New York, 
and Harry Wachenheimer, Providence, R. I. 
Filed May 24, 1916. Serial 99,690. 3 Claims. 

A gem setting comprising a body-portion having 
an integral V-shaped rib formed upon the back 





side-members bent up at 
right angles to the face of said body-portion, a 
hinge- and catch-member secured upon said V- 
shaped rib and a pin-tongue pivoted in said hinge- 


thereof. two perforated 


member. 

1,356,195. FOUNTAIN PEN. Harry W. Dicxers, 
Chicago. Filed March 13, 1919. Serial 
282,273. 3 Claims. 


A fountain pen cap having a pocket clip secured 
thereto, and a pin pivoted to said clip and movable 
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to two positions in one of which it may be in- 
serted into an opening in the barrel of the pen to 
compress the ink sack therein. 


1920. 


Henry H. Curtis, 
Filed March 3, 1920. 


Issue of Oct. 26, 


1,356,517. BELT-CLASP. 
North Attleboro, Mass. 
Serial 363,011. 3 Claims. 

In a belt-clasp, a body, parallel flanges on oppo- 


2 10 1S \+ 
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site sides of the body provided with inclined slots, 
and with openings communicating with the slots 
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through contracted spaces, a cross rod of greater 

diameter than the contracted spaces slidable in the 

slots, and heads carried by the rod of less diameter 
than the openings. 

1,356,906. BUTTON DEVICE. Samuet Comen 
and ArtHuR R. Foerster, New York. Filed 
June 17, 1920. Serial 389,550. 8 Claims. 

A device of the class described comprising a 
main button member consisting of a head, a shank 
and a hollow base, a supplemental button member, 





and means secured to the base of the main button 

member for loosely and permanently mounting said 

supplemental button member in connection with the 
main button member. 

1,357,139. BRACELET. ArMmanp Bayarpt1, Chicago. 

Filed May 22, 1920. Serial 383,502. 3 Claims. 

An article of jewelry 








nected sections, each section having upstanding 
parallel jongitudinally grooved side walls, and a 
connector for said sections having means for slid- 
able engagement with said grooves. 


DESIGNS 
56,422, WATCH-DIAL. Francis A. Gooprow, 
Elgin, Ill., assignor to Elgin National Watch 





Co., Elgin, Ill. Filed Feb. 11, 1920. Serial 
357,814. Term of patent 14 years. 
56,422. WATCH-DIAL. Francis A. Gooprow, 


Elgin, Ill., assignor to Elgin National Watch 





Co., Elgin, Ill. Filed March 6, 1920. Serial 
363,839. Term of patent 14 years. 
56,424. WATCH-DIAL. Francis A. Gooprow, 


Elgin, Ill., assignor to Elgin National Watch 





Co., Elgin, Ill. Filed March 6, 1920. Serial 


363,840. Term of patent 14 years. 


comprising flexibly con- 
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UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Published Oct. 19, 1920. 


Ser. 131,753. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Situ METAL 
Arts Co., Inc., Buffalo, N. Y. Filed April 
28, 1920. 

Particular description of goods.—Silver-Em- 
bossed, Silver-Ornamented,: or Silver-Plated Lov- 
ing-Cups, Trophy-Cups, Toilet-Trays, Toilet-Boxes, 
Vases, Bowls, Photograph and Picture Frames, 
Candlesticks, Lamp-Shades, Humidors, Ash-Trays, 
Cigar and Cigarette Receptacles, Book Ends, Card- 
Trays, Envelop and Paper Racks, Desk-Calendars, 


Inkwells, Blotters, Blotter Ends and Binders, Pen- 
Trays, Paper Knives and Cutters, Desk Sponge- 
Holders, Match Boxes and Holders, All Embossed, 
Ornamented, or Plated with Silver. 

Claims use since about January, 1920. 


Ser. 133,069. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) JosepH S1m- 
mons, New York. Filed May 28, 1920. 


Particular description of goods.—Finger-Rings. 


Claims use since March, 1917. 
Ser. 135,590. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) L. Bam- 


BERGER & Co., Newark, N. J. Filed July 30, 


RPATRICIAN 


Particular description of goods.—Pearls. 
Claims use since November, 1918. 


Ser. 136,851. (CLASS 27. HOROLOGICAL IN- 


STRUMENTS.) ADOLPHE Scuwos, Iwnc., 
New York. Filed Sept. 4, 1920. 


ENIGMA 


Particular description of goods.—Watches and 
Watch-Movements. 
Claims use since Jan. 2, 1915. 


Trade-Marks Registered Oct. 19, 1920. 


135,580. TIMEPIECES. Frank W. Atrter, Chi- 
cago. Filed Nov. 13, 1919. Serial 124,831. 


PUBLISHED JUNE 15, 1920. 


135,608. SILVER-PLATED HOLLOW AND 
FLAT WARE FOR TABLE-SERVICE. L. D. 


Brocn & Co., New York. 
Filed April 6, 1920. Serial 130,715. PUB- 
LISHED JUNE 15, 1920. 
135,730. PEARLS. Cuas. A. Licutenstre1n, New 


Co., New York. 


Filed April 20, 2920. Serial 131,375. PUB- 
LISHED JUNE 8, 1920. 
135,730. PEARLS. Cnmas. A. Licutensen, New 
York. 
Filed April 15, 1920. Serial 131,180. PUB- 
LISHED JUNE 8, 1920. 
Trade-Mark Registration Renewed 
18,232. STERLING-SILVER WARE. Reen & 


Taunton, Mass. 
1890. Renewed July 29, 


Barton Corp., 
Registered July 29, 
1920. 
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R. & H. PLATINUM WORKS | 
Platinum Sheet, Wire and Tubing 


Any Shape or Degree of Hardness 
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Platinum, Gold and Silver Refiners 


Special Combinations Welded Platinum on Gold 


; Main Office: Works: 
709-717 Sixth Ave., New York F. A. CROSELMIRE, MGR. Perth Amboy, N. J. 


Cor. 4ist St. 
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DIXON’S 
“Wonder” Cupels 


have all the necessary qualities for 
perfect cupellation. Because of their 
strength there is little breakage in 
handling, assuring users of a mini- 
mum loss of precious metals in cupel- 
lation. Made in five sizes. Write 
for prices and Circular No. 77-AA, 


Fulcrum 
Family 


The Finest Oils 


TSU GES RSE 2S 
“a trae =. ~~ 


Made in JERSEY CITY, N. J., by the 





Produced Any- 
where at Any 
Price 








“If you are not using Fulcrum Oils, 
KK! | you are not using the best Oils.’ 


(YAM Ld) iP 


H Fulcrum 
1 Oil 
Company 


} Franklin, Pa., 
U. S. A. 





Joseph Dixon Crucible Company 


dr Established 1827 DK 











PIERCING SAWS 
PRICES REDUCED 


All sizes, 8/0 to 6 $1.00 per gross 
In lots of 10 gross eis 
(We Do Not Sell Less Than One Gross of a Number) 


Worthington & Raymond, Inc. 


71 Murray St. 








NEW YORK 








If You Make Flexible Box Bracelets 
And You Should—Because They Sell 


Send in Your Name for Our New Condensed Catalog A5-10—Ready to Mail Now. 
Boxes for 26—30—34—-38—42—45—5 | and 60 stone bracelets, in Platinum or Gold. Made in one piece. Also 


Platinum Fronts and Gold Backs. For any style connection. 


AMERICAN PLATINUM WORK 


225-231 N.J.R.R. Ave., 
Newark, N. J. 
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